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Sunday at the Show 
Auburn Gratified 
Ferber Marshall 
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Here and There 










By 


Chris Sinsabaugh 





(By Teletype from Chicago) 


GUNDAY was just another day 
so far as the automobile in- 
dustry, assembled in Chicago, was 
concerned. None of the lazing 
around as in earlier years, eating 
late breakfasts, going through the 
Sunday automobile sections in 
the dailies to count publicity line- 
age and wondering what to do 
the rest of the day. No, the 
show was open and sales man- 
agers were eager to follow up the 
successful opening of the affair 
in the Coliseum on Saturday. As 
in New York at this time, it 
looks as if the show is “in the 
bag.” 
ea * 

THIS PEEPING TOM prowled 
around during the day, chatting 
with sales executives and taking 
in. the two scheduled functions- 
the Libbey-Owens-Ford cocktail 
hour at the Stevens and the In- 
dianapolis Speedway supper and 
other things at the Palmer House. 
He prowled into Auburn head- 
quarters and listened to Neal Mc- 
Darby, John Tainsh and Gordon 
Hersh tell, that while New York 
produced the best results in Au- 
burn history, they are counting 
on Chicago to duplicate if not 
better them. Tainsh advised that 
the company is going into pro- 
duction right now with the largest 
bunch of bona fide orders it ever 
has had at this period of the year. 
McDarby exulted over the ap- 
pointment of H. O. Harrison of 
San Francisco as Northern Cali- 
fornia distributor and told how 
Harrison had phoned him that 
at the Frisco show last week he 
had closed contracts with eight 
new dealers up to Wednesday 
night, with only one of the new 
cars on display. And this same 
Harrison orderd 200 units as a 
result. 

a ae cd 

AND T’WAS MY good fortune 
to run into an old friend—Ferber 
Marshall, who was president of 
the Bendix Service Corp. up to 
1929 when he founded the Mar- 
shall Asbestos Corp. at Troy, N. 
Y., since which time he has been 
doing right well by himself. Only 
last May the Marshall Corp. 
started making Eclipse Brake 
Lining, which seems to have met 
with a factory acceptance that is 
unusual. Right now it is being 
used by Hudson, LaFayette, La 
Salle, International Harvester and 
Auto-Car. Eclipse’s plant capac- 
ity is such that it can turn out 
brake lining sufficient for 4000 
cars daily. Right now the plant 






met my“rival. Comnibdore Herb 
Sharlock, who <alsoa is! 
of er South. -Benhd 
and he humiliated . m@ by boast- 
ing he. outranks ‘the: columnist 
through holding a double title— 
he’s just. been: madé. Commodore 


“of the Sea. Scouts of the St. Jo- 
‘-seph River Vallgy Sector, an or- 


(Continued on Page 22) 
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eon Gate Up 59% — 
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Photo Kaufmann-Fabry 


For those home bound hombres who are unable to look at the nice things we see in Chicago this week 
we ‘publish the above glimpse of the interior of the Coliseum. 


General Motors 
Has Elaborate 
Show in Stevens 


(By Teletype from Chicago) 

Chicago, Jan. 28.—More elabor- 
ate and complete than any of its 
annual predecessors at the same 
locale, and this year marking the 
corporations Silver Anniversary, 
the General Motors show at the 
Hotel Stevens has been accorded 
a public patronage even more 
generous than had been antici- 
pated. 

The doors were flung open at 
noon Saturday, and attendance is 
well above last year. 

The show has been virtually 

(Continued on Page 9) 


Hudson Repeats 
Business Builder 


Show at Chicago 





(By Tele ‘ies dese Chicago) 
Chicago, Jan. 28.—Encouraged 
by results at New York, when 
attendance exceeded the 9,000 


mark, the Hudson Motor Car 
Co. will repeat its combination 
motor car salon and _ business 


management show here tomorrow 
at the Blackstone Hotel. 

William A. James, advertising 
manager of Hudson, who arrived 
Friday, declared today that an- 
other excellent attendance record 
is anticipated. The event gives 
evidence of careful attention to 
detail. The Terraplane and Hud- 
son salon is designed to appeal 
especially to the public and the 
business show to dealers. Fur- 
thermore,. there will be a daily 
luncheon for dealers throughout 
the week. 

The business show is planned, 


(Continued on Page 20) 








Says NADA Attendance 


Will Break All Records; 
Over 3,000 Are Expected 


(By Teletype from Chicago) 

Chicago, Jan. 28.—Arriving here today for the National 
Automobile Dealers Assn. annual convention which opens 
tomorrow at the Hotel La Salle, President F. W. A. Vesper 
announced that attendance figures will surpass all pre- 
vious records by a large margin. 

Mr. Vesper estimated that during the sessions at least 
3,000 dealers will sit in and that @— 


the chairmen of all state advisory 
committees and code authorities 
in the country will be here. He 
cited an unusual instance in the 
case of Cleveland making 10 res- 
ervations in behalf of the advis- 
ory committee from that city. 

A new peak also will be set at 
the annual banquet Tuesday 
night, when close to 1200 are ex- 
pected, based on reservations al- 
ready made. 

Code Matters Important 

The NADA president attributed 

(Continued on Page 22) 


We Cover the 
Auto Front 


Headquarters for NEWS 
during the Chicago show 
will be at Room G-31, Con- 
gress Hotel. Call Chris Sins- 
abaugh or Mel Adams for 
quick service by teletype to 
Detroit. 

If its business—ask for 
Ray Blackwell, Bill Cotton 
| or Geo. Slocum at the same 








Production Sets 
New 1934 High 
At Chevrolet 


Detroit, Mich., Jen. 28.—Chev- 
rolet assembly ‘operations set a 
new “high” for 1934 during the 
week ending Jan. 27, by producing 
2,141 cars on Jan. 24, it was an- 
nounced by M. E. Coyle, general 
manager. 

Activity in the company’s 21 
domestic plants is being stepped 
up, Mr. Coyle said, and they will 
be operating close to capacity 
within a few weeks. 

“Acceleration of output has 
been a major concern,” he said, 
“ever since our new car’s intro- 
duction, which took place simul- 
taneously at the N. Y. Auto Show 
and 100 special advance showings 
throughout’ the country. More 
than 100,000 retail orders are al- 
ready on hand. 

“Our problem was more com- 
plex than usual, this year, owing 
to the later announcement date, 
Jan. 6. Our 1933 models were 
introduced through dealers Dec. 
17, 1932, and the many prelimi- 


(Continued on Page 20) 


$6 Per Year, 10c Per Copy 


i Exhibit Draws 
Crowds From 


Whole Area 


Visitors From Many States 
Drive In to Gaze at 


Newest Models 


By MEL ADAMS 
(By Teletype from Chicago) 
Chicago, Jan. 28.—The big Chi- 
cago National Automobile Show 
at the Coliseum is off on the right 
foot. 








This became apparent today 
when attendance figures for the 
opening day Saturday were an- 
nounced and the Sunday crowds 
gave every indication of main- 
taining the upward trend. 

From the offices of Alfred 
Reeves, general manager of the 
show, came the word that Sat- 
urday’s paid attendance surpassed 
the same day last year by a frac- 
tion better than 59 per cent. Ideal 
weather played its part and in 
that regard the charm continued 
today. 

As visitors flocked to the ex- 
hibits today, it became more ap- 
parent than ever that the Sunday 
show idea is a happy thought in 
Chicago. It is the opportunity in 
particular for motorists from the 
surrounding territory within a 
radius of 150 miles to see what’s 
new in motordom at the show. In 
recognition of that fact, this has 
been designated as Mid-West Day. 

Observed among the license 

(C ontinued o on Page 22) 


Franklin Sales 
Head Resigns 


Two Positions 


Syracuse, Jan. 28.—Resignation 
of John E. Williams as a director 
of the H. H. Franklin Mfg Co., 
and as a director and vice-presi- 
dent of the Franklin Automobile 
Co., was announced at the annual 
meeting of Franklin stockholders. 
The automobile company is the 
distributing branch of the busi- 
ness. Mr. Williams had been 
sales manager for six years. He 
stated that his plans for the 
future were indefinite. 

H. H. Franklin, president, an- 
nounced that “activities of the 
readjustment committee under 


(Continued on Page 20) 


De Soto Models 
Get Underway 
At Detroit Plant 


Detroit, Jan. 28.—In the pres- 
ence of a group of officials and 
employes, the De Soto plant 
swung into production here to- 
day as the first Airflow De Soto 
car came off the line for shipment 
to dealers show-floors. 

Byron C. Foy, president of the 
De Soto Motor Corp.; D. A. Wal- 
lace, vice-president in charge of 

(Continued on Page 9) 














Unusual Packard Salon 
Reveals Color Secrets 


(By Teletype from Chicago) 


Chicago, Jan. 28.—Packard is 
doing the unusual at the Edge- 
water Beach Hotel during show 
week by conducting what is 
designated as a “color and fabric 
salon.” The idea back of it is 
to go right down to fundament- 
als in the matter of color, re- 
vealing the elements that make 
various shades and the influence 
which color has in the world. 

The central theme, of course, 
is the relationship of color to 
the building of motor cars and 
the manner in which most other 
sciences and arts enter into their 
manufacture. :, 

By way of impressing upon 
visitors their own sensitivity to 
color, they are given the op- 
portunity to chart the results of 
their own experience in graphic 
a manner. 

The Packard salon will con- 
tinue throughout the week and 
as an aid to those in attendance, 
H. T. Strong, a noted specialist, 
gives lectures on a regular sched- 
ule, his talks being illustrated 
with color demonstrations. He is 
aided also by a lamp of his own 
invention, the use of which trans- 
forms a bit of drab paving stone, 
for instance, into colors of sur- 
prising hues. 


Projects Beam of Light 


By projecting a beam of light 
through a drop of water from a 
kettle in which a common 
garden vegetable has been cooked, 
Mr. Strong pours out on the 
screen the Grand Canyon of 
Arizona with all of its color or 
produces the flash and color of 
all the jewels in the world. 

Visitors at the Salon are given 
the opportunity for the first time 
of seeing, in advance of the actual 
car itself, just how a car would 
appear in some color scheme of 
their own selection. 

Because people are becoming 
more color conscious all the time, 
say Packard men, nearly every- 





Evans on Board 
Of Directors at 
Austin Company 





Butler, Pa. Jan. 28.—R. S. 
Evans, president of the Evans 
Operations, Atlanta, has recently 
joined Austin in an official ca- 
pacity, having been elected a 
member of the board of directors 
immediately after the New York 
show. 

Announcement was made today 
by R. O. Gill, president and gen- 
eral manager of the American 
Austin Car Co., who says: “Mr. 
Evans’ presence on the Austin 
board is a direct indication of his 
confidence in our type of trans- 
portation, and is of course an 
added strength on the board from 
a merchandising, general business 
and financial standpoint. It is a 
pleasure for me to point out that 
Mr. Evans has been a great deal 
of assistance in the constant im- 
provements that have been made 
in our product and merchandising 
method. 

“Mr. Evans makes his head- 
quarters at Atlanta, but covers 
his entire territory at regular in- 
tervals in his own private plane, 
for he carefully supervises sales, 
service and advertising programs 
of his various sales outlets, which 
takes in fifteen states, Mexico and 
Cuba. He has carefully selected 
his sales outlets to take in the 
most important centers of the 
coastal states and the most of his 
shipments are received by water 
from Philadelphia and Baltimore. 

“R. S. Evans is having a special 
showing of Austin cars, for which 
the factory has prepared special 


show cars, for the Florida West | 


Coast Fair at Tampa, the first 
part of February, and he expects 








to open a salon of Austin cars at 
Miami Beach during the latter 
part of February and the first 
part of March.” 


one has in mind some particular 


combination of colors which he, 
or she, would like for their next 
automobile. However, to err in 


color for a car would be serious 
and until now the opportunity of 
seeing the final result in advance 
has not been given. 


Miniature Cars 
Through a special process, de- 
veloped by Packard, miniature 
cars are painted in the exact col- 
ors of any combination selected. 
Details are carried out to exact 


scale so that the finished car 
can be visualized exactly as it 
will appear. 

“Color,” says Mr. Strong, “is 


a sensation produced in the brain 
by the action of rays which are 
just the same as radio waves, 
only of different length. Light 
stirs the atoms in any object on 
which it falls into activity. This 
sends off these rays which, strik- 
ing the iris of our eyes, telegraph 
back to a part of our brain mes- 
sages which our brain classifies 
into color. 

“When we see an object which 
appears red to us it actually is 
all other colors of the visible 
spectrum, except red. The ob- 
ject has an affinity for every 
color except red. When light 
falls upon it, it therefore rejects 
red sending it bouncing back. The 
red ray, therefore, is that which 
strikes our eyes. Therefore, when 
we think we see a girl with red 
lips they actually are every other 
color except red, probably dull 
gray.” 


Sales 
Of 126% Shown 
By Oldsmobile 


Lansing, Jan. 28.—Large gains 
this year over last in new car re- 
tail sales at the automobile shows 
in the leading cities continue to 
be recorded by Oldsmobile, re- 
ports D. E. Ralston, vice-presi- 
dent and general sales manager. 
At nine of the biggest shows held 
thus far in 1934, the aggregate in- 
crease in Oldsmobile sales as 
compared with 1933 represents 126 
per cent. 

High lights in the Oldsmobile 
record of gains in 1934 are quoted 
by Mr. Ralston as follows: New 
York 74 per cent, Buffalo 39 per 
cent, St. Louis 104 per cent, Phila- 
delphia 875 per cent, Milwaukee 
24 per cent, Cincinnati 57 per 
cent, and Cleveland 159 per cent. 

“The new car buying movement 
that started at New York with 
the opening of the show the sec- 
ond week in January is being 
continued in city after city,” Mr. 
Ralston states. “The improve- 
ment in business is quite evi- 
dently national in scope.” 


Seruble ial 
Sales Head of 
Reo Truck Div’n 


Lansing, Jan. 28. Allen L. 
Struble, veteran in the truck 
building and merchandising field, 
has been named head of the Reo 
Motor Car Co.’s truck and Speed 
Wagon sales division to succeed 
W. Carl Parker, it was learned 
here today. 

Mr. Struble has been associated 
with the Reo truck sales division 
for the past three years. He 


| came to the company with varied 


experience in motor truck build- 
ing, transportation and merchan- 
dising. In 1918 he was assigned 
by the old Republic Truck Co. of 
Alma, Mich., then the world’s 
largest truck manufacturer, to its 
auditing department. Later he 
went with the Transport Truck 
Co. and eventually to the Federal 
Truck Co., Detroit. 
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First Airflow De Soto Comes Off Line 








The De Soto plant swung into production today, as the first of the new Airflow cars to be shipped to 
dealers came off the assembly line with Byron Foy, president of the De Soto Motor Corp., at the 


wheel. 


Standing next to the car are shown L. J. Peed, De Soto general sales manager; J. J. Palmer, 


assistant to the president of De Soto, and Dave Wallace, vice-president in charge of manufacturing. 








°33 Total Sales 


Show Increase 


Of 588,523 Units | 


Washington, Jan. 28.—-Total fac- | 


tory sales of motor vehicles for 
1933 were 1,959,201 units as com- 
pared with 1,370,678 in 1932 and 
2,389,738 in 1931. Of the 1933 
total, 1,602,332 units were passen- 
ger cars, 352,498 were trucks, and 
4,371 taxicabs. During 1932, pro- 
duction of passenger cars aggre- 
gated 1,134,372 units; 235,187 
trucks, and 1,119 taxicabs. 


These figures have been com- | 


piled by the Department of Com- 


merce, and have just been re- 
leased. 
Total production figures for 


1933, by months, follow: January, 
130,044; February, 106,825; March, 
117,949; April, 180,667; May, 218,- 
303; June, 253,322; July, 233,088; 
August, 236,487; September, 196,- 
082; October, 138,485; November, 
63,904; December, 84,045. 

Total 1933 Canadian production 
was 65,924, of which number 53,- 
855 were passenger cars and 12,- 
069 trucks. 

Of the U. S. December produc- 
tion, 52,601 units were passenger 
vehicles and 30,145 trucks, with 
1,299 taxicabs being produced in 
the same period. 


Nash Sales Head 
Opens Series of 
Radio Lectures 


(By Teletype from Chicago) 

Chicago, Jan. 28.—C. H. Bliss, 
vice-president and director of 
sales of the Nash Motors Co., 
inaugurated the industry’s inter- 
esting series of national broad- 
casts for the Chicago show this 
afternoon over Station WMAQ. 
He told the air audience that the 
enthusiastic Chicago show open- 
ing spells “green light ahead” for 
the industry in 1934, and that the 
spirit of Middle-West show 
crowds typifies the new deal in 
automobile buying. He predicted 
that this spirit of determination 
and the will to go forward will 
result in the greatest sales revival 
the industry has seen in years. 

Other Chicago show broadcasts 
are scheduled daily over both the 
NBC and Columbia chains and 
over WGN, the Tribune station. 


Eugene W. Silver 

Chicago, Jan. 28.—Eugene W. 
Silver, one of the most popular 
figures in Chicago trade circles, 
was buried Saturday with mili- 
tary and Masonic ceremonies. 
Silver’s death occurred here 
Thursday at the age of 48. 

At the time of his death he was 
associated with the Lincoln 
branch in Oak Park, a suburb 


| of Chicago. 





Car F inancing Increases 


30 Per cent During Dec. ’33 


Washington, Jan. 28.—Prelimin- | 


ary estimates of the dollar volume 


of retail financing of new auto- | 


mobiles show an increase of 30. 
per cent for December as com- 
pared with December, 1932, ac- 


cording to the U.S. Department | 


of Commerce. 
November this represents a de-| 


crease of 35 per cent which is | 


much greater than the usual 


seasonal decline. 


The decrease, it is pointed out, 
may be accounted for to some 
extent by the fact that practically 
all the 
their new models during January 
of this year instead of from one 
to three months earlier as has 
been the practice for the past 
several years. 

Figures for 1933 were 30.6 per 
cent greater than in 1932. The | 
volume of business for the first | 
four months of 1933 was con-| 
siderably below the same months | 
during 1932 but from May 
through December each month 


As compared with | 


manufacturers released 


showed increases over the same 
month a year ago. 

All percentages presented are 
| based on daily average figures 
| with each business day of the 
| week weighted according to the 
relative volume of business as de- 
| termined by experiences in the 
trade. Comparisons of the daily 
average business for December 
| with November and with the pre- 
vious December during the last 
| five years are given below: 





Percentage change: 
from previous month 
same year fr’m Dec. 
1932 
RL oso v:t:0 1933 —349 +30.2 
OD: cs wcena 1932 — 3.0 ee 
ee 1931 +- 15 
No a nia 1930 -+- 3.0 
Ne 1929 —18.6 


These estimates on automobile 
financing are based upon figures 
reported to the Bureau of the 
Census by a sample group of 
large finance companies that have 
been in continuous operation 
since 1929. 








Truck Business 
For Dodge Away 
To Good Start 


Detroit, Jan. 28.—Tidings augur- 
ing for brisk spring business in 
commercial cars and trucks are 
contained in a statement which 
J. D. Burke, director of truck 
sales of Dodge Brothers Corp., re- | 
views truck selling activities of 
Dodge dealers for the first three | 
weeks of January. 

With a backlog of 5,000 or-| 
ders received by the factory be- 
tween Jan. 1 and Jan. 20, Dodge 
dealers, in the same three work- 
ing weeks, made retail deliveries 
of 1,515 trucks, many of them | 
of the new types recently added 
to the company’s line. 

Mr. Burke also reports that 
domestic shipments of Dodge 
trucks during 1933 amounted to 
33,262 units, ranging from one- 
half ton delivery types to heavy- 
duty types and trailer combina- 
tions. 

In preparation for the expected 


‘Tire Companies 


Boost Wages of 
40,000 Workers 


Akron, Ohio, Jan. 28.—In the 
midst of an almost unprecedented 
mid-winter demand for tires, 
wage increases affecting approxi- 
mately 40,000 workers in Good- 
year Tire & Rubber Co., Firestone 
Tire & Rubber Co., and General 


Tire & Rubber Co. were an- 
nounced today. B. F. Goodrich 
also announced that it would 


meet the wage adjustments. Sei- 
berling Rubber Co. reported that 
it has been making wage adjust- 
ments upwards. 

First announcement of today’s 
adjustment came from Goodyear, 
which increased base and hourly 
rates for its 12,000 tire, tube and 
engineering department workers 
effective Feb. 1, and is stepping 
up the work week of its 2,000 
mechanical goods, rim plant 
and reclaiming plant workers 
from 36 to 40 hours with “slight 





substantial increase in its truck | 
business, Dodge Brothers have} 
completed extensive alterations in | 
production layout. 





Chrysler Orders Reach 
$50,000,000 Total | 
Detroit, Jan. 28. Reflecting | 
improved business conditions in| 
all sections of the country, the 
Chrysler Corp. has received this | 
month orders from dealers for 
more than $50,000,000.00 worth of 
its new models. 





increases in pay rates.” 
Firestone’s increase affects 9,000 
workers. Ten per cent increases 


|in the maintenance division and 


power house are effective today. 
The ten per cent increase in all 
production divisions will go into 
effect Monday. 

Exact amount of the General 
Tire Co.’s increase has not been 
decided, but officials said it would 
be at least ten per cent. It will 
bring pay boosts to between 2,500 
and 3,000 employes. 
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Diversion of Motor Tax Revenues 
Tends to Gain as Rate Rise Halts 


Oo - - 


Secondary Aspect of Inequitable Levies Becomes| Ralston Predicts 
Apparent as Legislators Show Inclination ; 
To Stabilize Present High Schedules 


By WILLIAM ULLMAN 


Washington, Jan. 28.—With mo-| 
tor vehicle taxes stabilized for 
the moment at the highest point 
in history, and pending some de- 
finite move in the direction of 
increasing or lowering them, an- 
other aspect of the tax problem 
is forcing its way into public 
consciousness. It is that of the 
diversion of motor revenues to 
purposes unrelated to those for 
which such levies are assessed. 


To be sure, leaders of the auto- 
motive industry and retail trade, 
of motor clubs, the petroleum 
industry and those identified with 
highway building have been voci- 
ferously conscious of motor re- 
venue diversions for some time. 
The body politic of motordom, 
however, has been most con- 
cerned with the amount of taxes 
it has paid rather than with pre- 
cisely what purpose was served by 
the revenue collected. 


That, however, seems destined 
to change. At the moment, mo- 
tordom seems to have won its 
fight—if not for lower taxes 
against any further increases in 
them. The interval of pause 
gives it a chance to look at the 
other angle of the picture, the 
one which calls almost equally 
for a firm attack. 

Well may it afford to do so, 
too, for motordom is currently 
taking its greatest licking with 
respect to diversion as well as the | 
amount of taxes it is paying. 

Conservative estimates place 
the amount of motor revenue di- 
verted last year’ at $200,000,000. 
That represents an increase of 
some 100 per cent over the mark | 
of the previous year during 
which diversion became the seri- | 
ous concern of motor leaders. 

Nor is that all it represents, for 
it constitutes approximately one- | 
fourth of the revenue paid to the 
48 States for the privilege of own- 
ing and operating motor vehicles. | 





The significance of the figure, 


the paramount significance, that 
is, lies in its truth that motordom 
cannot afford to ignore this phase 
of its battle, for fair taxation. 
Unless action is taken, all stu- 
dents of the tax problem agree, 
diversion totals are likely to con- 
tinue their startling upward 
climb. 


Even in those States where the 
operation of the law of diminish- 
ing returns has taught that there 
are limits to tax rates, legislators 
apparently remain oblivious of 
the fact that diversion, too, holds 
the seed of revolt. The record 
shows an increasing tendency to 
tap this revenue source in some- 
what of a definite relationship to 
the increase in motor tax burdens. 
Let the tax rate stand as it is 
but divert more of the returns, 
seems to be the general idea. 

Where did this $200,000,000 di- 
verted in 1933 finally go? 


State bookkeeping records are 
not quite so illuminating on the 
subject as they might be. 
Roughly, they show that $100,- 
000,000 went toward direct un- 
employment relief; the dole, in 
other words. New York State 
alone used $50,000,000, or two- 
thirds of its gasoline tax income 
in this fashion. Massachusetts 
used $8,000,000. 

The remaining $100,000,000 may 
have seen some benefit for those 
who paid the money. It is clas- 
sified as having gone to counties 
and municipalities, some of which 
may have devoted it in part to 
secondary road and city street 
improvements but many of which 
used it to fill voids created by 
non-payment of other forms of 
taxes. 

The import of the existing con- 
dition is that although the trend 
toward higher taxes may have 
ceased, if only temporarily, that 
involving diversion looks. cor- 
respondingly less favorable. 


Chrysler Airflow Models 


Lie 
(By Teletype from Chicago) 

Chicago, Jan. 28.—With the new 
Air-Flow Chrysler and De Soto 
body styles as the chief drawing 
card, the showing of Chrysler- 
built products drew throngs today 
at the Congress. The show got 
un? .r way partially Saturday 
ni ,ht and was in full swing this 
morning when all of the exhibit 
halls were released for this pur- 
pose. 


Lobbies as well as the large 
dining halls on the main floor of 
the hotel are being utilized for 
displaying the newest models of 
Chrysler, De Soto, Dodge and 
Plymouth. Chassis lecturers are 
on the job to point out the new 
engineering features, particularly 
the independent front spring sus- 
pension of the Dodge and Plym- 
outh, and they are getting much 
interested attention from visitors. 


Headquarters of the various 
units are being maintained on the 
second floor of the Congress, with 
elaborate displays of dealer helps 
quite conspicuous. 


“The crowds that have already 
thronged our displays here indi- 
cate that the 1934 Chicago show, 
like those held in other cities, will 
be one of the best attended ever 
held,” said J. B. Wagstaff, Plym- 
outh advertising manager. 


Similar predictions were made 
at the Dodge, De Soto and Chrys- 
ler spaces, where it was stated 
that the current models are gain- 
ing far more favor than any of 
their predecessors. 


a!Draws Crowds to Congress 


New Olds Records 


At Chicago Show 


(By Teletype from Chicago) 

Chicago, Jan. 28.—Chicago has 
always had the reputation of be- 
ing the best buying section of the 
country during 
an automobile 
show week and 
indications are 
that all records 
will be broken 
this year. 

This and other 
optimistic state- 
ments were 
made by D. E. 
Ralston, Olds- 
mobile vice- 
president and 
general sales 
manager, who was guest of honor 
at a breakfast, Saturday, attended 
by 250 salesmen of the Chicago 
metropolitan area at the Hotel 
Knickerbocker. L. J. Blunden, 
zone manager, presided at the 
meeting. 

Before the close of the break- 
fast, cash prizes were presented 
to 14 of the salesmen for unusual 
proficiency in passing an exam- 
ination on their technical knowl- 
edge of the new Oldsmobile cars 
for 1934, the low-price all-feature 
six and the new advanced 
straight eight. 


D. K. Kalston 


Pontiac-Buick 
Luncheon Set 
For Noon Today 


(By Teletype from Chicago) 
Chicago, Jan. 28.— More 
500 executives and dealers of the 
Pontiac and Buick organizations 
will gather at 12:30 p. m. Monday 
in the Red Lacquer room of the 
Palmer House for their annual 


than 





Chicago Automobile Show dealer 
luncheon. 

The principal speakers will be 
R. H. Grant, vice-president of | 
General Motors; H. J. Klingler, | 
president and general manager of 
the Pontiac Motor Co.; Harlow H. | 
Curtice, president and general | 


(Continued on Page 22) 


| visited the 


Chicago Dealers 
Penalized For 
Code Infractions 


(By Teletype from Chicago) 

Chicago, Jan. 28.—In line with 
its policy of operating to elimi- 
nate violations of the motor ve- 
hicle retailing code, two penalties 
have been imposed on dealers 
guilty of such infractions, it is 
announced by the executive com- 
mittee of the Chicago code ad- 
ministration through Lafayette 
Markle, chairman. 


Both of the offending dealers, 
added Mr. Markle, were found to 
have violated trade practices un- 
der the marketing rule of the 
code. He stated that other cases 
are being investigated. 

“We find that on the whole the 
automobile dealers in this area 
are observing the provisions of 
the new code, which was formu- 
lated for their protection as well 
as the public benefit,” said Mr. 
Markle. “The penalties imposed 
upon the two offending dealers in 
question should serve as an object 
lesson and as a notice that those 
in charge of code administration 
mean to carry out its provisions. 
This knowledge by dealers should 
definitely establish the value of 
the code. 


“The prosecutions made were 
not undertaken in a “hard-boiled” 
spirit, yet it is apparent that the 
only value in the code for the 
public and the trade lies in its 
proper observation. 

“In my official capacity I wish 
to make it clear that the automo- 
bile retailers under jurisdiction of 
our committee are to be com- 
mended for the co-operation 
given in making the new code 
effective in its operation. Due to 
a series of meetings in various 
parts of Chicago, those in the 
trade have been properly posted 
on the provisions of the code and 
how to observe it in their business 
relations with the public, whether 
new cars, used cars, service, fi- 
nancing or insurance matters are 
involved.” 


Crowds Throng Ford Show 


3 


New Plymouths 
Go On Display 
In All Sections 


Detroit, Jan. 28.—First displays 
of the new Plymouth line for 
1934 will be held starting today, 
both here and in all sections of 
the country on show floors of 
Dodge, De Soto and Chrysler 
dealers. 

All Detroit dealers are holding 
open house today and all this 
week, it was announced. 

With the Plymouth factory in 
full production, sales reports 
from eastern automobile shows 
coming in daily indicate that re- 
tail Plymouth sales at the shows 
this year are from two to four 
times greater than at the shows 
last year. Retail sales at the De- 
troit automobile show just ended, 
broke all records for Plymouth 
cars, it was declared. 

The new Plymouth Six is on 
display and is offered in four 
body styles—the business coupe 
at 495; the two-door sedan at 
$535; the rumble seat coupe at 
$545 and the four-door sedan at 
$585. Wheelbase is 108 inches. 
Overall length is 180 inches. 

The new de luxe Plymouth is 
announced in five body styles— 
the business coupe at $575; the 
two-door sedan at $595; the rum- 
ble seat coupe at $615; the four- 
door sedan at $650 and the con- 
vertible coupe at $660. Wheel- 
base is 114 inches. Overall length 
is 186 inches. 

Some of the 21 new features 
and improvements on the new 
Plymouth cars are briefly out- 
lined as follows: 

A bigger, 77-horsepower motor; 
aluminum cylinder head available 
as extra equipment; “coil wind” 
windshield control; easy-shift 
transmission; new types of uphol- 
stery and new instrument panels. 


Will Care for “Knees” 

Rock Island, Ill., Jan. 28.—The 
Bear Mfg. Co., makers of front 
end aligning equipment is adapt- 
ing its equipment to take care of 
the maintenance and inspection 
of independently sprung front 
wheels. 


To Break All Records 


Chicago, Jan. 28.—Crowds esti- | 
mated to have set a new week- 
end record for events of its kind 
Ford-Lincoln exhibit | 


Here’s a Picture Shortly After the Opening 


Taken at the Dodge exhibit at the Coliseum. The picture gives some idea of the early arrival of visitors. 
| State and city officials broadcast from the Dodge booth and among them was Alfred Reeves, show man- 

ager; Mayor Kelly, Chicago; Lt. Gov. Donovan, Secretary of State Hughes and Phil Hanna, editor. 
' 


at the 131st Regiment Armory, 
16th St. and Michigan Ave. This 
was the report from company 
headquarters, based upon an un- 
official count. Interest in the 
show, it is stated, was displayed 


| when several hundred visited the 


exhibits before the doors were 


| opened to the public. 


In addition to a full display of 


| Ford V-8 cars and a comprehen- 


| sive 


|} on view. 
| the 
| type, 





Photo Kaufmann-Fabry 


troup of commercial cars, 
both models of the new Lincolns 
and a display of Ford tractors is 
A feature attraction is 
newest Ford victoria body 
designed to meet the de- 
mand for modern streamlining. 

Visitors forced repeated curtain 
calls for the “Human Ford” with 
the “radio brain” which “sees,” 
“hears” and “talks,” one of the 
featured attractions of the ex- 
hibit. The “Human Ford” con- 
versed with the crowd, told the 
time, winked its headlights, read 
the serial numbers of watches 
and currency. 

Much to the gratification of 
those in charge of the Ford ex- 
hibit the visitors appeared to 
show special interest in the me- 
chanical displays, including a re- 
volving cutaway chassis, boards 
on which various parts of the 


| ears were exhibited, an all-steel 


body upon which a complete Ford 
car, weighing nearly one and one- 
half tons is mounted, and an ac- 
tion exhibit which displays the 
Ford transverse spring suspen- 
sion which gives free action on all 
four wheels. 

Music was furnished both after- 


noon and evening by Clyde 
McCoy’s orchestra. 











4 AUTOMOTIVE 


Automotibe Daily News 


The Trade Newspaper of the Industry 
Published every Wednesday and Saturday at 
DETROIT, U. S. A. 

Sixth Floor, New Center Building 
Telephone Trinity 2-3500 


GEORGE M. SLOCUM, Publisher 


Advertising Manager; Edward Kruspak, Eastern Advertising Manager; Willard 
Cotton, Western Advertising Manager; J. C. Weed, Michigan Representative; 
M. H. McCallum, Special Representative; William Ogg FitzGerald, 

Art Director 


RESIDENT CORRESPONDENTS 
Charles Seifert, New York; C. J. Alexander, Wall Street Correspondent; 
Chicago; William Ullman, Washington, D. C.; John C. Wetmore, Los Angeles; A. L. 
James, Akron; K. H. Lansing, Philadelphia; D. M. Trepp, Seattle; B. C. Reber, San 
Antonie; C. M. Zeff, Kenosha; C. Joyce, Toronto; Ira Alexander, Denver; R. H. Brown, 
Birmingham; J. H. Reed, Atlanta; Arthur Buck, Indianapolis; A. W. Williams, Louisville; 
George Smedal, Minneapolis; James R. Lowell, Lincoln, Neb.; C. B. Barr, Bridgeport, 
Conn.; E. R. Tuttle, Des Moines, Iowa; F. L. W. Bennett, Salt Lake City, Utah; 
W. T. N. B., Milwaukee, Wis.; Roy Carmicheal, Montreal, Canada; 
E. J. Nally, Toledo, Ohio 


Subscription: ONE YEAR $6, TWO YEARS $10, for United States and Canada, 
also Sites, Cuba and Panama. To other countries, one year $9.00. Single 
copies 10c. Advertising Rates: See Standard Rate and Data, or write for rate card. 








Entered as second-class matter Post Office, Detroit, under Act of March 3, 1870. 


COPRIGHT, 1933—Slocum Publishing Company, Inc. 








One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best. 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 


MONDAY, JANUARY 29, 1934 


Chicago’s “I Will’? Becomes “*We,Am”’ 


ARLY in 1933, before the opening of the Century of 

Progress Exposition, Chicago adopted the slogan “I 
WILL.” At that time even this was a daring thing to do. 
But to Chicago’s “I will” we owe much. The unusual 
success of the Century of Progress Fair was one of the 
factors which led the more timid to believe that we were 
really on the way back. 

The army of visitors who poured into the mid-west 
metropolis to visit the World’s Fair came away with a 
new idea of just what was going on. Many came with an 
idea that they would be alone at the fair, instead they 
were greeted by huge throngs of fair goers who had cast 
aside the cares of depression and were bent on pleasure. 
A new spirit of freedom from care was born and it spread 
throughout the nation. 

At the fair the automotive industry played a big part. 
It was the foresight of automotive men that did much to 
make the event possible. Now the industry has returned 
to Chicago. This time to stage a show of its own. The 
public response in the first two days of the show run has 
exceeded that of last year by approximately 60 per cent. 
Car buyers and dealers from distant parts of the midwest 
have come to town to see the show. 

The industry has amended the Chicago slogan of 1933 
to fit the new spirit of 1934. The industry’s slogan now 
reads “We AM.” 


R 














a * * 


Cementing Better Feeling 


ft OUTSTANDING manifestation at the Chicago show 
this year is the marked improvement in factory-dealer 
relations. Misunderstandings of the past, which too often 
caused distrust if not ill feeling, are gone. Both division 
of the industry have come to the realization that no mat- 
ter how good a product may be, it would mould in its 
own tracks if it were not pushed by an energetic, hard 
hitting dealer organization. While on the other hand 
no matter how energetic or hard hitting the dealer organ- 
ization might be if its efforts are not backed by a good 
product and fair and square dealing from the factory, 
the day is lost. 

The past few years have been trying years for dealers 
and factories alike. In both cases the ordeal was made 
even more difficult by bad practices within the industry 
itself. Due to the codes many of these bad practices have 
been eliminated. Factories have a much greater respect 
for their dealers than they have had in the past. This is 
possibly due to the spirit with which most dealers have 
carried themselves during the past trying years. Dealers 
also have a much greater respect for their factories than 
they have had. This is no doubt due to the fact that once 
the dealer has been relieved from attempting to compete 
with the “chiseler” he has come to better appreciate the 
many helps that the factories hold out to dealers in the 
way of sales builders, accounting systems, financing and 
so forth. Up to the time of the depression many dealers 
gave little thought to accounting and pooh poohed the 
sales helps. 

This year we are coming into what seems to be one 
of the best sales years since the boom era. With dealers 
and factories going forward hand in hand we believe the 
year will bring even better profits than a similar upturn 
in general business would have brought under the old 
system. 
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E HOPE this “tear-drop” de- 
sign isn’t as sad as it sounds. 
ed * * 

Me for the car that makes 
“doormen salute a little more 
smartly.” The nearest thing to a 
salute that I ever got from a 
doorman was the Shanghai gest- 
ure, 

* + * 

LEM BAILEY has come out in 
favor of capital punishment. His 
declaration was made coincident- 
ally with his noticing the absence 
of his fourth radiator cap. 


+ Bd * 
A little nonsense now and then, 
Is relished by the wisest men. 
But a barb of truth, to be a gem, 
Must point to everyone but them. 
* + 4% 


Barnum was right when he said 
a sucker was born every minute, 
but since his time, the birth rate 
has doubled. Hence the wisdom 
of using two hooks. (Advertising 
men and salesmen please notice.) 
* * a 
HAVE YOU EVER noticed how 
your wife will “just slip next door 
a minute to see Mrs. Jones,” stay 
away three hours, and then the 
next hight give you H—— be- 
cause you ignore her long enough 
to read the newspaper? 
* a a 


You can fool some of the people 
all of the time, and all of the peo- 
ple some of the time, but you 
can’t fool the dealer who has the 
intelligence to provide himself 
with needful facts about his busi- 
ness. 

ak * eg 

WE NOTE THAT a car has 
been tossed off a hundred foot 
cliff to test its durability. It 
strikes us that normal occupants 
of that particular car would have 
taken little interest in the car’s 


condition after such an experi- Advertising 
ment. a In connection with the Gov- 
ernment control of industry, 


Which leads to the suggestion 
that something ought to be done 
to develop greater durability in 
drivers. What’s the use of having 
a car that can laughingly jump 
off a mountain, if the driver is too 
fragile to appreciate it? 


* * 


which seems to be increasing in 
every direction, a tendency is 
developing which many of us 
engaged in the publishing and 
advertising business cannot help 
but view with alarm. This is 
the tendency to subject the manu- 
facturer of a product to such 
severe regulation that the natural 
flow of his product to the con- 
sumer is interfered with, and his 
advertising becomes ineffective. 
If this tendency is carried to a 
final conclusion, we will be faced 
with the abandonment of the 
advertising-merchandising method 
of selling. 

The theory of the Government 
group is that for a manufacturer 


The way to deflate a dealer 
who brags about his sales record 
is to inquire how much he lost in 
his used car department. 

co ok * 

A diplomat is a man who notes 
the color his wife selects for their 
new car, and secretly pays the 
dealer an extra ten bucks for an- 
nouncing that special colors will 
mean a delivery delay of approx- 





But 


imately two months. 
* * 


A DEALER displays a car in 
his salesroom because he appre- 
ciates that the car is its own best 
advertisement. But after he sells 
it, and it appears on the street, 
whose advertisement is it? It 
would seem that the most ele- 
mentary reasoning would induce 
him to mark that car in some 
way to denote it as one of his own 
sales. A glance at his own hat, 
shirt and suit provides ample 
precedent for the practice. 

on cd * 


Dumbell Ditties 


I never thought that I would go, 

To see the annual auto show. 

But when the latest cars were 
shown, 

I found I couldn’t stay-at home. 

And so I went, but just to see, 

What might be new, since ’33, 

And not by any means to buy, 

Because there was no reason why 

I should. My car was good enough 

To last a while—and times were 
tough, 

And there were still two pay- 
ments due, 

That had to be attended to. 

still I went—and looked— 

and bought. 

Doggone my skin! 
thought! 


ok 


I never 







in any line to sell his product 
below cost is destructive and con- 
stitutes unfair competition. With 
this theory, I think none of us 
disagree. However, the Govern- 
ment group takes the stand that 
where advertising is used it is 
an added element of cost—conse- 
quently that concerns not adver- 
tising have a lower cost. 

Following out this train of 
thought, the Government group 
would permit those concerns not 
advertising to sell at a lower 
price than those concerns that 
advertise. This, I maintain, is 
fallacious. Unquestionably ad- 
vertising is a part of selling ex- 
pense, but the Government, with- 
out anything more than a casual 
investigation, has jumped to the 
conclusion that concerns which 
advertise their products should 
be discriminated against as to 
price solely because they adver- 
tise and, as a result, their prod- 
ucts are better known to the 
consuming public. 

Advertising builds up consumer 
demand and _ acceptance for 
branded products. It builds up 
the prestige and reputation of 
the company and reduces the 
amount of selling effort neces- 


sary, and hence the merchandis- 


ing expense. In many cases it 


actually takes the place of sales- 
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men. 
the 


it increases 
of manufacturing, 


Furthermore, 
volume 
which, in turn, lowers the cost 
of production. 


If the industry codes provide 
that manufacturers who do not 
advertise their product shall be 


permitted to establish prices 
lower than manufacturers who 
do advertise, it is evident that 
many manufacturers will be dis- 
couraged from advertising at all. 


To illustrate this point: in the 
District of Columbia last week, 
the larger oil companies which 
sell and advertise quality products 


(Continued on Page 19) 


--—a word in 


“edgewise” 


By the Publisher 





HERE IT IS 3:30 Sunday af- 
ternoon and the hungry Linotypes 
at Detroit are calling for more 
copy for this edition which must 
be printed, folded and catch the 
midnight train so that you may 
have it with your breakfast coffee 
at the Congress, Stevens or Black- 


stone. 


* * 


THE SECTOR of the auto front 
on which we are operating has 
moved but the conditions here 
parallel those which started off 
the New York show so auspici- 
ously. Even clear skys and warm 
weather were again in evidence 
to lure the crowds from their 
homes to the big show and to the 
many hotel exhibits in the Loop 
area. That Chicago results will 
duplicate New York and _ the 
shows which have followed was 
a foregone conclusion, now one 
might safely predict that the “I 
will” spirit will be expressed here 
in an even greater “I will buy” 
movement. 


ok 


* 


MORE THAN ONE friend has 
called to comment on our edi- 
torial suggestion in Saturday’s 


(Continued on Page 23) 
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Hudson Invites You... 


COME IN AT CHICAGO 
and Meet a 








When you come to the Chicago National Auto- 
mobile Show, turn in off Michigan Boulevard 
at the Blackstone Hotel ... walk through the 
lobby into Hudson’s Automobile BUSINESS 
Show ... and come face-to-face with the way to 
a bigger business profit in 1934. 


A Success in New York 


Thousands of dealers visited Hudson's special 
dealer exhibit in the Pennsylvania Hotel at New 
York during the New York Automobile 
Show. There they found something new in 
automobile shows—an exposition of tested 
and proved business methods that will help all 


HUDSON MOTOR 


automobile dealers make more money this year. 


Now at the Blackstone 
The same special BUSINESS Show is in readi- 
ness for you now... at the Blackstone Hotel 
... 7th Street and Michigan Boulevard, in Chi- 
cago. Hudson cordially invites you to visit it on 
your way to and from the exhibits at the Coliseum. 


Every Profit Element is Covered 
You will find, displayed and explained, every 
phase of a fully rounded business program to 
obtain for you all the profits that 1934 can 
bring. There is a special salon showing of the new 
1934 Terraplanes and Hudsons* ... and there is 


om 


CAR COMPANY .. 


SEE PAGES 12 AND 13 


Here is an exact duplicate of the Hudson Automobile BUSINESS Show as 

it was presented in New York—the outstanding feature of interest at the 

New York Automobile Show for dealers throughout the East. See this 
BUSINESS Show at the Blackstone Hotel in Chicago. 





a graphic presentation of EVERYTHING that 
contributes to your business effectiveness — 
Advertising, Sales Aids, Used Car Plans, Service 
Promotion, Accessory Sales Ideas, Business 
Management . . . and every element for profits! 


Open Daily During the Show 


Visit the special exhibit, January 29 to February 
2, on the main floor of the Blackstone Hotel. 
Exhibit hours, from 9:30 a.m. to 5:30 p.m. 
Every automobile dealer at the Chicago show 
is invited to inspect this exhibit and also the 
Terraplane and Hudson exhibit at the Coliseum. 


. Detroit, Michigan 
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Motor Trucks 


in Rushing Stock 


Chicago, Jan. 28.—-Motor trucks 
transported exactly 50 per cent 
of the cattle, calves, 


in 1933, a gain of 30 per cent in 
number over the previous year. 


More than 30,000,000 head of cat- | 


tle, calves, hogs and sheep were 


hauled to market terminals by | 


truck, according to The Corn Belt 
Farm Dailies. 


Trucks have greatly facilitated | 


the movement of live stock to 
market. The convenience and 
speed of the truck enables farm- 
ers to get to the market quickly 
to take advantage of a price 
advance. Smooth highways and 
better truck performance have 
given tremendous impetous to 
live stock trucking. Hauls of 
500 miles are not uncommon and 
the average haul is estimated to 
exceed 100 miles. 


Live stock marketed by truck 
in 1933 would have taken 493,741 
rail cars carrying 5,000,000 tons. 
The number of trucks arriving 
with stock at the 17 markets ap- 
proximated 2,500,000 last year 
compared with 1,925,000 truck- 


hogs and | 
sheep from farms to 17 markets | 
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Aid Farmer 
to Market 


Ex-Cell-O Orders 
Reported Ahead 


of Last January 


| 


Detroit, Jan. 28.—Incoming or- 
ders booked by Ex-Cell-O Aircraft 
& Tool Corp. for the first half of 
, January exceed orders for all 
| January, 1933, by more than 50 
per cent, N. A. Woodworth, presi- 
dent, reports. 


The increase is attributed to the 
general upturn in business, not 
only in the automobile and allied 
fields, but in many other indus- 
tries which are engaging in re- 
tooling on a large scale. 

“During the depression years, 
there have been many develop- 
ments of new products and re- 
finements of old products that 
will necessitate heavy purchases 
of special and standard machine | 
tool and special tool equipment. | 
This has already been reflected | 
during the past two months,” | 





loads in 1932. Practically as many 
head were hauled by truck in 
1933 as the combined truck re- 
ceipts of 1929 and 1930. 

The truck receipts of live stock 
at 17 markets follow: 


Head Trucked—Cattle, 
Calves, Hogs and 


Percent of 


Sheep Total Receipts | 
ey. ys. 30,326,915 50 
Tg yg oe 23,385,456 42 
PN 5 ak 64.0 21,162,430 33 
. ae 16,947,803 27 
Bes 5,378,868 8 


Three Big Markets 


The three big markets handling | 
the largest truck arrivals are | 
Omaha, St. Louis and Chicago. 
Omaha again retained the lead 
with 3,568,430 head received by | 
truck in 1933. The record number | 
of trucks for one day arrived on | 
June 5 when 1,587 trucks un- | 
loaded at this market. At the | 
St. Louis market 341,000 trucks 
arrived in 1933 with 3,493,486 head 
as compared with 260,000 trucks 
in 1932. Chicago is rapidly com- | 
ing to the front among markets | 
on truck receipts having ad-| 
vanced from sixth place among 
all markets in 1932 to third place 
last year. Approximately 300,000 | 
trucks brought in 2,893,002 head 
to the Chicago market in 1933. 
A new high record was estab- 
lished at the Kansas City market 





Nebraska Auto Dealers 


Meet During Omaha Show 


Omaha, Jan. 28.—The date for 
the annual meeting of the Ne- 
braska Automobile Dealers’ Assn. 
has been set for Feb. 7 at Omaha, 
when Omaha's 29th automobile 
show will be held in the city 
auditorium. About 400 out-state 
dealers are expected to attend. 
A business session will be held 
during the afternoon at Sidles- 
Duda-Myers Co., 502 South 19th 
Street, when F. W. A. Vesper, | 
St. Louis, president of the Na- 
tional Automobile Dealers’ Assn., 
will speak. James Dalton, editor 
of Motor, will be the chief speaker 
at a banquet in the evening. 

Drawing for space at the Omaha 
show was started this week with 
indications pointing to the big- 
gest show in the history of the 
Nebraska metropolis. , a 
Waugh, managing director of the 
show, has been assured that sev- 
eral models will come direct from | 
the Chicago exhibition. 





Plant Runs Overtime _ | 


Allegan, Mich., Jan. 28.—-Blood 
Bros. Machine Co., manufacturers 
of universal joints, reports busi- 
ness for December the best in| 
several years. So far this year 
the plant has been operating | 





extra hours part of the time, with | 
35 men employed on a 40-hour | 
basis. 


Reo Off cial 


received by the 


Woodworth states. 


Floodlights 


of 
Show, for the first time in two years and the second time during the depression period. The General 


the General 





Ex-Cell-O has regained a val- | 
uable customer in the Soviet 
Government, with which the com- 
pany did a large business in past | 
Russian buying programs, having | 
recently sold them several dia- | 
mond boring machines similar to 
those used by manufacturers in | 
this country, according to com- | 
pany officials. The Soviet also 
has placed orders for special ma- | 


| chinery and inquiries indicate a 
; large market in the future, Mr. | 


Voodworth said. 


Will Play Host 


To Distributors 


Chicago, Jan. 28.—Reo distrib- 
utors and members of the dealer 
organization from Central, South- | 
ern and Western states will be | 
guests of the Reo factory at a 
dealer luncheon and annual meet- 
ing Monday noon at the Lake 
Shore Athletic Club. Those deal- | 
ers from cities that have not yet | 
had their auto shows, and who | 
did not attend the New York or| 
Detroit shows, will get their first | 
look at the 1934 self-shifter Reo 
with 
lines. 

The company’s merchandising | 
plan for the year will be pre- | 
sented to the meeting by factory | 
executives. Those scheduled to | 


its improved aero-dynamic 


talk include Elijah G. Poxson, | 
general sales manager; C. A.| 
Triphagen, 


| EK. Hedlund, 
| at Omaha, Neb., has been named 


Law Seeks to Cut 


Auto License Cost 


Jackson, Miss., Jan. 28 (UTPS). 

A bill reducing the price of au- 
tomobile tags has_ successfully 
passed the House and is now 
pending in the State Senate. The 
vote was 84 to 39 with four 
amendments offered. 
The amendments 
general $1 per cylinder tax on 
passenger cars, a tax of $5 to 
$27.50 on trucks of one to three 
and one-half ton capacity used 
for agricultural and dairy pur- 


| poses within a 50-mile “home ra- 
| dius.” 


Another amendment puts 
the bill into effect immediately 
after passage and levies a flat tax 
of $10 on school busses. 

The horsepower tax would be 
10 cents per horsepower as com- 
pared to 15 cents at present and 
40 cents per 100 pounds gross 
weight as compared with the 


| present rate of 50 cents. 


The new bill, according to Leon 
Wheeless, chairman of the sub- 
committee of the ways and means 
committee studying the bill, said 
the tax on light automobiles of 
popular make would be $12.98 in- 
stead of the present $16.97. 


| Firestone, G’dyear Name 
New Managers in Chicago 


Chicago, Jan. 28.—-Two leading 
tire manufacturers have _ just 
placed new managers in charge 
of their Chicago districts. Reuben 
formerly stationed 


| as district manager for the Fire- 
stone Tire & Rubber Co., succeed- | 


Ford Orders in Montreal 
3 Times Those of 733) 
Montreal, Jan. 28—The fact} 
that retail orders for Ford V-8| 
cars placed with Ford dealers 
since Jan. 1 have been three times 
as great in volume as last year 
was cited today by P. N. Mainguy, 
manager of the Montreal branch 
of the Ford Motor Co. of Canada, 
Ltd., and vice-president of the 
Montreal Automobile Trade Assn., 
as convincing evidence of the im- 
provement in general business 
conditions throughout the prov- 
ince of Quebec and the Maritimes. 
Mr. Mainguy said that reports 
Ford company 
from all parts of the Montreal 
branch territory indicated a sub- 
stantial improvement both in the 
cities and in the agricultural sec- 
tions. More important still, he 
explained, was the evidence every- 
where of a restored confidence 
on the part of the people gener- 
ally, even though the recovery | 
process still had some length to | 
run. 


ing the late F. R. Brink. 


Goodyear Tire & Rubber Co. 
has appointed L. H. 


succeed F. W. McConkey jr., who 
has been advanced to a regional 
managership, with headquarters 
at Akron, Ohio. Mr. Sheperd 


provided a/| 


Motors 





Sheperd in| 
charge of the Chicago district to | 


comes here from Charlotte, N. C., | 


where he was in charge of Good- 
year’s district activities. 


Law Proposed to Cut 
License Tax in Virginia 
Richmond, Va., Jan. 28 (UTPS). 
The Peery automobile license 

tax reduction plan was introduced 

in the House yesterday. 

It cuts license charges paid by 
more than 90 per cent of the 
owners of private cars, and aver- 
ages about 40 per cent. 

Other legislation presented yes- 
terday puts all for-hire carriers 
under control of the State corpo- 
ration commission, along with the 
certificated common carriers. 


| 


Motors Building is one of the four largest office buildings in the world. 
cludes 350 lamps so powerful that these require 260,000 watts to operate. 





Here’s Light in Your Eye 





Building were turned on, during the Detroit Automobile 


The floodlighting system in- 


Envisions Speeding Motorist 


Charting Course by Radio 


Washington, Jan. 28.—Will the 
day come when motorists travel- 
ing at speeds of 100 miles an 
hour over especially designed 
highways utilize the weather re- 
porting service for aviators 
through the agency of radio re- 
ceivers designed to handle the 
frequencies upon which aviation 
weather data are broadcast? 

Visualization of this develop- 


ment is made the easier by an} 


announcement this week by the 
Aeronautics Branch of the De- 
partment of Commerce. Word 
received by.the national civil | 
aviation officials from numerous | 





touring counseling agencies de- 
clares that constantly greater use 
of the airways weather service 
is being made by motor car own- 
ers. 

In a letter to the Branch, of- 
ficials of the Nashville Automobile 
Club declared: 

“Accurate weather and precip- | 
itation conditions influence many 
routings and the public is grow- | 
ing more and more to demand | 
weather facts. We are grateful 


that we have you on whom we 
may call for changing conditions. 

The Government has done a 
great thing for the automobile 
as well as the air traveler in 
establishing radio stations. More 
than once to our certain knowl- 
edge discomfort or even hardship 
and suffering have been averted 
by accurate information given by 
you.” 

The letter, and others like it, 
have been written in response to 
the suggestion of Rex Martin, as- 
sistant director of aeronautics, 
that radio manufacturers produce 
automobile receivers capable of 
receiving the frequencies upon 
which airways weather reports 
are broadcast. 


McCall Heads Dealers 
Ossining, N. Y., Jan. 28.—Ossin- 


| ing Automobile Dealers’ Assn. has 


been formed here with a member- 
ship including practically all new 
car dealers in the community and 
environs. Frederick McCall has 
been elected chairman. 


kk is improved every year 


Austin improves and refines. 


It does NOT change models 


—with resulting high depreciation. 


It is most economical to operate 


No other American car can be operated for less than 
three times the Austin expense. 


It combines low 


Austin’s low weight makes this 
possible. 


materials Austix’ 


quality materials. 


weight, quality 


Requires highest 


It has long, trouble-free life 


Result of low weight and fine materialsk—LONG LIFE. 
And an economical one all the way. 


It has only one chassis size 


Austin has only one chassis size. But four body types to 


meet all trade requirements. 


Attractive dealer franchise 


Advance specifications not demanded. 
No high pressure sales methods. 


quired. 
against order. 


Deposit not re- 
Shipments only 


FACTORY AT BUTLER, PENNA. 
THE AMERICAN 





All Models 
2241 South Michigan Avenue 





usti nN 


Headquarters: 
Great Northern Hotel 








Through all the conversation about the cars at the 1934 Automobile Shows runs 


this one knowing word of advice: 


Open the door and look inside—that’s where you'll find the real news in the strikingly 


handsome new Body by Fisher. For the key motif this year is room— generous, 


spacious, restful room, such as you’ve rarely enjoyed in a closed car before. 


It’s expressed in extra width, extra ease and extra comfort—and it’s the final 


touch of luxury in the smart, strong, 
safe new Body by Fisher, the only 


body worthy of General Motors cars. 


w So 


on GENERAL MOTORS CARS ONLY: 
CHEVROLET + PONTIAC + OLDSMOBILE + BUICK LA SALLE 


« CADILLAC 
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Business Outlook Better In 
Replacement Parts Field 


Flint, Jan. 28. 
tive maintenance 


into 1934 with 
a better and 
more energetic 
spirit of confi- 
dence than in 
some time,’’ 
says W. S. Ish- 
erwood, general 
sales manager 
of the AC Spark 
Plug Co. 

‘*This confi- 
dence is war- 
ranted not only 
because of im- 
proved conditions, but because 
conditions during the past three 
years have actually re-conditioned 
people, causing them to think and 
give more consideration to one 
another’s problems. 

“According to my observations 
of the wholesale and retail auto- 
motive maintenance field, prac- 
tically everyone now engaged in 
it is in a better position, physi- 
cally, financially and mentally to 
do work in 1934 that is necessary 
to develop a better and more 
profitable volume of business. 

“Everyone recognizes the nec- 
essity of doing a more construc- 
tive and better selling job,” he 
continued. “As a result competi- 
tion will be keener. And people 
are better prepared to meet keen 
competition. Out of all this will 
come greater volume and more 
profitable business. 

“We ourselves have learned 


W. S. Isherwood 


First Crankless 
Diesel Shown at 
Motor Boat Show 


New York, Jan. 


28.—The first 
crankless Diesel engine, built 
horizontally and of unpreced- 


ented weight and size, made its 


“The automo-|] lot in 
branch of the | andise. 
industry has every reason to go 








a | 


first appearance at the 29th an-| 


nual National Motor Boat show at 
Grand Central Palace in New 
York, Jan. 19 to 27. 
Announcement of the new en- 
gine, which may be used in many 
fields requiring~ power, was not 
made until the eve of the show 
when Charles A. Criqui, president 
of the Sterling Engine Co. of Buf- 


falo, N. Y. disclosed his com- 
pany had been experimenting 
with it for 20 months and had 


had models under test since last 
June 1 before going into pro- 
duction on it. 

The compact construction of 
the engine, which is obtained in 
part through the absence of 
crankshafts, camshafts, cylinder 
heads, valves and cylinder head 
gaskets, makes the power plant 
adaptable for streamlined buses, 
rail trains, airplanes, marine and 
stationary uses. The engine of 
two-cycle design, will run on the 
lowest grade of fue) oil, cheaper 
that that with which a man may 
heat his home. 


Jersey Governor Pleads 
For Accident Prevention 


Haddonfield, N. J., Jan. 28 (UT) 
Moore of | 


PS).—Gov. A. Harry 
New Jersey has issued a special 
statement, in which he enumer- 
ates means for the prevention of 
motor accidents. 

He says there is need for a 
more widespread observance of 
the traffic act and the motor ve- 
hicle laws by police departments 
as well as by motorists them- 
selves; for more stringent and 
even-handed enforcement of the 
law; for remedial measures to- 
ward improved road illumination, 
and the elimination of physical 
hazards of a serious nature. 


Firm Name Changed 


Van Buren, Ark., Jan. 28.—Oli- 
ver Chevrolet Co., local Chevrolet 
dealership, has changed the firm 
name to The Quality Chevrolet 
Co. 





the selling of our merch- 

Take the importance of 
promoting the cleaning of spark 
plugs, for instance. This service 
is of great benefit to the con- 
sumer. It gives him better and 
more economical motor perform- 
ance. It is valuable to the dealer 
and wholesaler because out of it 
comes more business for them. 

“If all the spark plugs in serv- 
ice in American motor cars were 
cleaned at the customary price 
of five cents per plug, the service 
would amount to some $7,000,000. 
While we realize this is a more 
or less staggering figure, it means 
only 20 cents to 80 cents to the 
car owner and is a small invest- 
ment, an exceptionally small one, 
when its benefits are considered. 
Dirty spark plugs waste one gal- 
lon of gasoline out of every ten, 
and calculators estimate that reg- 
ular cleaning of plugs would save 
motorists of the nation nearly 
two billion gallons of gasoline a 
year. 

“Now as never before there is 
necessity for this service, due to 
the general use of higher com- 
pression engines,” he advised. 
“Car owners demand accelerating 
ability and top speed perform- 
ance. They can’t get it with dirty 
spark plugs. So I look for 1934 
to be a good spark plug year as 
well as a highly competitive year 
marked with greater wholesale 
and retail merchandising effici- 
ency; greater volume; more 
profitable activity, and much 
greater confidence.” 


Siatistician 
Shows Sales 


Inerease in ’33 


New York, Jan. 28.—The 1933 
official records of metropolitan 
New York new car sales, just re- 
leased by Sherlock & Arnold, 
shows an increase in passenger 
automobile sales over the year 
1932 of nearly 16 per cent, but the 
real picture of returning buying 
confidence is better shown in the 
tabulation by months, the upward 
surge of sales starting around 
Ma; when new hope started to 
revive purchasing power. 

January, February, March and 
April, 1933 sales resulted in a de- 
crease of 52/10 per cent com- 
pared with same period in 1932. 
From then on this is what hap- 
pened as compared with 1932: 


Per Cent 
May, increase of ....... 215/10 
June, increase of ........ 1 
July, increase of ........ 29 4/10 
August, increase of 30 5/10 
September, increase of . 266/10 
October, increase of .... 581/10 
November, increase of .. 687/10 
December, increase of .. 1098/10 


Nearly 100,000 new passenger 
cars were sold during 1933 in 
metropolitan New York, accord- 
ing to John F. Sherlock, president 
of Sherlock & Arnold, Inc., sta- 
tisticians and analysts of the 
automobile market, and the out- 
look for 1934 seems particularly 
bright. Mr. and Mrs. Car Buyer 
will secure more car value for 
their money than ever before. 
The story of the car buyer's re- 
turning confidence could not be 
told more emphatically than the 
ascending percentages for the 
last three months of the year. To 
the manufacturer, distributor and 
dealer it heralds a better market 
for 1934 and in view of the 
gradual upturn since May a 
sounder market. 


Eaton Dividend 


Cleveland, O., Jan. 28.—Eaton 
Mfg. Co., Cleveland, Wednesday 
declared a dividend of 25 cents a 
share on common stock, payable 
Feb. 15 to holders of record 
Feb. 5. 


Packard Fools the Zephyrs 





The Packard 12-cylinder Sports Coupe, all set for some one to step in and drive away. The body was 


designed under the direction of Edwar 
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Truck Operators Attack 
Interstate Transport Bill 


icotibaideatcnas | who declared flatly that “The ad- 
By WILLIAM ULLMAN 
28.—Motor | 


Washington, Jan. 
truck operators and their patrons 
in various industrial and commer- 
cial fields this week laid down a 
heavy barrage of objections to the 
Rayburn bill for the regulation of 
interstate motor transport as the 
hearings on the measure contin- 
ued through their second week. 
As the tide of opposition to the 
proposed bill, similar in its pro- 
visions to measures offered al- 
most annually since 1925, mounted 
steadily throughout the week, it 
became apparent that the hear- 





ings will continue until the end | 


of next week. 

Witnesses for the railroads will 
be the last to be called, the 
House interstate and foreign com- 
merce committee has decided. 


Presentation of the case for the 


truck operators reached a climax | 


for the week yesterday with the | 


WE SPENT THOSE 


appearance before the committee 
of the representative of 
American Trucking Assns., Inc. 
Following up exhaustive briefs 
submitted to the committee in ad- 
vance of the hearing, witnesses 
for the organization assailed the 
Rayburn proposal on numerous 


grounds. 
Headlining the plea of Harold 
S. Shertz, counsel of the ATA, 


was his argument in favor of al- 
lowing the trucking industry to 
work out its destiny under the 
code of fair competition now be- 
fore the NRA. In the absence of 
any data upon which reasonably 
intelligent regulation of the in- 
dustry might be undertaken, the 
witness declared that the pro- 
posed trade code for truck oper- 
ators promises to adduce infor- 
mation regarding all 
operation which will give a com- 
prehensive and accurate picture 
of the total enterprise. 
tion inspired by the railroads, the 
witness declared, would frustrate 
the objectives of the code and 
seriously cripple its effort to add 
tens of thousands of employes to 
its payroll. 


Expensive Bureaucracy 


the | 


phases of | 


Legisla- | 


The Rayburn bill also was at- | 


tacked by the witness on the 


ground that it would establish an | 


expensive bureaucracy in Wash- 


ington which would find itself en- | 


tirely helpless to police an indus- 


try as far-flung as truck opera- | 


tion. 


Major support for the measure | 


during the week was that pro- 
vided by Eric A. Johnston, Spo- 
kane, Wash., who appeared on 
behalf of the Chamber of Com- 
merce of the United States. 
bill, this witness declared, was in 
substantial accord with the rec- 
ommendations of the Chamber 
for the regulation of all interstate 
transportation operations. He did, 
however, offer criticism of Section 
14 (b) with reference to the fixing 
of rates between common and 
contract carrier services and 
pointed out that another provis- 
ion, that prohibiting coincidental 
operation under a tommon car- 


rier certificate and contract car- | 


The | 





in the Packard shops. 


| 
rier permit, goes beyond the posi- 


tion of the Chamber with refer- 
ence to regulation. 


Another witness who appeared 
in opposition to the measure was 
Cc. E. Childe, Omaha, chairman of 
the committee on highway trans- 
portation, National Industrial 
Traffic League. Denunciation of 
the proposal to fix rates and de- 
crease the elasticity of the serv- 
ice provided by truck transporta- 
tion groups was voiced by the 
witness. The rate fixing procedure 
established by the measure can 
only result in an increase in the 
cost of truck service to the con- | 
sumer, Childe declared. 





Oppose Bill 


A. M. Loomis, National Dairy 
Union, and Charles W. Holman, 
secretary, National Co-operative 











LEAN 


d Macauley, head of the Packard styling division, and was built 


Milk Producers Assn., also testi- 
fied in opposition to the bill. That 
the service of truck operators is 
indispensable to the dairy indus- 
try was pointed out by Loomis 


| vantages of this service are so 


great that even if the power of 
the Federal government is inter- 
posed to compel the creameries 
to pay the same price for this 
transportation that the railroads 
are charging, the movement still 
would be handled by truck and 
the railroads would not benefit by 
the elimination of the price ele- 
ment in this competition. The 
effort to force this movement 
back to the rails by increasing its 


| cost is nothing but an effort to 


turn progress backward.” 

J. R. Van Arnum, representing 
the National League of Commis- 
sion Merchants, confined his op- 


| position to the measure largely to 


the suggestion of an amendment 
to the section which would pro- 
hibit the holder of a certificate or 
permit from operating as a pri- 
vate carrier. 





YEARS 


To further increase precision, promote accuracy 


and protect Hyatt quality— manufacturing equip- 


ment good only a few years ago has been obso- 


leted to make room for new machines, which we 


created for our particular uses. 


We spent millions during the depression to en- 


hance Hyatt quality and performance—to take 


care of your bearing requirements. Hyatt Roller 


Bearing Company, Newark, Detroit, Chicago, 


Pittsburgh, Oakland. 


HYAT I 


QUIET ROLLER BEARINGS 
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G.M. Silver Anniversary 
Show Reveals Corp. Scope 


(Continued from Page 1) 


transplanted from the Waldorf- 
Astoria Hotel in New York, where 
it enjoyed fine success during the 
national automobile show. The 
exhibits of cars and educational 
features are almost identical, and 
even the decorative scheme, as 
conceived and executed by Nor- 
man Bel Geddes and the Chicago 
studios of George Wittbold, are 
the same, with a motif of silver 
and black predominating. 
Wide Variety of Models 

Featuring the show from the 
standpoint of immediate sales 
value to General Motors, of 
course, are the new 1934 Chevro- 
let, Pontiac, Oldsmobile, Buick, 
LaSalle and Cadillac models in a 
wide variety of body styles and 
colors. For those who like to 
study mechanism, each car divi- 
sion reveals a chassis emphasiz- 
ing the various’ engineering 





points. 

It has been particularly notice- 
able that visitors have found | 
much to fascinate them in the | 
features of the Fisher bodies with | 
which General Motors cars are | 
equipped, including the body lines, | 
interior refinements and provi- | 
sions for comfort of both driver | 
and passengers. 

Special stress, as would be ex- | 
pected, is being placed on the 
much-talked-of “knee action,” with | 
which General Motors models are | 
now associated. This principle 
is being brought to the attention 
of visitors in simplified manner. 
There are, for instance, a special 
chassis that demonstrates “knee | 
action,” “gliding ride” exhibit | 
showing two miniature cars sim- | 
ulating travel over a rough road, | 
and another exhibit in which a) 
person is given a practical test | 
through demonstration of the| 
difference between “knee action” 
suspension and the type formerly | 
used. | 

Streamlined Trains 

Visual evidence of the far-flung 
scope of General Motors activi- 
ties is unfolded, even to the show- 
ing of two model trains of new 
stream-line design, miniatures of 
trains now under construction for 
the Union Pacific and Burlington 
railroads, with Diesels from the 
Winton Engine Co., General Mo- 
tors subsidiary, to furnish the 
motive power. 

Truck buyers, who are promin- 
ent among visitors at the GM 
show, are greeted by a display of 
the most popular General Motors 
Truck models. 

Products of the Frigidaire and 
Delco appliance divisions are also 
exhibited. 

Major contributions of the 
Fisher Body Corp. include an ex- 
hibit of sculptured miniatures 
dressed in the latest Paris fash- 
ion; the 28 winning models in 
the latest annual coach-building 
competition of the Fisher Body 


Plymouth Books 
Over 300 Orders | 
At Detroit Show | 


Detroit, Jan. 28.—Retail sales of | 
Plymouth cars at the Detroit Au- | 
tomobile Show this year were al- | 
most triple sales at the show here 
last year, it was stated here yes- 
terday by Gordon Shaw, Detroit | 
district manager for the Plym- 
outh Motor Corp. 

“During the first five days of 
the show our salesmen took 277 | 
bonafide orders for new Plymouth | 
cars, and latest reports I have 
received up to now indicate that 
we have passed the 300-mark on 
sales of 1934 Plymouth cars. 

“Naturally we are more than 
gratified over this record. Never | 
before have I seen such interest | 








in our new cars as at the Detroit | 
Automobile Show this year. Lit- | 
erally hundreds of persons have 
made appointments for demon- | 
strations in the new Plymouths. 
Our exhibit has been constantly 
crowded, and this year people are | 
not only looking—they’re buying.” 


Craftsman’s Guild; a model dis- 
play showing the various steps 
in the design and development 
of a modern car body, and an 
interesting demonstration of the 
Fisher-No-Draft ventilating sys- 
tem. 

The General Motors research 
division is taking visitors behind 
the scenes, so to speak, with ac- 
tion exhibits of unusual physical 
phenomena, such as a 16-cylinder 
engine floating on an oil film, a 
talking balancing machine and 
a stroboscopic clock. 


Interesting data, compiled by 
the General Motors customer re- 
search division, is unfolded, based 
upon a survey of more than 2,000- 
000 motorists. The General Mo- 
tors Acceptance Corp. comes in 
for its share of prominence 
through providing the latest in- 


| formation regarding its financing 


Crowds and Sales |PeSoto Starts Production As 
Company Officials Look On 


(Continued from Page 1) 


Running Ahead 


At Buffalo Show 


Buffalo, Jan. 28.—Attendance at 
the Annual Automobile Show 
here is running more than 50 per 
cent ahead of last year’s figure, 
according to C. L. Fletcher, ex- 
ecutive secretary of the Buffalo 
Automotive Trade Assn. 


Increases in sales are also be- 
ing felt, the exhibitors report. 
Sales in the lower price fields are 
ahead of sales of last year, but 
the higher price brackets are 
particularly noticeable. This is 
taken to mean that the tied-up 
funds of Buffalo are beginning to 
flow again. 

Visitors are showing a real 
buying interest, and salesmen 
and dealers report large banks of 
demonstration requests. Every- 
body is enthusiastic and optimis- 
tic over the results of the show, 
and is looking forward to a con- 
tinued buying wave throughout 





plan. the Spring season. 


manufacturing of the De Soto 
Motor Corp.; J. J. Palmer, assis- 
tant to the president, and L. G. 
Peed, general sales manager, were 
the De Soto officials who wit- 
nessed the start of production on 
the new Airflow De Soto. 


While some Airflow De Sotos 
have already been built, they 
were cars used for display in 
national automobile shows, and 
the production now coming off 
the line is going direct to De 
Soto dealers. 

Mr. Foy was optimistic over the 
acceptance the new Airflow De 
Soto has received. 

Mr. Foy stated: “Never before 
have I seen such interest as the 
public is evidencing in the new 
Airflow De Soto. Dealers’ orders 
are far in excess of orders taken 
at show time the past three or 
four years, and retail purchasers 
have been wiring me and the 


other De Soto executives in an 
effort to expedite delivery of 
their cars. 

“We are supplying the demand 
as quickly as possible, and have 
made a tremendous expenditure 
in our plants in order to facilitate 
production. 

“While we may not be able to 
meet the public demand the first 
month, we feel confident that our 
production facilities will meet the 
test and once we get the car into 
big production,.we should be able 
to take care of all of our dealers 
and fill their requirements with- 
out delay. 

“Just as quickly as possible our 
dealer organization will have 
demonstrators in operation. Cer- 
tainly the vast influx of dealer 
orders and retail sales at the 
show are most encouraging. It 
looks like 1934 will be a record 
year.” 












Succ 





THE success of low-pile Mohair Velvet for 
motor car upholstery is not a matter of 
claim, but a matter of record. Throughout 
1933, one car manufacturer after another 
brought out models trimmed with this new 
fabric from the looms of Collins & Aikman 
Corporation. And the models displayed at 
the 1934 Automobile Shows indicate that 
low-pile Mohair Velvet is definitely the 
Number One Upholstery for America’s 


motor cars. 


i. 
>. 


COLLINS & AIKMAN 
CORPORATION 


200 Madison Ave., New York City 


Makers of Ca-Veil @ Velrets of Enduring Beauty 





ess 





Y 


Story 


In 1934, as in 1933. low-pile Mohair Velvet 
is the most popular upholstery fabrie 


TWO FACTORS COMBINE TO CAUSE THIS PRONOUNCED POPULARITY: 


The eurrent demand for smartly tailored interiors 
The concurrent demand for general utility and long wear 


The new Mohair Velvet gives the right 


answer to both these considerations. Its soft, 


low pile gives it a tailoring and trimming 


facility which produces unusually handsome 


results. And at the same time, the pile is 


Mohair Velvet’s vital third dimension— 


which gives its colors greater depth and rich- ‘ 


ness, minimizes abrasive action on clothing, 


makes it easier to clean, and makes it wear 


longer than any other fabric—thus 


enhancing the car’s resale value. 
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Continental Sales Head 
Shows Possible Saving 


Detroit, Jan. 28. 
to be found on the highway, in 


the opinion of F. F. Beall, vice- | 
president of the Continental Au- | 


tomobile Co. 

“To bring home this fact, let’s 
inspect the case of one manufac- 
turer who operates 7,000 sales- 
man’s cars,” he says. 

“Each car averages 80,000 miles 
a year, 210,000,000 miles in 
aggregate. By cutting the costs 
of transportation only one cent a 
mile, this company could save 


$2,100,000, enough to pay a 6 per | 


cent dividend on $35,000,000 of | 
capital investment. The Conti- | 
nental Red Seal automobile, we 


claim, could save much more than 
one cent per mile. 


“Then let us consider this sup- | 


position. If the 24,136,000 motor 
vehicles registered last year av- 
eraged 10,000 miles and saved 


There’s money | 


the | 


only one cent a mile, the saving | 


would amount to $2,413,600,000, a 
tidy little sum to find on the high- 
way. 

“Small individual economies, | 
when taken in the aggregate, stun 


In Chi for the Show 


¢ 
y 








Connelly Named 
Truckers’ Head 


In Connecticut 


Hartford, Jan. 28. John W. 
Connelly of this city was elected 
president of the Motor Truck 


Assn. of Connecticut, Inc., at the 


annual meeting Jan. 18 at the 
| Hotel Bond here. He _ succeeds 
Stephen L. Smith, of Meriden. 


Mr. Connelly is vice-president of 
the Hartford Despatch & Ware- 
house Co., and is president of the 
Conn. Warehousemen’s Assn. 
Other officers elected at the 
meeting were: Louis A. Johns, 
New Haven, vice-president; H. A. 
Sillence, Hartford, treasurer, and 
Myles W. Illingworth, Hartford, 
executive secretary. Directors 
are William A. Perrett, Man- 
chester; H. C. Wallenberg, Hart- 
ford; Everett J. Arbour, New 
Britain; Bryant C. Edgerton, 
Bridgeport; William Laube, Wat- 





us with their magnitude. erbury; Joseph Kramer, Bridge- 
“But there is a lesson for every | port; Peter N. Laskas, Water- 
motorist in such a compilation.| bury; William E. Connors, 


| Waterbury; R. E. Tomlinson, New 
Haven; Chris Rickard, Bridge- 
port; M. J. Darcey, Waterbury, 
and M. J. Bisnovich, Waterbury. 

Equalization of taxes in the 
various states and _ stabilization 
of rates were urged by Mr. Con- 
nelly, who made a plea for united 


He can investigate his own ex- 
penditures, calculate their yearly 
total, and balance the economy | 
offered by various cars against | 
their performance, appearance | 
and comfort. He may find that | 
considerable savings can be ac-| 
complished without any sacrifice | 


of desirable motor car qualities.” | action by truck drivers in im- 
aa eaeeee | proving the standards of the 
|industry. S. L. Smith, the retir- 

De Soto Pleased ing president, pointed to the 


| record of the association in suc- 
cessfully combatting unjust state 
legislation. Everett J. Arbour, 
chairman of the board of direc- 
tors, expressed unqualified op- 
position to the pending Federal 
truck regulation bill, saying that 
the trucking code should first 


With Acceptance 


Of Airflow Line 


Detroit, Jan. 28.--The public ac- 
ceptance of the Airflow De Soto 
at the Detroit automobile show be given a fair chance to func- 
has been “more than satisfactory” |tion. It was reported that the 
according to L. J. Hannah, De | association was in strong finan- 
co , wonnee. — cial position, starting the new 


: ; year with a substantial balance 
troit show have been far in excess: 


; » | in the treasury. 
of sales at any previous show, a: 
Mr. Hannah said, in discussing - 
the reception accorded the Air- Pierce-Arrows 


flow cars in their home town. 

“Arrangements for demonstra- 
tions of the new cars have been 
concluded with more than twice 
as many people as arranged for 
demonstrations of the 1933 cars,” 
he said. 

“Factory orders for delivery of 
the 1934 cars to dealers are today 
four times what they were a year 
ago,” Mr. Hannah added. 


Insulated With 
Airplane Kapok 


Buffalo, Jan. 28.—To attain a 
new degree of quiet operation in 
its 1934 cars, Pierce-Arrow has 
finally ended months of research 
in this direction by borrowing 
from airplane construction meth- 
ods, selecting Kapok as the insu- 
lating material for all Pierce- 
Arrow bodies. 

Kapok is a fluff-like material 
from the seed pods of the Java- 
nese Ceiba tree. For commercial 
use in air-liners and Pierce-Ar- 
row bodies, it is processed into 
layers which are claimed to pro- 
vide silencing efficiency 50 to 
75 per cent higher than any other 
material known. In addition to its 
silencing characteristics, Kapok is 
| said to be both waterproof and 
fireproof. 

In the 1934 Pierce-Arrow bodies, 
Kapok insulation is used through- 


To Spend Half Million 


On Indiana State Roads 


Indianapolis, Ind., Jan. 28. 
Furtherance of the unemployment 
program being conducted by the 
state highway commission is seen 
in a new relief expenditure of | 
between $500,000 and $700,000 now 
being launched to construct cul- 
verts and small bridges on the 
400 miles of state roads that have 
been widened recently in the re- 
lief drive. 

The commission has provided 
approximately 26,000 jobs in con- 
nection with the relief work, ex- | 
pending $3,000,000 of its own) out the entire panel construction, 
funds and $600,000 provided by| the inside of all doors and walls 
the Federal government. | being thoroughly covered with 


-- layers of the material to render 
Auburn Co. Reports 1933 | 


them soundproof and heatproof. 
10 - | The dash between the engine and 
Financial Statement | 

Auburn, Jan. 28.—Auburn Auto- | 


the front compartment is doubly 
mobile Co. and its subsidiaries, | 


insulated with a wall of Kapok 
one and one-half inches thick. 

for the 12 months ending Nov. | 

30, 1933, showed a consolidated 

net loss of $2,307,972. This in- | 
cludes depreciation amounting to 
$592,500. In the corresponding 12 
months’ period of 1932 consoli- 
dated net loss to the company | 


Hudson Dealers Elect 

Jersey City, Jan. 28.—Members | 
of the Hudson County Automobile 
| Dealers’ Assn. met in Jersey City 
and elected the following officers 


was $974,751. for the ensuing year: Reuben R. 

The consolidated balance sheet | Bennett, president; Frank H. 
of the company and its subsidi- | Hoonan, vice-president; George 
aries as of Nov. 30, 1933, reflects | Laessig, vice-president; A. R. 


Southworth, vice - president; Roy 
Hall, treasurer, and R. J. Murphy, 
assistant secretary. 


total current assets amounting to 
$8,548,601 and total current liabili- 
ties of $618,443. 








Chicago is host this week to two noted style designers, here for the 

Auto Show. Photo shows Miss Margit Nilsen, of New York, whose 

soap statuettes and fashion designs based on advance Paris fashion 

tips are the latest fad in fashion circles, with Harley Earl, of Detroit, 

chief stylist and body designer for Fisher Body. Miss Nilsen’s soap 

statuettes are on display this week at the General Motors Exhibit in 
the Stevens Hotel. 


MEWA Starts Campaign 





To Boost New Jobber Code 


(By Teletype from Chicago) | new code as a corrective of un- 
Chicago, Jan. 28.—A campaign} sound practices and to inform 
seeking to clarify to jobbers the | them on the procedure for effec- 
provisions and administration of | tive administration. Our discus- 
their new code is being under- | Si0ms include also an analysis of 
taken by the Motor and Equip- 
ment Wholesalers Assn. through | 
a series of meetings in the middle 
west and south. In time, it is 
stated, the entire country will be 
covered. 


codes with respect to their bear- 
ing on jobber interests. Another 
point we are stressing is the im- 
portance of investigation provided 
in the code and a complete study 
of price competition wherever it 
may now or later exist.” 


Two meetings have 
been held. The first was at Elgin, 
Ill., for jobbers in the northern 
and central parts of the state, and 
the second at St. Louis, Mo., by 
the Missouri-Illinois Automotive 
Wholesalers Assn., where approxi- 
mately 300 jobbers were in at- 
tendance. 


B. W. Ruark, general manager, 
and other officials of the associa- 
tion have been chosen as spokes- | 
men, with Mr. Ruark selected be- 
cause of his prominent part in 
aiding to formulate the provisions | 
of the code. Commenting on the | 
meetings, he stated today: 

“Our purpose is to acquaint 
members with the value of the 





Hardware Production 


At New AIl Time Peak 
Grand Rapids, Jan. 28.—W. B. 
Jarvis Co., makers of automobile 
hardware, are turning out from 
80,000 to 110,000 units daily, ac- 
cording to reports. Production at 
the local plant is at the highest 
peak in the company’s history, 
with more than 500 men em- 
ployed, as against slightly more | 
than 100 at this time last year. 
The company has a large bank 
of orders on hand for nickel and 
chromium hardware for Chrysler, 
Plymouth, Dodge and DeSoto; 
Hudson, Essex, and Reo, in ad- 
dition to other lines. The plant 
is operating on a 24 hour sched- 
ule with the men on 48 hours a | 
week, eight hours a day shifts. 


Bendix Wage Increase 
South Bend, Ind., Jan. 28. 
More than 2,000 employes of the 
Bendix Products Corp., produc- 
tion division of the Bendix Avi- 
ation Corp., will receive a wage 
increase of five per cent under 
an order made effective here last 

week. 





ateaekiil Cine Will 


Represent Brush Makers 

Boston, Jan. 28.—The Federated 
Sales Service, of Boston, has been 
appointed by a nationally known 
manufacturer of automotive 
brushes to aid them in building 
up a national sales organization 





of manufacturers’ agents, it is BALL 
said here. 
These brushes are made to 


clean spokes, fenders and for auto 
washing. 


manufacturers’ product group | 


already | 


| for anticipated possible sales, 


Buyer Research 
Results Shown in 


‘New Buick Models 


(By Teletype from Chicago) 
| Chicago, Jan. 28.—Harlow H. 
| Curtice, president of the Buick 
Motor Co., rates “the extent to 
which customers’ desires are 
studied by the manufacturer” as 
one of the most noteworthy de- 
velopments in modern motor car 
merchandising. General Motors, 
he declared, has been especially 
active in seeking an understand- 
ing of the public’s preferences, 
having analyzed the replies to a 
million and a half questionnaires 
sent to car owners by the Cus- 
tomers Research Division of the 
corporation. 

“The public has recorded what 
it wants,” Mr. Curtice said, “and 
we have built our cars in accord- 
ance with the public’s demands. 

“Here at the Chicago Show, 
as at New York and Detroit, 
when visitors inspect the 1934 
Buicks, they frequently express 
approval on finding features that 
embody their individual prefer- 
ences—-in many cases, they find 
the very things that they told us 
they would like to have in their 
cars. 

“Naturally, a heavy proportion 
of visitors to our spaces at the 
shows are already Buick owners. 
These visitors comment on the 
fact that the new cars continue 
to possess those qualities that 
long acquaintance with Buick’s 
ideals of manufacture has taught 
them to expect. 

“Public acceptance indicates to 
our complete satisfaction that we 
are following the right course 
both in design and in manufac- 
turing. Letters and personal 
comment by owners of the new 
ears leave no doubt as to that.” 


Vesper Bans 


Bulk Orders on 


| Official Guide 


St. Louis, Jan. 28.—-Starting with 
the February issue of the Official 
Used Car Guide, no further bulk 
shipments will be made to care 
it 
was announced here today by F. 
W. A. Vesper, president of the 
Nat’l Automobile Dealers’ Assn. 
Copies of the Guide will be 
shipped only on receipt of regular 
order, Vesper said, and only suf- 
ficient copies will be printed to 
take care of known orders and 
annual subscriptions on hand at 
the time of going to press. By 
this ruling Mr. Vesper hopes to 
reduce printing costs to a mini- 


| mum, it was said. 


Perfect Circle Dividend 
Hagerstown, Ind., Jan. 28.—The 


|} regular quarterly cash dividend 


on 162,500 shares of stock out- 
standing was recently declared by 
directors of The Perfect Circle 
Co. The dividend, amounting to 
fifty cents a share, is payable 
April 1, 1934, to stockholders as 





| of record March 20, 1934. 





PRECISIVN BEARINGS 


RYLLER AND THRUST 


NORMA-HOFFMANN BEARINGS COURPORATION. STAMFORD CONN. USA 
CHICAGO SHOW HEADQUARTERS—STEVENS HOTEL 
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Reorganization Approved 
For India Tire and Rubber 


Akron, Jan. 28.—Approval of 
the India Tire and Rubber Co. 
reorganization plan was granted 
last week by Judge L. S. Pardee 
of the Common Pleas Court. The 
new firm will be known as the 
India Tire Co. 


This announcement marks the 
culmination of reorganization ac- 
tivity by W. G. Klauss, former 
president of the company. 

Claims of British bondholders 
have been settled on the basis 
of 33% per cent cash on notes 
totaling $465,000. Unsecured 
creditors will be given an option 
of accepting 33% per cent cash 
settlement; a note for two-thirds 
of their claim, payable in three 
years and carrying six per cent 
interest, or receive preferred class 
A stock in the new company with 
a par value of $100 and callable 
by the company at $120. Out of 
approximately 1,000 stockholders, 
948 have given their approval to 
the plan, Mr. Klauss said. 

The reorganization plan offers 
creditors 17 per cent more than 
they would have obtained through 
any other plan, is the opinion of 
Mr. Klauss. Old stockholders will 
receive share for share of stock 
in the new company, he said. 
About 91,000 common and 4,000 
shares of preferred stock are 
outstanding. No new capital will 
be asked. 

It is expected that Mr. Klauss, 
who headed the group to reorgan- 
ize the new company, will head 
the new firm, according to Stan- 
ley Denlinger, attorney for the 
firm. 

Prospects for immediate in- 
crease in activities at the Moga- 
dore plant are bright, Mr. Klauss 
said. Approximately 550 workers 
will be needed in the factory. 
Several hundred workers have al- 
ready been called back to their 
jobs, and it is expected that the 
balance of the working force will 
be added within the next few 
weeks. Production is running at 
700 tires per day and it will be 
necessary to step this up im- 
mediately to meet the demands 
already at hand, Mr. Klauss de- 
clared. The capacity of the plant 
is 2,400 tires a day. 

“It is a fine tribute to the In- 
dia organization,” he added, “that 
the company dealers have re- 
mained steadfast during the re- 
ceivership troubles, which started 
last March. 

“T am assured that all our 
major outlets will remain with 
the company and some of them 
have greatly increased their re- 
quirements.” 

The India Tire and Rubber Co. 
was organized in 1916, and has 
been regarded as one of the out- 
standing smaller units of the rub- 
ber industry. 

Dismissal of both state and 
federal receivership actions is re- 
garded as a formality with matur- 
ity of reorganization plans. It 
will be 30 days before all details 
of reorganization can be worked 
out, Mr. Klauss said. 


Big Export Trade in °34 
Predicted by Canadian 

Montreal, Jan. 28.-- Reasons 
why there will be an uptrend in 
the motor car industry in 1934 
were given at a luncheon of 
Studebaker dealers in Toronto 
Tuesday by Daniel R. Grossman, 
president of the Canadian Auto- 
mobile Chamber of Commerce. 

Pointing out that there are in 
Canada approximately 1,000,000 
cars in use, he said more than 
250,000 were seven and a half 
years old, or older. 

He predicted export business of 
his company would amount to 
one-third the total production. 
Giving some of his reasons for 
predicting increased business, Mr. 
Grossman said the lumber indus- 
try was working at 95 per cent of 
its capacity. Referring to agri- 
culture, he drew attention to the 
increase in the price of hogs from 
$4.30 to $7.20, and said that in the 
egg industry prosperity was also 
evident. 





Dalton Addresses Graham | 
x | 
Dealers at Co. eee 


Detroit, Jan. 28.—James Dalton, 
editor of Motor Magazine, was 
the principal speaker at a lunch- | 
eon of Graham dealers from 
Michigan, Ohio and Indiana Tues- 
day noon in the Statler Hotel, as 
a part of the Graham-Paige Mo- 
tors Corp.’s automobile show pro- 
gram. 


Dalton spoke on “The New Era | 
for Dealers,” and discussed the 
automobile code, particularly its 
application to the dealers in the | 
bettering of business conditions. 

J. B. Graham, president of the 
Graham-Paige Motors Corp., A. I. 
Philp, vice-president and general 
sales manager, and J. M. O’Dea, 
general manager of the Graham- 
Paige Co. of Michigan, also ad- 
dressed the luncheon guests. 





| Elmore Hohenthal. 


Goodrich Co. Announces | 


Battery Addition to Line | 


Akron, Jan. 28.—B. F. Goodrich 
Co. announces an extension of its | 
line to include batteries made for | 
practically every size truck, bus, 
fire truck, taxi-cab and tractor. 

Plates in the new batteries are 
of special bus and truck design, 
heavier than those used for pas- 
senger car batteries. Separators 
are of vertical grain Port Orford 
cedar, whose insulating strength 
is increased by perforated rubber | 
sheets. This tends to prolong bat- 
tery life, it is claimed. 


Manchester Show 
Manchester, Conn., Jan. 28. 
Manchester Automobile and Ap- 
pliance Show will be held at the | 


| State Armory here Feb. 14, 15, 16 | 
| and 17, sponsored by the Automo- | 
| tive Division of the Chamber of 


Commerce. The committee in- | 
cludes: Henry A. Schaller, chair- | 
man; John G. Echmalian, Leon | 
Thorp, Frederick P. Fitchner, | 
Parker Soren, James Shearer, W. | 
A. Cole, Henry Schaller and | 


















































| only 918 the year before. 
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3 Low Priced Cars Jump 
Indianapolis Registrations 


conspicuous by its absence in the 
popular low-priced threesome put | “black” column, none of the cost- 
Marion county (Indianapolis) new | lier models even coming near 
car registrations over the top to! equalling sales of the previous 
the tune of 25 per cent in 1933. year, while Buick alone in the 
Figures compiled by the Indian- | medium-high field was able to 
apolis Automobile Trade Assn.| Show a gain—-201 cars compared 
show that the list as a whole | to 199. 
jumped 1,742 cars over the total The Hudson-Terraplane com- 
of 6,768 registered in 1932 while| bination gained nine cars with all 
gains recorded by Chevrolet,| the honors belonging to the Ter- 
Plymouth and Ford amounted to/|raplane, with Pontiac, Willys and 
1,829 cars for the group. The | Dodge likewise making consid- 
percentage of increase for the| erable improvement. 
“All three” division was slightly| Continental helped swell the to- 
more than 45, Plymouth making | ta] gain with 51 units. 
outstanding progress with 1,971; Graham, Reo and Rockne each 
cars registered last year against | missed tieing 1932 figures by two 
Chev-| cars. Oldsmobile missed by five 
rolet gained 677 units from the} and Auburn by four. 
1932 figures of 1,422, and Ford| December registrations showed 
lacked one car of making it an| aq gain of 140 per cent over the 
even hundred with 1,705 regis- | previous December, and also was 
tered in 1933. more than 100 cars over Novem- 
The higher price division was | ber. 


Indianapolis, Ind., Jan. 28.—The | 





HOUSANDS of 1934 cars of foremost 
makes already in service, equipped with 


Eclipse Brake Lining, are delivering to 
their happy owners a new and better kind 
of brake performance. 


They stop better—more smoothly, more 
quietly, more quickly —and will give longer 
service. Many years of intensive laboratory 
research, experimentation, and proving- 
ground development preceded the adop- 
tion of Eclipse Brake Lining by leading 
car manufacturers. 


As a jobber, car dealer, or service station 
operator, you will be interested in the full 
facts. Write— 


MARSHALL ASBESTOS CORPORATION 
General Offices and Factory « Troy, New York 
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GANGWAY! Things | 





HUDSON I[S MAKIN 





ee oe 





THE 1934 TERRAPLANE 6...THE THRILL OF THE 
LOWEST PRICE FIELD 

Bigger ... more powerful ... with Dynamic Streamlining. (Left) The exclusive new con- 

cealed, electrically lighted Baggage Compartment built under the smooth rear stream- 

lines of Terraplanes and Hudsons. Space for baggage to take you across the continent! 


More automobile history has been made in the last month than in all 
of 1933—and the new Terraplanes and Hudsons have been in the lead 
from the start. 

Long before the New York automobile show, Terraplane and Hudson dis- 
tributors said, “We're on our way—and we know where we're going.” 
Atthe New 
York show, the whole industry knew that “Hudson’s 
Hot for 1934.” And a lot has happened since then in the 
whirlwind activity of January to prove that Hudson is not 


only going places in 1934—§t’s far out on. its way! 


At every automobile show where the new Terraplanes 
and Hudsons have been displayed they have been the 
magnets of buying interest. The crowds have come... 
and seen ... and compared. They have found the Terra- 
plane has the ONLY fully advanced styling in the low- 


est price field. They have found big car value at an 





Plows from 


NEW YORK—“We secured over a thous 
up shows that dealers and ourselves have 
prospective dealers ae impressed 
for the dollar. We have signed eleven de: 
SALES CORP. OF NEW YORK.” 


GRAND RAPIDS—“Show drawing recor 
in Terraplane-Hudson exhibit without que 
other exhibit. Orders to date 47% higher 1 
dealers signed—more on way. CHARLES 


EAST ORANGE—“Show going over big. 
311. Two new dealer contracts iB P’ 
week. FANNING MOTOR CO.” 


BUFFALO—“Show attendance almost 75% 
Ours is most outstanding line of cars in sh 
retail orders with real deposits than any : 
years’ experience. This is swell. W. F. GI 


MILW AUKEE—“Never in 18 years have | 
line of cars like they are in Terraplanes ai 
greater than 300% over 1933. By noon to 
applications with us. Everyone here conne 
yelling at top of voices, ‘Gangway!’ 
WISCONSIN.” 

CINCINNATI—“In 14 years’ experience | 
in a show. Terraplanes and Hudsons much 
cars, and believe me, they should be. Our : 
in i mood. We want cars, and then | 
ing our dealers’ and salesmen’s faces these 
PHILADELPHIA—“Show attendance 50% 
establishes our cars as outstanding values in 
six orders to date. GOMERY SCHWAR’ 


RICHMOND—“Our new cars attracted | 
Need 25 cars for Richmond retail deli 
MOTOR CO.” 


ST. LOUIS—“Attendance indicates 70% i 
1928. Interest in our cars tremendous, with 
Many dealers have increased their aids. 


prospects ever gathered. General comiment 
raplane and Hudson year. Axleflex indepenc 
sible, dependable construction free from co 





p ; ; 80 to 85 h.p. in the Terraplane, Axleflex independent springing Dynamic Streamlining that ac- Cc 

amazingly low price in the 1934 Hudson. And—most the most powerful Six inthelow- WITH a safe, strong front axle, tually decreases wind-resistance vi 

est price field! 108 to 113 horse- WITH full non-skid tires, and by 20% over old style, and tc 

important—they’ve been buying! We've seen their money. power in the Hudson—with the WITH splayed spriogs and brings new beauty to Hudson al 
. : airplane ratio of powertoweight. Road Leveler shock absorbers. double-steel safety bodies. 

Pace off 16 feet and 2 inches. That is the overall length of an 85-horse- Unit-engineer 

* power Terraplane. The biggest car in the lowest price field! You body and ch 

@ will have to pace even more distance alongside the new Hudson. << ical brakes, : 


See These New Cars at the Terraplane and Hudson Exhibit at The Coliseum in Chicago 


during Chicago Show Week .. . and at the 


Ne 











° 


| 


}are Happening Fast and 
WG THEM HAPPEN! 


oy Se Shown 


er a thousand real prospects and latest check- 
lves have made 400 retail sales. Public and 
npressed with the size of product we offer 
a dealers since January 1. BRAEMAR 


ing record crowds. Interest and enthusiasm 
thout question of doubt exceeds that of any 
@ higher than during 1933 show. Three new 
HARLES R. BOWMAN.” 


over big. Retail orders to date, 22; prospects, 
iB probably four more before end of 


most 75% greater than any show in history. 
cars in show. Have written more bona fide 
an any show I’ve been in during my 20 
W. F. GROOM.” 


ars have I seen the trade as interested in a 
iplanes and Hudsons. Attendance at show 
noon today, 40 retail salesmen have filed 
sre connected with Terraplanes and Hudsons 
gway!’ BRAEMAR SALES CORP. OF 


xerience I have never seen as much interest 
ons much more talked about than any other 
be. Our show beating all records. . . public 
nd then MORE cars! You would enjoy see- 
ces these days. W. J. FULLER.” 


ance 50% over last year. General comment 
values in low and lowest price fields. Thirty- 
SCHWARTZ MOTOR CAR COMPANY.” 


ttracted best attendance ever experienced. 
tail deliveries immediately. KIRKMYER 


es 70% increase over 1933—largest since 
ous, without ballyhoo to stimulate crowds. 
: rs. We have largest list of good live 
comihent is that we’re hot and this is a Ter- 
independent springing well received as sen- 
> from complications. R. C. FRAMPTON.” 





YEAR -’ROUND 


? VENTILATION? 





Complete, year-’round draftless 
ventilation — windshield opens 
to three self-locking positions 
and built-in wind deflectors ro// 
down into the doors. 


:. =—_ wee 66 


engineered body of double steel, solid steel floor joining 
and chassis, big, reliable self-equalizing mechan- 
brakes, safety glass in windshield and ventilators. 


COMFORT? 


Spacious interiors with softly 
rounded corners, arched roof, 
deep, resilient seats, and 
beautiful, fine mohairs, whip- 
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OTHER EIGHT EVER BUILT 


Big inside and out. . . streamlined grace . . . and power to leave all other cars behind 
in traffic and on hills. (Right) The Luggage Vestibule with extra tire concealed beneath 
the Terraplane and Hudson streamlines and space to spare for bags and packages! 


Even before the automobile shows, more advance orders were written 
for 1934 Terraplanes and Hudsons than in any similar period of Hud- 
son’s 25 business years. At the shows, all records are being broken for 


bona fide retail orders! 


The Hudson factory is humming with production activity. Cars are being 





3 beam headlights, radio stand- 
ard on DeLuxe Hudsons and 
available on all models, illumi- 
nated airplane type instrument 
panel with package locker. 


cords and broadcloths. 


THE 1934 HUDSON 8. . . OUTPERFORMS EVERY 


CONVENIENCE? 





oe ee a 





shipped na- 
tion-wide. MORE—Terraplane and Hudson dealers are busy 
... and happy because of it. (They're on their way—they 


know where they're going . .. and they’ve already started !) 


The new Terraplanes and Hudsons have already proved 

that they are the EASIEST cars to sell —the HARDEST 

cars to sell against. Their greater power, extra bigness and 

dynamically streamlined style are winning the prospects— 

and their astonishingly low prices are closing the sales. 
° ° ° 


In certain territories, the protective Terraplane and Hudson 
franchise is still open. Talk to your nearest distributor, or write 
us for the information about yout territory. 


HUDSON MOTOR CAR COMPANY, DETROIT 


9 You can quote the price without a qualm! In the low- 
e est price field, Terraplane . . . $565 for the coupe. In 
AttCe « the low price field, Hudson . . . $695 for the coupe. 


ic#go ... at the Special Terraplane and Hudson Business Show at the Blackstone Hotel 


e [Nearest Terraplane and Hudson Distributor. 
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South Has High Hopes for34; 
Cotton, Tobacco Looking Up; 
Dealers Expect to Profit 


By E. M. LUBECK 


is 


HE 
1934 


South 


states, contacting dealers 
trade organizations of various 
kinds, gave me a picture some- 


what different from that of a/| 


year ago. On every hand there 


seems to be real optimism crop- | 


business and more of it. 


Here and there through the 


tobacco country I saw _ signs 


posted. These called for meetings | 


of the tobacco men to talk over 


the details of their code and crop | 


control. Talking to those who 
take the lead 
find the main topic discussed is 
control for the 1934 crops to in- 
sure better prices. They also 
want to further enlighten those in 
the back lands as to what the 
codes really mean and to over- 
come the prevailing thought that 
codes mean government control. 
They tell me that those who have 
been 
the code are feeling better and 
see better times ahead. Further 
along the line in the cotton states 
the government control appre- 
hension is losing ground. The 
planters, like the tobacco men, 
are learning quickly that the in- 
dustries are to do their own con- 
trolling and their own policing. 


The net result is that the auto- 
mobile men in these. sections are 
starting off the new year feeling 
better. Their chief woe now is 
the lack of new cars to sell. Con- 
trary to similar trips I have made, 
I found the dealers getting their 
showrooms ready and actually 
conducting sales schools for their 
salesmen and instruction schools 


356 New Dealers 
Have Been Added 
By Oldsmobile 


Lansing, Jan. 28.— That busi- 
ness conditions are steadily im- 
proving, not only in the larger 
cities, but in smaller communities 
as well, is indicated in a great 
many ways, says D. E. Ralston, 
vice-president and general sales 
manager of Oldsmobile. 

For instance, there is the grow- 
ing number of business men 
throughout the country who are 
taking advantage of the strong 
uptrend in buying activity to go 
into the automobile business. 

“In our organization,” Mr. Ral- 
ston states, “356 mew dealers 





joined Oldsmobile in the first 20 | 


days following the announcement 
of our new cars. This number is 
being substantially increased day 
by day. 

“While the better feeling on the 
part of the public generally is a 
contributing factor to this grow- 
ing interest in the automobile 
business, another strong reason is 
undoubtedly the heavy increase in 
retail sales that has been evi- 
denced everywhere that the 1934 
models have been shown. 


“It is my opinion that today is 


the ideal time for anyone to go} 


into the automobile business as a 
dealer.” 


Kentucky Solons May 
Reduce License Taxes 


Richmond, Va., Jan. 28 (UTPS). | 


—-A bill to reduce automobile li- 
cense taxes 38 per cent probably 


will be passed by the Kentucky | 


General Assembly this week. 


Both houses are expediting the 
measure, which has the support 
of Gov. Ruby Laffoon. 
become effective immediately up- 
on being signed by the governor 
resulting in savings to motorists 
who have not yet purchased their 
licenses if he signs it promptly. | 





It would | 


informed on the tenets of | 
|and groaned along the road, yet 


looking up for | for the service men. 
A week’s trip through | talking knee action cars, stream- | 
the cotton and tobacco producing line bodies and better automo- 
As one travels over the | 
| excellent roads and sees the ac- 
tivity progressing on more roads 
| yet to be built, one observes sales 
possibilities for new cars in the | 


ping out and indications of better | thousands of cars which appear 


and | piles. 


in the industry I} 


to be on their last legs and which 
with each passing day are nearer 


and nearer the replacement stage. | 
One of my party, after observing | 


the ancient cars, remarked that 
possibly all the used cars which 
| could not be sold anywhere else 
| must have been sent south of the 
| Mason and Dixon line. For the 
| ones we saw coming in from the 
| hills, into the towns to carry the 
crowds for the Christmas shop- 
ping, were devoid of paint, had 


| bent axles, no fenders to speak 





of, and huge pieces of cardboard 
to keep the cold winds out of the 
broken windows. They limped 


managed somehow to get into 
town and park in front of the 
dealers’ places of business. Every 
dealer’s place of business was 
packed with what appeared to be 
people interested in new cars. 


Replacing these cars with new 
ones on the basis of former years 


| would be a job in some respects. 


But with the dealers’ code and set 
values on used cars, even though 
some of them will be valued at 
only outright junk prices, the 
dealers from one end of my trip 
to the other feel that with better 
prices on farm products, tobacco 
and cotton cash sales will pre- 
dominate. The optimistic attitude 
of the dealers of the higher 
priced cars is tame compared with 
that of the dealers who are 


| handling the lower and popular | 


priced lines. The thought I got 


fact that the delivery of the new 


the North to the increasing op- 
timism in the South, as I saw it, 
it really begins to look as though 
the NRA program teaming up 








with a general American go ahead 
thought may turn 1934 into one of 
our best automobile production 
and sales years with the added 
comfort to the dealers in general 
that cars are going to be sold at 
a profit as well. In fact profits in 
the motor car industry seem to 
be the spirit of 1934. 
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SPECIALLY DESIG 


PRODUCT 






L. S$. HAYNES 


Everyone is 


was that everyone is “raring to | 
go” and only held in check by the | 


models is the only thing that pre- | 


|vents prosperity from going 
ahead in all sections of the South. | 


Adding to what we already | 
know of the sales possibilities in | 


to drop in and see us at 


CONGRESS HOTEL 
Rooms |-40-42-44 


JACKSON, MICH. 


Manufacturers of: 


METAL TIRE COVERS 
WHEEL SHIELDS (PANTS) 


STAINLESS STEEL MOULDINGS 


CREIGHTON W. RYERSON 


Williams Heads 
Old Established 


Textile Firm 


Williams, local industrialist, 
| manager of the 
| Russell Mfg. Co. 
of Middletown, 
Conn., produc- 
ers of brake lin- 
ing and clutch 
facing, and one 
|of the oldest 
| and largest tex- 
tile plants in 
the east. 

TRIS 6.2. 
nouncement was 
made simultan- 
| eusly in Middle- 
town and Indianapolis, the ap- 
pointment having been made at a 
meeting of the company’s board 
of directors. Mr. Williams, 
formerly president of the Marmon 
Motor Car Co., will assume his 
new position Feb. 1 succeeding 
T. M. Russell who has retired to 
become chairman of the board. 

One of the best known figures 
in Indianapolis business and in- 
dustrial circles, Mr. Williams will 
become head of one of the largest 
manufacturers of its kind in the 
country. The Russell company 
produces brake lining, clutch fac- 
ing and other automotive products 
of a textile nature and also elastic 
fabrics and textile products used 
in many other widely diversified 
field. 

Although the main plant and 
headquarters of the Russell com- 
pany are in Middletown, Conn., 
the concern operates several 
plants in the United States and 
Canada. The organization is 102 
years old and is known through- 
out the world. 





Milwaukee Show Crowds 
21,000 Over Past Record 


Milwaukee, Jan. 28. 
Milwaukee Auto show, which 
closed Jan. 20, drew a total at- 
tendance of 127,688 for the week, 
exceeding by more than 21,000 
the largest previous attendance, 
that of 1928. An early survey 
indicated actual sales and orders 
| totaling $70,000. The outlook for 
1934 is especially bright, dealers 
| reported. 

The show occupied the entire 
Auditorium of more than 100,000 





square feet of exhibit space. It 
was managed by Palmer E. 
Hanson. 


Unity Headquarters 
Chicago, Jan. 28.—Headquart- 
ers of the Unity Mfg. Co. in 
Chicago during the show have 
been established at 2909 Indiana 
Ave. according to Henry R. Gross, 
| representative. 
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Indianapolis, Jan. 28—G. M. 
is 
the new president and general 
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Diamond T Trucks Shown, 
Both Standard and DeLuxe 


Chicago, Jan. 28.—For 1934 the| sign is employed with a moderate 
| Diamond T Motor Car Co. pre-| compression ratio which permits 
sents the 1%-ton model 211 which | the use of ordinary grades of 
set new sales records for them in | gasoline without knocking under 
1933 in both de luxe and standard | full throttle operation. 
models. This truck continues the A further feature of th 
a o e 
use of the Diamond T Hercules | models is the provision ee 
3 . J . : . | © 
3%-inch x 4%-inch engine which choise of axles, depending on the 
| has been a feature of the Dia-| nature of the service. With 
mond T line for more than 4 | single tires, the standard chassis 
| year. |; employs a massive semi-floating 
Designed and manufactured ex- | axle with one-piece cast housing 
clusively for truck service, this |of electric-furnace steel. This 
| power plant has a heavy 2%-inch | axle is of heavy-duty design, in- 








Diamond-T Motor Co.’s 1934 entrant in the truck Sales contest. 
Above, the 1%-ton model, powered with the familiar Diamond-T 
Hurcules Motor. 


crankshaft carried in seven main; corporating the double wheel 
bearings with a total main bear- | bearings and straddle mounted 
— — : a > oe ee = | pinion which have demonstrated 
block test, but for truck aes thelr superiority in truck service. 
the engine is conservatively rated It is not supplied for dual tires, 
at 63 h.p. at 2800 r.p.m. Details | however, because the nature of 
of the engine construction con- | ‘®¢ Semi-floating design makes it 
firm the claims of its particular less suitable for this purpose. 
suitability for truck service.| When dual tires are required, 
Camshaft, water pump and acces- | the truck is built with a full- 
sory shafts are all driven by wide | floating rear axle of similar size 
faced front end gears—no chains | 29d capacity, but which offers the 
or belts are employed except for | #dvantage of placing the wheel 
the fan. Force-feed lubrication | bearings directly above the cen- 
is supplied and water jackets | ter of road contact. The extended 
completely surround the exhaust | 4Xle shaft of the semi-floating 
type, which is so liable to break- 


valves. 

A water pump of unusual ca- | 28° 95 4 result of the leverage 
pacity is gear driven and designed developed by the outer tire, gives 
to be removable as a complete place to a solid housing which 
unit without affecting any other carries the entire load. 
part of the engine. Light weight 
pistons carry four rings each and 


Diamond T continues in these 
models the use of four-wheel hy- 


piston pins are locked in the | draulic brakes with special drums 
rod. A modified (high turbul-| cast of alloy iron and a heavy 
ence) combustion chamber de-| duty molded lining. 









NEW 
Low Priced Floodlights 


This New Low- 
Priced Floodlight 
Throws Beautiful, 
Blending Color 
Rays That Bring 
Out 1934 Stream- 
lines. 


Only 


$3 85 
POSTPAID 


ERE is one of the greatest values ever offered in show- 
room floodlights. It has all the features of high-priced 
floodlights and will last indefinitely. 


Five Color Screens—A snap-on screen holder allows you to 
change colors at will. The colors are red, yellow, green, 
orange and blue. The color screen diameter is 8% inches. 


Adjustable—Use Any Place—The floodlight can be placed on 
a vertical or horizontal surface. The lamp is connected to 
the support by a universal tilt bracket. The base is of swivel 
construction and can be turned in any direction. 


Non-Rust Feature—The lamp is ruggedly constructed of 
aluminum and will not peel or tarnish. Order a quantity now 
at ppm price and make your showroom a display of life 
and color. 


Cliff Knoble BUSINESS PROMOTION CORP. 
UNITED ARTISTS BLDG. DETROIT, MICHIGAN 


Tear out—attach remittance and mail today. 



















5 Color Screens 


Uses 200-Watt 




























































Repair Order 


Form, Speeds 


Service Work 


Detroit, Jan. 28.—In line with 
its program for increasing serv- 
ice volume for dealer’s service 
departments, now in use in vari- 
ous parts of the country, the 
Dealers’ Service Bureau, 1001 
Covington Road, Detroit an- 
nounces publication of a new and 
simplified repair order form for 
dealers’ service salesmen. It is 
based on the quick order plan 
and is an improvement over the 
speedy order placing methods of 
super-service stations. 

In setting up the new order 
form, methods of super-service 
stations all over the country were 
studied. Much time was also 
spent checking customer order 
placing methods of leading deal- 
ers in large cities. Both were 
analyzed from the standpoint of 
time lost in both types of stations 
by the customer, as well as 
through errors in carrying out 
the work required because the 
shop foreman’s inability to de- 
cipher what the service salesman 
had written. 


It was further 


were handling service orders two 
to three times quicker than the 
dealers in the vicinity and that 


noted that an | 
average of more than 50 stations, | 
because of up-to-date facilities, | 





because of this, speed car owners | 


were having their work done at 
the corner stations rather than 
in the shop of the dealer who sold 
the car. 

On the other hand it was found 


that the time spent by an owner | 
in a dealer’s shop in first telling | 


his story and his wants, then 
waiting to have the order written 
and then signing the order 


amounted to as much as 15 or 20} 


minutes. This feature has not 
been readily acceptable to the 
car owner and involved a time 
loss for the dealer which, over 
a year’s period, added to his al- 
ready high gross overhead. 

In working out the new quick 
order placing repair form, the 
most frequently needed repairs or 
adjustments are so arranged that 
the repair service salesman 
merely checks off the item de- 
sired, hands the pad to the owner 
who signs it, receives his claim 
check for the car and is on his 
way. Then the car is dispatched 
to the repair shop with the knowl- 
edge that the work required is 
outlined in printed form instead 
of in handwriting which is often 
not easily read. The repair shop 
foreman notes the items checked 
and the work is speeded on its 
way. All possibilities of error 
have been removed and when the 


Hale Stresses Importance 


Of Men as Shop Foremen 


Dayton, Jan. 28.—-Importance 
of men in the _ position of 
foremen of groups of factory 
workers who may be supervisors 
of only a few men was stressed 
by Merle C. Hale, director of in- 
dustrial relations for General Mo- 
tors Corp., when he spoke to 400 
members of the Dayton Fore- 
man’s club. 

Such men have distinct respon- 
sibilities in carrying down the 
vision and management ability of 
general managers and work man- 
agers on the one hand and of car- 
rying to the top of any company 
the worthwhile ideas and feelings 
of the working force on the other, 
he said. 


Gas Sales Set New High 

Richmond, Va., Jan. 28 (UTPS). 
—December gasoline sales set a 
high monthly mark at Tallahas- 
see, Fla. The amount was 20,024,- 
231 gallons. November sales were 
15,272,348 gallons. February, 
March and April, 1932, were the 
only months that exceeded the 
December, 1933, record. The State 
received $1,401,692 from sales last 
month. The gasoline tax is 7 
cents a gallon. 








AUTOMOTIVE DAILY NEWS, MONDAY, JANUARY 29, 1934 


work is completed, the account- 
ing department deals with the 
simplest form possible in making 
out the bill. 


Accompanying each order for | 


the new repair forms the Dealers’ 


Service Bureau is sending a com- | 
plete working outline of the plan | 


including instructions for placing | 
the plan before the service and | 


sales forces. There is also a 
guide for the service salesmen to 
| help him maintain his service 
| volume based on his knowing 
what items he is selling rather 
| than his dollars and cents volume. 
Distribution of the plan is now 
being handled by the sales de- 
partment of the Dealers’ Service 
Bureau. 








11) EIGHTH AVE. 
MANHATTAN 


Geol Estate Dep. — Room 1509 


| 


Plan Highway to Relieve | 
Traffic in New Jersey | 
Brooklawn, N. J., Jan. 28 (UT | 
PS).- Provision of an automobile | 
highway to relieve traffic in 


Southern New Jersey by provid- 
ing a badly-needed outlet is being 
planned. 

It is planned to obtain CWA 


A aid 





lj distri 


has been attained by tenants 


of the 


PORT AUTHORITY COMMERCE BUILDING 





Union idoad Freight Sation No te No.1 


ess cetera erence rer trem 





ERCE BUILDIN 


15 


in financing a new motor boule- 


| vard connecting Gloucester City 


and Brooklawn, the route to cut 
across the famous old Gloucester 
race course, across Little Timber 
Creek, and into Paris Ave., 


Brooklawn. By the plan, Glou- 
cester City would lose $8,000 an- 
nually in tax revenue from an 


unused trolley line. 


occupies the ground floor and 
basement of the building. Jointly operated by all trunk line rail- 
roads for L.C.L. shipments by means of extensive shipping and 
receiving platforms.and the railroads’ own motorized equipment, 
it provides one dump—one pick-up for all destinations. Directly 
connected with tenants’ premises by twelve fast freight elevators. 













BROWN WHEELOCK HARRIS 
& CO. - 22 East 40th Street 


Renting Agents 
BROKERS PROTECTED 











16 
Virginia Code 
Organization 


Will Reach 90% 


Richmond, Va., Jan. 28.—The 
Dealers’ Code organization in 
Virginia is rapidly nearing per- 
fection, says Charles G. McKim- 
mie, president of the Virginia 
Automotive Trade Assn. He adds 
that within 90 days he expects 
the association to be representa- 
tive of 90 per cent of the state 
dealer body. 


“The state has been divided into 
15 districts, each assuming con- 
trol of approximately five coun- 
ties,” McKimmie said. “Each 
district has elected an executive 
committee of five. The State Ad- 
visory Board is composed of nine 
men, representing all sections of 
the state and this committee is 
well balanced in that it is repre- 
sentative of the large city and 
rural district dealers. 


“The enforcement machinery is 
functioning efficiently and to date 
has received splendid support 
from the dealers. They seem 
fully to realize that the code of- 
fers them an opportunity to man- 
age and regulate their business 
upon sound business fundament- 
als. I believe that the secret of 
this code depends almost entirely 
upon its proper enforcement. 


“As yet an Administrator has 
not been appointed for Virginia, 
but the work has now reached 
such proportions that I believe 
it will be impossible for the State 
Advisory Board to continue to 
handle the educational program 
and the enforcement of adminis- 
tration satisfactorily. I believe 
that some time within the next 
few days our Board will elect an 
Administrator. The Virginia Ad- 
ministrator, if and when elected, 
will function under the supervi- 
sion of the State Advisory Com- 
mittee.” 
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Verra, Verra Snorty In a Nice Way 





Even the chauffeur seems slightly in awe of this Brunn Brougham on the Lincoln V-12, 145-chassis. 
And why shouldn’t he feel that way? 


Canadian GM Heads See 


Definite Rise in Sales 


Montreal, Jan. 28.—Bringing 
word of a tremendous increase in 
automobile sales at the National 
Motor Show which closed Satur- 
day at Toronto, C. C. McTavish, 
general sales manager, General 
Motors Products of Canada, Ltd., 
expressed himself as _ confident 
that this record would be dupli- 
cated at the local motor show at 
the Sun Life Bldg. this week. He 
arrived late last night so as to be 
present at the official opening of 
the General Motors Salon today. 


Other officials of General Mo- 
tors Products of Canada, Ltd., 
who arrived included R. S. Mc- 
Laughlin, president; H. A. Brown, 
vice-president and general man- 
ager; W. J. Davison, proving 
grounds engineer. They were 
unanimous in their belief that a 
definite upturn in general busi- 
ness was indicated in no uncer- 
tain manner by the heavy in- 
crease in demand for new cars. 


| Law Proposed to Cut 


Michigan License Fees 


Lansing, Jan. 28.— Passenger 
car license fees would be reduced 
36 per cent under a proposal to be 
submitted to the forthcoming spe- 
cial legislative session, it has been 
announced. Gov. William A. 
Comstock has indicated he will 
ask that the weight tax be re- 
duced from 55 cents to 35 cents 
a hundredweight in conformity 
with a plan drafted by the legis- 
lative council. 


The reduction would mean a 
drop in the average license fees 
paid from $14 to around $9. A 
total reduction in tax revenues of 
six million is estimated by the 
bill. To offset this, state and lo- 
cal governmental units will be 
required to exercise greater econ- 
omy, the state highway depart- 
ment, for instance, reducing 
maintenance costs a million dol- 
lars, or 25 per cent. The weight 
tax, $17,584,000 in 1933, is now 
turned back to the counties. 





Explains Why Trains, 
Autos Are “Airminded” 


Detroit, Jan. 28.—‘“What the 
Airplane has Done to Motor Cars 
and Trains” was the subject of 
William B. Stout who spoke to 
the Adcraft Club here Friday. 

Mr. Stout is one of the foremost 
automotive and aeronautic de- 
signers and engineers, having de- 
signed the Ford tri-motor and 
many other planes. 

He illustrated his talk with a 
motion picture of his “railplane” 
which has attracted much atten- 
tion in both the technical and 
popular press. 


Record Year for Shows 


Everywhere, Says Barney 

Detroit, Jan. 28.—Barney Old- 
field, famous racing driver and 
Highway Safety Advisor for the 
Plymouth Motor Corp., was one 
of the notable personalities seen 
at the Detroit automobile show 
yesterday. 

“It is good to see the tremend- 


Current Prices fears Passenger Car 





AUBURN—6-cyl. 119 W. B. 
Series 652X 
Brougham 695] Cabriolet .......... 795 
Sedan .... a 5 
odels 652Y 
Brougham ° "95! Cabriolet ......+..+- 895 
Mt Saeceseeseee 845| Phaeton Sedan 945 
AUBURN—8-cyl. 126 W. B. 
Series 850X 
Brougham ........ 945] Cabriolet ......... 1045 
DT ¢ascedssaoned « » 
ustom Models 850Y 
Brougham ........ 1075] Cabriolet ......... 1175 
BED ccccccccoce 1125| Phaeton Sedan ...1225 
AUBURN—I2-cy!. 133 W. B. 
Salon Models 
Brougham ....... 1595| Cabriolet ......... 
BD ncccccccece 1645| Phaeton Sedan i785 
AUSTIN—4-cyl, Ww. B. 
Bus. Coupe ...... ba De Luxe Coupe... .365 
Stan. Coupe ...... 
BUICK go 119 W. B. 
Series 5! 
Bus. Coupe, deck.1045|4-Door Sedan -1125 


Spt. Coupe, rum..1080| Conv. Coupe, rum..1165 











Vict. Coupe, tk...1095 
BUICK—8-cyil. 126 W. B. 
Series 61 
Coupe, rumble ...1300|Club Sedan, tk... .1365 
Vict. Coupe, tk...1315]Conv. Coupe, rum. .1395 
4- an ....1345| Conv. Phaeton, tk.1575 
BUICK—8-cyl. 138 W. B, 
Series 91 
Spt. Coupe, rum..1745|/Club Sedan, tk....1865 
Vict. Coupe, deck.1795|Sedan ............ 955 
Conv. Coupe, rum.1845|/Conv. Phaeton, tk.2045 
4-Door Sedan ....1845| Sedan, Limousine .2055 
CADILLAC V-8—8-cyl. 
Series 10—Body by Fisher 
3- Pass. Coupe -2395|5-P. Town Coupe. .2545 
2-Pass. Cony. Cpe. 2495|5-P. Town Sedan. .2545 
5-P. Conv. Sedan.2695|5-Pass, Sedan . 2495 


CADILLAC V-8—8-cyl, 
Series 30—Body by Fleetwood 





5-P. Town Sedan.3345|7-Pass. Sedan ....3445 
5-Pass. Sedan ...3295|7-Pass. Limousine.3645 
5-Pass. Cabriolet..3695|7-P. Imp. Cab....3845 
CADILLAC V-12—12-cyl, 
Series 40—Body by Fleetwood 





5-P. Town Sedan.4045| Sp. 5-P. Tn. Sed..4495 
5-Pass. Sedan -3995| Sp. 5-P. Sedan...4445 
5-Pass. Cabriolet. -4395| Sp. 5-Pass, Cab...4845 
7-Pass. Sedan -4145| Sp. 7-Pass. Sedan.4595 
7-Pass, Limousine . 4345 Sp. 7-P. Lim...0.- 4795 
7-Pass Cabriolet. .4545' Sp. 7-Pass. Cab...4995 
CED cdeccvacees 4595|5-Pass. Coupe ....4995 
Conv, Coupe ..... 4745) 5 Sree, Cam, ocoes 6195 
Conv, Sedan ..... 4995| 7-Pass. Town Cab. .6295 
5-P. Conv. Cpe...4995/7-P. Lim. Br’m...6195 
Five wire wheels standard equipment. 
CADILLAC V-16—16-cyl. 
Series 60—Body by Fleetwood 
5-P. Tn. Sedan..6700|Sp. 5-P. Tn. Sed..7350 
5-Pass. Sedan . ..6650] Sp. 5-Pass Sedan.7300 
5-Paas. Cabriolet. .7050| Sp. 5-P. Imp. Cab.7700 
7-Pass. Sedan ...6800)Sp. 7-Pass. Sedan.7450 
7-Pass. Lim. ....7000/Sp. 7-Pass. Lim...7650 
7-Pass. Imp. Cab..7200| Sp. 7-P. Imp. Cab.7850 
SE oli « at-ee.0 7450|5-Pass. Coupe ....7850 
Conv, Coupe ..... 7600|5-P. Town Cab....8850 
Cony. Sedan ....7850/7-P. Town Cab... .8950 
Cony. 5-P. Coupe.7850|7-P. Lim. Br’m...8850 
CHEVROLET 
5-Win. Coupe os OGIO ccccccccscses 645 
Spt. _ Couns, rum...605| Town Sedan, trunk.615 
SE accnccccaces 585) Spt. Roadster, rum. .545 
Cabriolet, rumble. ..665 
CHRYSLER—6-cyl. 
Coupe, rumble 75\4-Door Sedan 795 
Brougham ...755/Conv. Coupe 810 
Bus. Coupe ....... 725) 





CHRYSLER AIRFLOW—8-cyl. 











BM MORE cccccverarcccevcceccesececoees 1245 
CHRYSLER IMPERIAL AIRFLOW—38- cyl. 
BE MIGEED ccccccccacscccereceseescesoses 1495 
CONTINENTAL—4-cyl. 1014 W. B. 
Standard Models 
2-Door Sedan ....445|/2-P. Bus. Coupe...425 
De Luxe Models 
4-Door Sedan ..... 495| Coupe, rumble - 485 
DE SOTO AIRFLOW—46-cyi. 

Be, MOREE: «ccc acaeckcnbessttakasenesenyes 995 
DODGE—6-cy!. 117 W. B. 
2-Pass, Coupe ....645/4-Door Sedan -745 

Coupe, rumble eee Conv. Coupe 
2-Door Sedan_....695 
DODGE—6- -cyl. 121 W. B. 

5-Pass. Brougham .835|Conv. Sedan ....... 875 

FORD—8-cyl. 

Gtanders Models 
COMBO ccccccccccce 515|4-Door Sedan ..... 585 
2-Door Sedan - 535 

De Luxe Models 
B-DOOP coccccccees 575| Roadster ........-. 525 
4-DOOP ncccccccese 625| Phaeton ......++0++ 550 
Coupe, 5-win. . 555] Cabriolet .......+-- 590 
Coupe, 3-win. - 555] Victoria ......seeee 610 

FRANKLIN—II8 W. B. 

Olympic Series 
Bedan ...cccccees s3a5) Come. Coupe ..... 1550 
COUPE ...eesseses 1435 

Sertes Mae ise w. B. 
5-Pass. Sedan ...2185|)Club Sedan ...... 2285 
Oxford Sedan 3308 Limousine ........ 2535 
7-Pass. Sedan ...2385 
Series 17B—144 W. B. 
5-Pass. Sedan .2885! Club Brougham 2885 
7-Pass. Sedan ...2985|Limousine ........ 3185 
GRAHAM STANDARD—6-cyl. 

Bus. Coupe ....... 695! Cony. Coupe ....... 845 
Coupe, rumble ....745|4-Door Sedan ..... 745 
GRAHAM DE LUXE—6-cyl. 

Bus. Coupe ...... 05|4-Door Sedan ..... 855 

Coupe, rumble ....855| 
GRAHAM SPECIAL—8-cyl. 

Bus. Coupe ....... 875| Conv. Coupe ...... 995 
Coupe, rumble ....925|4-Door Sedan ..... 925 
GRAHAM STANDARD—8-cyl. 

Bus. Coupe ...... 965!4-Door Sedan .1015 

Coupe, rumble ...1015! 
GRAHAM CUSTOM—8-cyI. 

Coupe, rumble ...1295|5-Pass. Sedan 1295 
Conv. Coupe ..1295|7-Pass. Sedan 1695 
HUDSON 8-cyl. 116 W. B. 
2-Door Sedan ....725! Victoria ........ 755 
5-Pass. Sedan .785| 2-Pass. Coupe .. 695 
Comp. Sedan . 815'4-Pass, Coupe . 745 

Conv. Coupe ......815 
HUDSON DELUXE—II6 W. B. 
5 Coach . ae 5 Comp. Sedan. 895 
5 Conv -835!14 Coupe ...... 825 
5 Sedan pat 
HUDSON 8-cy!l. 123 W. B. 
Tour. Sedan ....895|Comp. Tour. Sed 925 
HUDSON 8-cyl. 123 W. B. 
De Luxe 
5 Club Sedan ..995!5 Brougham 1095 
HUPMOBILE 
Series 417 
4-Door Sedan ....795|Coupe, rumble ....795 
Series 421j—121 W. B. 
4-Door Sedan ....1095! Coupe, rumble 1195 
WENGE aceasenes 1115] 
Series 427-127 w. B. 
4-Door Sedan ....1245! Coupe, rumble -1345 
WHO. anaesceas 1265] 
LaFAYETTE—6-cyl. 113 W. B. 
Model 110 
2-Door Sedan . 645] 2-Pass. Coupe ..... 635 
Touring Sedan ....685|4-Pass. Coupe ..... 675 
4-Door Sedan ....695| 
A LA SALLE 
Series 50—Body by Fleetwood 
Cemee saxaanseass 1495|5-Pass. Sedan ....1595 
Cony. Coupe ..... 1595| §-P. Club Sedan. .1595 








LINOOLM-—t2-o. | 136 W. B. 
Sta 











2-Pass. Coupe ...3200|Town Sedan 
Coupe, rumble ...3250| with trunk . 3450 
2-Pass. Conv., 7-Pass. Sedan ....3500 
rumble ........ 3400) 7-Pass. Lim. ..... 3550 
5-Pass. Sedan ...3400) Conv.Sedan- 
5-Pass. Coupe ....3400 hasten sudeneee 3900 
Chassis .......+++ 2500 
Custom—1!2-cyl. as. w. B. 
7-Pass. Touring ..4200) Brunn Conv. 
Le Baron COUPE ..nsceeee 5600 
Roadster ....... 4400] Willoughby Lim 5600 
7-Pass, Sedan ....4500] Dietrich Vv. 
7-Pass. Limousine 4700] Sedan ...... - 5600 
Judkins 2-window Judkins Sedan 
BEFMME 2 cccccce Limousine ......5700 
a — = window Brunn brougham. .6800 
cccccsee 5400) Brunn Cabriolet ..6800 
Chassis .....-++++> 3100 
NASH —6-4 1. 116 W. B. 
es 
5-Pass. Sedan "eas 5-Pass. Town 
Business Coupe ...795| Sedan .....---++- 775 
4-Pass. Coupe ....815|5-Pass. Sedan- 
5-Pass, Brougham..825f Brougham ....--- 865 
NASH—8-cy!, 12! W. B. 
Advanced 8 Series 
5-Pass. Sedan ...1095|5-Passenger Town 
Business Coupe ..1005| Sedan .....+-:+- 1065 
4-Pass. Coupe ....1085! 5-Pass. Sedan- 
5-Pass, Brougham.1115| Brougham ...... 1145 
NASH—8-cyl. 133 W. B. 
Ambassador 8 Series 
5-Pass. Sedan, 6- {5-Pass, Sedan ....1625 
window........- 75| 
ow. a 
7-Pass. Sedan ...1955! 5-Passenger 
Limousine ........ 2055 Brougham ...... 1820 
oLoSsMOsILE¢- cyl. 114 W. B. 
Spt. Compe ..ccces 5-Pass. Touring 
Bus. Coupe ...... 640 COUPE ..cccceeess 


. .67014-Door Sedan 


5-Pass, Coupe ‘ 
4-Door Touring 





Sedan .....+++e+> 
OLDSMOBILE— © cyl. 119 W. B. 
Bus Coupe ...... 5-Pass. Touring 
Cony. Conpe -oa5 COUPE .cecccccces 875 
Spt. Coupe ....... 880|4-Door Sedan ..... 925 
5-Pass. Coupe . 8451 4-Door Touring 
Sedan... eseees 955 
PACKARD—8-cyl. 129 W. B. 
Series 1100 
OG Bete nccccccckcnnckensuenesccensnnenns 2350 
PACKARD—8-cy!l. 136 W. B. 
Series 1101 
eee 2550/5 Club Sedan 2670 
2-4 Roadster ....2580/5 Conv. Sedan ....3090 
DOE ncacketaoa 2640| Formal Sedan 8285 
4 Phaeton ...-2570|7 Touring . - -2590 
5 Sedan ** "9585/5 Conv. Victoria : :2980 
PACKARD—#8-cy!l. I41 W. B. 
Series 1102 
T MeO sccoscace 2655|7 Limousine ...... 2790 
PACKARD SUPER—8-cyl. 135 W. B. 
BE Getee icin ncccncensveckeensacesbecsecns 2950 
PACKARD—8-cy!. 142 W. B. 
Series 1104 
2-4 Coupe ......- 2980.5 Club Sedan . 8255 
5 Coupe .........318015 Cony. Coupe ....3790 
2-4 Roadster ....3070/5 Formal Sedan ..3800 
4 Phaeton ..ccoee 3090|7 Touring ........ 3180 
4 Sport Phaeton ..3350|5 Conv. Victoria. ..3640 
PACKARD—8-cy!. 147 W. B. 
Series 1105 
© DiOh.-ccscsekas 8290|7 Limousine ...... 3480 
PACKARD—I2-cyl. 142 W. B. 
Series 1107 
2-4 Coupe ....... 3820/5 Sedan ..........3960 
5 Coupe ........3990/Club Sedan ...... 4060 
2-4 Roadster . -8850|5-Conv. Sedan ....4750 
4 Phaeton ....... 3890/5 Formal Sedan ..4660 
4 Sport Phaeton ..4190/7 Touring ........ 3980 


5-Conv. Victoria ..4590 








PACKARD—i2-cy!. 147 W. B. 
Series 1108 
7 Sedan .....+0.. 4185|7 Limousine ..... 4385 
PACKARD SUPER—8-cy!l. (47 W. B. 
Custom Models—Bodies Dietrich 
2-4 Coupe ....... 5445| Conv. Sedan... .5800 
2-4 Conv. Run- 5 Sport Sedan ...6295 
GEE cccccesee 5365|4 Cony. Victoria ..5345 
Le Baron Bodies 
5-7 Cabriolet . -5450| 5-7 Town Sedan ..5450 


4 Sport Phaeton . .7065 





PACKARD SUPER—I2-cyl. (35 W. B. 
2 Sport Runabout wwe eccccee 7 
Bodies om ‘ Distrieh 
2-4 Coupe ....... 185|5 Conv. Sedan ....6555 
2-4 Cony. with 5 Sport Sedan ....7060 
rumble ........ 6100; 4 Vict. Comyv.. .... 6080 
PIERCE-ARROW—8-cyl. 138 W. B. 
Series 840A 
6 BeGem § .occsccce 2895| Coupe, rumble ...2895 
5 Club Sedan ....2995| Roadster, rumble ..2995 
5 Club Brougham 2795 





PIERCE-ARROW—1I44 W. B. 
Series 840A 











FT BeGem occ ccc ccc MEINOE ccccccccccce 495 
7 Limousine ..... 3350/7 Brunn Brougham .4995 
PIERCE-ARROW—1I2-cyl. 138 W. B. 
Series 1240A 
GB Bedlam .cccccces 3295| Coupe, rumble ....3295 
5 Club Sedan ....3395) Roadster, rumble .3395 

5 Club Brougham.3195 
PIERCE-ARROW—I2-cyl. 144 W. B. 
Series 1240A 
7 Sedan ....cccee 3600] Silver Arrow ...... 3895 
7 Limousine ..... 3750| Brunn Brougham, .5395 
PIERCE-ARROW—!I2-cyl. 147 W. B. 
Series (248A 
T Sedan ncccccecs 4295) Brunn Brougham. .6500 
7 Timousine ..... 4495! Brunn Cabriolet. ..7000 
Brunn Limousine.4495| Brunn Town Car. .6500 
PLYMOUTH ~S-. 109 W. B. 

Bus. Coupe ....... 495| Coupe, rumble » 545 
2-Door Sedan :1535|4-Door Sedan ..... 585 
De Luxe—ii4 W. B. 
ne. GOmee scsecee 575|4-Door Sedan ..... 650 
2-Door Sedan oe Cony, Coupe ...... 660 

Coupe, rumble ....615 
PONTIAG =i cyl. 117 W. B. 
Coupe ... 2.220065. -695] 5|2-Door Sedan ..... 725 
Sport Coupe ...... 145 2-Door Touring 
CHINES cc cccsnces 785| Sedan ........... 765 
4-Door Sedan ..... 785 
REO—6-cyl. 1174 W. B. 
Flying Cloud Models 
Stan. Sedan ......§ 995| Elite Sedan ...... 1090 
Stan. Coupe ...... 995) Elite Coupe ...... 1090 
St. Conv, Coupe..1045/ Elite Conv. Coupe.1140 
REO—8-cyl. 131 W. B. 
Royale Models 
Stan. Sedan .1745| Elite Sedan ......1845 
Stan. Victoria -1745| Elite Victoria 1845 
Stan. Coupe .....1745| Elite Coupe ...... 1845 
STUDEBAKER—6-cyl. 113 W. B. 
Dictator 
Cony. Roadster ....745| St. Regis 
S COUDE ccccescces 695} Brougham ....... 715 
© GOS cncccccscs 745|5 Sedan ........+.- 745 
Custom Models, since Trunks 
St. Regis 5 Sedan ...cccoees 795 
Brougham ...... 765 
al Models 
Conv. Roadster ....775|St. Regis 
Z COUPE ..cccccess 725| Brougham ....... 765 
4 COUDE cccccccses 774\5 Sedan ....--e+e0- 795 
STUDEBAKER—8-cy!l. 119 W. B. 
Commander 
Cony. Roadster 945] St. Regis 
BS COUDE ccccccceee ae Brougham ....... 915 
© COUPE cocccccces 945|5 Sedan ....+++... 945 
Custom Models 
St. Regis [5 & BB cn cccccese 995 











French Found 
Blended Fuels 


Unsound, Report 


Washington, Jan. 28.—Introduc- 
tion in Congress of a bill designed 
to provide for compulsory use of 
alcohol blend motor fuels in this 
country has drawn from J. Bor- 
ton Weeks, president of the 
American Motorists’ Assn. a 
warning that use of blended fuels 
has caused general dissatisfac- 
tion among French motorists and 
enactment of the proposed law 
could produce no other result in 
the U. S. 

Mr. Weeks declared that the 
bill introduced by Rep. Frank 
Gillespie, Illinois, calling for com- 
pulsory blending of 10 per cent of 
agricultural alcohol with all gaso- 
line used as motor fuel, not only 
was unsound as judged by tech- 
nical and economic standards, but 
unwise as judged by policy and 
experience. 

He made public a book of let- 
ters, translated from “L’Official,” 
official journal of the French 
National Federation of Automo- 
bile, Bicycle, Aeronautical and 
Related Trades, in which French 
motorists reported blended fuels 
had caused starting difficulties, 
reduced power, faulty motor 
operation, damaged equipment, 
increased repair bills, corrosion, 
destruction of body finishes, dan- 
ger from fire, and numerous 
operating difficulties. 


ous interest the public is showing 
in the automobile shows this 
year,” he said. “At New York, 
Newark, Philadelphia, Buffalo, 
Cleveland, Cincinnati, and Mil- 
waukee, all of which I visited in 
the past three weeks, it’s the 
same story. In every town the 
crowds attending the auto show 
were the largest in some years, 
and in every city public interest 
in the new cars was exceedingly 
strong.” 


Models 










jal Models 
Conv. Roadster 975| St. Regis 
BS Coupe ccccccccce 25) Brougham ...... 965 
@ COURS ncccccccee 9755 BD cccccsecece 955 
STUDEBAKER—8-cyl. 123 W. B. 
President 
Conv. Roadster ..1145|)4 Coupe .. «+1145 
2 Coupe ........- 1095/5 Sedan - 1145 
Custom Models 


Gene 
Rts 4 Coupe .. 
5 Sedan 


ME ag oo 134% Ww. B. 
New Challenger Series 


























5 Coupe ......++- oe Cabriolet ........- 980 
5 Sedan .......+. 80| Torpedo Spdstr. 2980 
2 Coupe .....++++ 3780 Club Sedan ...... 880 
2 Speedster ...... 2880 

STUTE—S8-108, 8-cyl. 13% W. B. 
5 Coupe ........-3195| Cabriolet 3680 
5 Sedan 3480 Torpedo 8) . 
2 Coupe .. 3480/ Club Sedan .. 
2 Speedster . 3580 

SrUTs— valve, 8-cyl. 145 W. B, 

7 Sedan ......+++ 3245/5 Conv. Sedan ...3495 
7 Limousine seees 3445| Cabriolet ......... 3445 
STUTZ—32-vaive, 8-cyl. 145 W. B. 

FT BeGAM .cccccece ony. Sedan ...4195 
7 Iimousine ..... 4145| Cabriolet ........- 145 
STUTZ—16-valve, 8-cyl. {6% w. B. 

Custem 
B Coupe ..cccssee 2795 Torpedo Spdstr. ..3295 
5 Sedan ........-+ 3095|Club Sedan ...... 3195 
2 Coupe .........3095|5 Weyman 
2 Speedster ...... 3195! Versailles ...... 4495 
Cabriolet .......- $29. 
STUTZ—32-valve, 8-cyl. 1342 W. B. 
Custom Series 
5 Coupe . -8495| Cabriolet ......... 8995 
5 Sedan 3795| Bearcat .....+.+++ 3995 
2 Coupe 3795| Club Sedan ...... 3895 
2 Speedster . 8895) 5 Weyman 
Versailles ...... 5195 
STUTZ—I6-valve, 8-cyl. 145 W. B. 
Custom Series 
T BeGaM .cccccese 3560|7 Speedster ....... 8995 
7 Limousine ..... 3760| Cabriolet ......... 3760 
5 Convertible . 3810 
Le Baron Bodies 
5 Sedan ......00. 469516 Sedan Lim. 
6 Brougham ..... eee? Sedan Lim. 
6 Brou. Lim 7 Town Car 
6 Sedan .........489! 5 
Weyman Bodies 
5 Chaumont 5 Monte Carlo 
(Fabric) ...... 4845 FeAD aaxennes 5995 
5 Monte Carlo 
(Fabric) ...... 4995) 
STUTZ—32-valve, 8-cy!. 145 W. B. 
Custom Series 
T BeGam .cccccces 4260|7 Speedster ...... 4695 
7 Limousine ..... 4460] Cabriolet acpanexed 4460 
5 Convertible ....4510) 
Le Baron Bodies 
5 Sedan .......+- 5395|6 Sedan Lim. .5795 
6 Brougham 95!7 Sedan Lim. .5795 
6 Brou. Lim. 95!7 Town Car ...... 6295 
6 Sedan .......-..5! 95 
Weyman Bodies 
5 Chaumont |5 Monte Carlo 
(Fabric) . 5545 (Alum.) ...eee++ 6695 
5 Monte Carlo 
(Fabric) .5A95 
TERRAPLANE—6-cyl. 112 W. B. 
Re aera 620 
2-Door Sedan ....590'Sedan .........+++- 650 
Comp. Sedan ..620'Convy. Coupe ...... 670 
4-Pass Coupe 610] 
De Luxe—ti6é W. B. 
2-Door Sedan ..... 670| Sedan... eeeeees 730 
Comm, Vish. .csoce 700|\Comp. Sedan ...... 760 
4-Pass. Coupe ..... 690|\Conv. Coupe ....... 740 
WILLYS 77 
The prices have not been announced as yet 


by the factory. 
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General Motors Common 


New York, Jan. 28.—Alfred P. 
Sloan jr., president, General Mo- 
tors Corp., announced today the 
following: 


“Subject to possible further ad- | 


justments upon final closing of 


| 


the books, preliminary net earn- | 


ings of General Motors Corp. for | 


the year ended Dec. 31, 1933, in- 
cluding equities in the undivided 
profits or the losses of subsidiary 
and affiliated companies not con- 
solidated, amounted to $83,214,000, 
equivalent, after preferred divi- 
dends, to $1.72 per share on the 
common stock. These earnings 
are after providing for deprecia- 
tion of real estate, plants, and 
equipment, amounting to approxi- 
mately $30,100,000 in 1933, and 
after making provision of $5,000,- 
000 for possible losses on im- 
pounded cash balances in closed 
banks. 

“The preliminary figure for 
cash, U. S. Government and other 
marketable securities at Dec. 31, 
1933, amounted to $177,000,000 
compared with $172,780,695 at Dec. 
31, 1932. Preliminary net work- 
ing capital at Dec. 31, 1933, 
amounted to $244,000,000, com- 
pared with $225,437,194 at Dec. 
31, 1932. These figures as of Dec. 
31, 1933, exclude both impounded 
cash balances in closed banks 


and the investment in capital 
stock of the National Bank of 
Detroit. 


Production Delayed 


“Operations for the last quar- 
ter of 1933 were affected by un- 
avoidable delays in getting into 


| 





Earns $1.72 Per Share 


production of the 


corporation's 
1934 model automobile. | 


Refer- 


ring to operations for the fourth | announced. 


quarter of 1933, normally it re- | 


quires approximately 65,000 cars|two plants at Connersville, em- 


and trucks in order to provide | 
distributor and dealer outlets at | 
home and abroad with adequate | 
sample stocks of new 
This year, due to the unavoidable | 
delays in production, this amount 
was seriously curtailed; in fact, 
only 21,600 new model cars were 
manufactured during the fourth 
quarter. The result was increased 
overhead and lost profit, which 
had a material effect on earnings 
for the fourth quarter. This does 
not necessarily mean a loss of 
business, but the transfer of a 
certain amount of business from 
the fourth quarter of 1933 to the 
first quarter of 1934. 

“During 1933, General Motors 
dealers in the U. S. delivered to 
consumers 755,778 cars and trucks 
compared with 510,060 in 1932, an 
increase of 48 per cent. Sales | 
by General Motors operating di- | 
visions to dealers in the U. S.| 
during 1933 amounted to 729,201 
cars and trucks, compared with 
472,859 in 1932, or an increase of | 
54 per cent. Total sales to deal- 
ers, including Canadian sales and 
overseas shipments, amounted to 
869,035 cars and trucks in 1933, 
or an increase of 54 per cent over 
the total of 562,970 reported in 
1932. 

“A more detailed statement, in- 
cluding the balance sheet and 
income account, will be issued to 
stockholders in due course.” 








Many Exhibitors at 


Montreal Auto Show 


Montreal, Jan. 28.—A complete 
list of exhibitors at the 1934 
Montreal Motor Show, in the Sun 
Life Bldg., is as follows: 


A. & A. Maintenance; Automo- 
tive Accessories Co.; A. O. A, 
Ltd.; Benoit Automobile Co.; 
Brouillette Signs, Ltd.; Bowser, S. 
F. & Co.; Campbell-Decarie, Ltd.; 
Cumming-Perreault, Ltd.; Chev- 
rolet Motor Sales Co., Ltd.; Cler- 
mont Motors, Ltd.; Capitol Thea- 
tre; Canadian Motor Distributors; 
Canada Motor Car Co.; Champ- 


lain Oil Products, Ltd.; Champion | 


Spark Plug Co.; Chrysler Corp. of 
Canada, Ltd.; Demers, P. & Fils: 
Diamond T. Montreal Ltd.; 
mers, Automobile Registered; Du- 
val Motors, Ltd.; Excel Petro- 
leum, Ltd.; Ford Motor Co. (Lin- 


De- | 


coln Division), Ford Motor Co. of | 


Canada, Ltd.; Franklin Motors, 


Ltd.; Gravel & Fils, Ltd.; Ludger; | mour plant if necessary. 


Graham, Paige Motors Ltd.; Gen- 
eral Motors Products of Canada, 
Ltd.; Girard Automobile Inc.; 
Genereux Motor Co., Ltd.; G. M. 
C. Trucks; H. Hotte Oil Co., Ltd.; 


| Sparks 
| paring to expand 


Hudson Grenier Motors, Ltd.; Im- | 


perial Oil, Ltd.; Just Motors, Ltd.; 
Jarry Automobile, Ltd.; LaSalle 


Petroleum Refinery, Ltd.; Leduc | 


Automobiles, Ltd.; Lyol Oil & Gas, 
Ltd.; Modern Motor Sales, Ltd.; 
Montreal Pharmacy; McColl- 
Frontenac Oil Co., Ltd.; National 
Motors Ltd.; North End Motor 
Sales Co.; Norman’s Transfer, 
Ltd.; Jas. A. Ogilvy’s, Ltd.; Pack- 
ard Motor Co. of Canada; Wm. 
Rochon & Fils; Reo Motor Co. of 
Canada, Ltd.; Sylvestre Oil Co., 
Ltd.; Studebaker Corp. of Canada, 
Ltd.; Scintilla of Canada, Ltd.; 
United Auto Supply Ltd.; Verdun 
=", Ltd., and the White Co., 
td. 


Plan Delaware Tunnel 


Paulsboro, N. J., Jan. 28 (UTPS) 
—Plans for the construction of 
a huge tunnel under the Dela- 
ware River, the site of the tun- 
nel to be about 10 miles south of 
the Delaware River Bridge, are 
under way. The tunnel would be 
the first great connecting link of 
the kind between New Jersey 
and Pennsylvania. The Public 
Service Commission has granted 
leave for a hearing of an appli- 
cation for right to construct the 
tunnel. 








x-Cadillae Distributor 
Joins Steel Firm Staff 


Cleveland, Jan. 28.—-E. J. Kulas, 
president Midland Steel Co. and 
Otis Steel Co., announces that T. 
H. Towell of Cleveland has be- 
come associated with both compa- 
nies as vice-president. 

Mr. Towell is well known in the 
industry through his connection 
of 20 years as distributor for the 





Cadillac Motor Co., with head- 
quarters in Cleveland, with six 
branches throughout Ohio. He 


retired in 1930, having disposed of 
his business to the Cadillac Motor 
Car Co. 


Noblitt-Sparks Prepares 
To Enlarge Seymour PIt 
Columbus, Ind., Jan. 28.—-With 

the outlook for the automotive 

industry improving, the Noblitt- 
industries, Inc., is. pre- 
into its Sey- 


Frank Sparks, an officer of the 
company, stated that the buildings 
and equipment in Seymour are 
being put into condition for opera- 
tion if business this year justifies 
it. It is planned to move the 
muffler division of the company 
to the Seymour plant if orders ex- 
ceed the capacities of the local 
units. 


Power Pump Plant 
To Continue Operating 
Mansfield, Ohio, Jan. 28. 
Barnes, Inc., has purchased the 
plant and assets of the defunct 
Barnes Mfg. Co. here at receiver's 
sale for $75,000. Real estate, 
buildings and equipment had been 
appraised at $141,718.10. The sale, 
subject to court confirmation, 
virtually assures continued oper- 
ation of the plant, which manu- 
factures hand and power pumps 
and some equipment for the auto- 
motive industry and normally em- 
ploys 300 workers. The Barnes 
company has been in receivership 
since February, 1933. Barnes, Inc., 
was organized by former officials 
of the defunct concern. 


Continental Headquarters 

The Chicago headquarters of 
the Continental Motors Corp. are 
in the Congress Hotel, instead of 
the Commodore, as shown in the 
original listing of Who’s Who in 
the Jan. 27 issue of Automotive 
Daily News. 


models. |chase of the new factory. 


MecQuay-Norris Expands 
Plants at Connersville 
Sale | 





Connersville, Ind., Jan. 28. 


of the east building of the Con- 
nersville Furniture Co. plant to | 


the McQuay-Norris Mfg. Co., 
manufacturers of replacement 
|parts for automobiles, has been 


McQuay-Norris already operates 


ploying 600 men steadily, and it 
is expected that the business here 
will be expanded with the pur- 
The 
company also operates plants in 
Indianapolis, St. Louis and Tor- 
onto, Canada. 


Highway Program 

St. Johns, N. B., Jan. 28. 
Brunswick will launch a definite | 
hard-surface road policy early 
in 1934, according to L. P. Tilley, | 
Premier of the Province. The} 
initial work on this program will | 
commence early next spring and 
70 miles of new highway will be 
added annually until the Province 
has a complete system of modern, 
hard-surface highways, it is said. | 


| 
New | 
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Col. Ayers Says Business 
Is at Best in Five Years 


Cleveland, Jan. 28. General 
business activity, for the first 
|time in the depression period, 


enters the new year at a higher 


| level than at the beginning of a 


preceding year, Col. Leonard P. 
Ayres, economist and vice-presi- 
dent of the Cleveland Trust Co. 


| points out in the bank’s monthly 


business review issued today. 

The last time that this hap- 
pened was five years ago in Jan- 
uary, 1929, he recalls. 


“A considerable portion of the | 


recent advances in wholesale and 


of pouring public funds into the 
mechanism is to cause a normal 
stream of private funds to start 
flowing through.” 

Col. Ayres again emphasizes 
that the key to the depression 
problem lies in large measure in 
restoring long-term financing 
through new corporate bond is- 
sues for those industries that pro- 
duce durable goods. 

The business pump, which is 
being primed with government 
money, has two valves, he says; 
one, the new investment valve 


retail trade is due to the larger| and the other the profit valve. 


| farm bonus payments and to the 
wage disbursements of emergency 


relief projects, while industry has 
felt the stimulus of the public 
works activity. 

“The chief purpose of the gen- 
erous spending of public funds, in 
addition to giving relief to the 


| 





The investment valve is almost 
closed and seems to be stuck 
tight. The profit valve is operat- 
ing intermittently and is leaking 
badly. Congress must finish its 
job of repairing the pump, he de- 
clares, before it uses up all the 
priming water (credit and public 


unemployed, is that of priming| funds) for the supply is strictly 


the business pump. The object 


limited. 





1934 models of every make 


of motor car in America carry 


one or more component parts 


of Bendix manufacture 


BENDI 








Brakes 


Bendix B-K Controlled Vacuum Power 


Brakes 


Bendix B-K Automatic Clutch Control 

Lockheed Hydraulic Four Wheel Brakes 
o Bendix Drive—"The Mechanical Hand 
that Cranks Your Car” 

Bendix Startix——The Automatic Starter 


Control 


Bendix-Westinghouse Automotive Air 


Brakes 


Bendix-Westinghouse Air Horn 


Bendix New Equal-Action Mechanical 


ORE than 50 million cars have been 
equipped with Bendix Products. This 


X AUTOMOTIVE 


trust of the entire industry is a valued 
asset of the Bendix organization. 


PRODUCTS 


Bendix Stromberg Carburetors 


with Automatic Choke Control, 


Automatic Heat Control and 


Automatic Non-Stallable Idling 


Control 
Bendix-Scintilla “Vertex” Automotive 
Magnetos 
Bendix-Cowdrey and Bendix-Feragen 
Chassis Inspection, Wheel and Frame 


Alignment, and Brake Testing 


Equipment 


Eclipse Brake Lining 


Bendix Seamless Flexible Metallic Tubing 


BENDIX AVIATION CORPORATION 


CHICAGO 


SOUTH BEND 


NEW YORK 


BENDIX 


PRODUCTS 
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Non-Fight Wheels 


Chicago Inventories Low; 
Dealers Await Sales Gun 


Chicago, Jan. 28.—A survey of 
the Chicago dealer situation on 
the state of new and used car 
inventories brings to light the 
outstanding fact that never has | 
the trade been in better shape in 
this respect. As a result of this 
condition there is an air of relief, 
expectancy and confidence in fac- 
ing the 1934 selling season. 

The healthy condition existing 
is in a large measure attributed 
to the policy of the factories in 
not overproducing cars and over- 
stocking the dealers. Quite to/| 
the contrary, in some instances 
they even under-estimated the de- 
mand, as attested by visits to a 
number of dealer establishments 
and finding they have been out of 
1933 models since the middle of | 
November—out of new cars en- | 
tirely, in fact, since the 1934 mod- 
els at that time had not made} 
their appearance. 

All of which means that a fine 
job of cleaning out new cars in- 
stead of carrying them over, as 
so often was done in the past, 
was performed in 1933. 

Early Models Taken 

There were instances where 

1934 models were _ introduced 





early, a situation which caused 
some factories to bring out what 
they called their first series, or 
“filler-in,” 1934 models. Even 
these, however, were well sold out 
by dealers here when the regular 
1934 lines later made their debut. 

Among the low-priced makes, 
Ford not only “beat the gun,” but 
actually got into quantity output 
ahead of the field, with the result 
that during December this make 
jumped into the lead in Cook 
County registrations. 

Despite the brisk demand en- 
joyed by Ford dealers, bringing 
with it a liberal turn-in of used 
cars, figures released at the Chi- 
cago branch and assembly plant | 
show that at the close of business 
on Dec. 19 the average number of 
used cars in stock per dealer was 
only 11. The Ford case is cited 
as indicating how comparatively 
heavy new car sales were not be- 
ing attended by an accumulation 
of used cars. 


Move Code Praise 

It was at the Ford branch also 
that a slant was given somewhat | 
different from elsewhere on what | 
was claimed as the most bene- | 
ficial phase of the motor vehicle 
retailing code. The point was 
made that “by standardizing used 
car allowances, the practice for- 
merly employed in some circles 
of over-allowing and providing 
longer dealer discounts to take 
care of just that sort of thing 
has automatically been discour- 
aged. Adherence to the code 
means the end of the chiseler.” 


Chevrolet maintained first place | 


for a number of months con- 
secutively in Cook county regis- 
trations during 1933. The situa- 
tion with these dealers in Decem- 
ber amounted to a virtual clean- 





out of new car stocks in an- 
ticipation of the 1934 models. | 
From Chevrolet headquarters | 
came the report that used car | 
inventory was pleasingly low, | 
being less than a year ago, de-| 
spite the greatly increased new 
car volume during the year as 
compared with 1932 in this ter- 
ritory. 


Chevrolet Forces Enlarged 
The efforts of the Chevrolet 


organization in Chicago for the 
past month or more were di-| 


rected jointly toward strength- | 
ening the dealer organization 
and lending aid in moving used 
cars. Not only were some out-| 
standing dealers in this city | 
added to the Chevrolet forces, 
but dramatic means were brought 
into play through heralding cer- 
tain acquisitions with large sized 
newspaper advertisements. 

Continuing in the low priced | 
field, more encouragement comes 
from M. J. Lanahan, Dodge and 
Plymouth dealer on Michigan 
Avenue’s automobile row. 

Both Dodge and Plymouth 
dealers enjoyed a healthy busi- 
ness in Chicago during the year, 


the Dodge gain 
the most sensational of any 
make. Yet the close of the year 
found Mr. Lanahan’s used car 
inventory reduced by one-half in 
number of units and $85 less than 
in 1932 in the matter of value 
per unit—making his used car in- 
vestment about 25 per cent of 
what it was 12 months previously. 


“Fewer Repossessions” 

A discussion of inventory con- 
ditions and the code brought 
from R. H. Keeling, vice-presi- 
dent and general manager of the 
Studebaker Sales Co. of Chicago, 
such’ observations as that this 
company’s used car stocks are 50 
per cent lower than last year 
and moving well, with indica- 
tions that prices must go higher. 
He added that “the code, if lived 
up to, will be a fine thing for the 
dealer, distributor and finance 
company alike; better deals will 
be made, there will be larger 
down payments through not over- 
allowing on used cars traded 
against other used cars, and as a 
consequence, fewer repossessions 
by dealers and finance com- 
panies.” 

Reports on used car inventories 
vary, as does the rate at which 
they are moving, but in no in- 
stances is alarm over the situa- 
tion expressed. With the com- 
parative scarcity in most makes 
of new cars for some time, deal- 


ers have had their opportunity to | 
| body as a whole in this state are 
They | 


concentrate more than ordinarily 
upon selling used cars. 
took advantage by staging ag- 
gressive campaigns, attended by 
a liberal amount of advertising, 
so that, although the rate of turn- 
over slowed down somewhat as 
compared with the fall selling 
season, it was nevertheless much 
better than had been expected. 


Study During Recess 

Placing the retailers code in 
effect fully on Dec. 1 gave deal- 
ers a good chance to become bet- 
ter posted on its provisions than 
if it had been timed at almost 
any other date that could be set. 
It was a period of comparative 
lull, 
county registrations in December 
leaped far ahead of the same 
month in 1932. 

Taking advantage of the situa- 
tion, the Chicago Automobile 
Trade Assn. launched upon a 
program of 
weekly among dealers 
section of the city—the north, 
south and west sides. The pur- 
pose was to go into the inter- 
pretation, administration and ap- 
plication of the code. Lafayette 
Markle, general manager of the 
association and administrator of 
the code for the State of Illinois, 
reports that the meetings drew 
95 per cent of dealer attendance 
and found those present eager to 
increase their education regard- 
ing the code under which they 
are now operating. 

It is now felt, states Mr. Mar- 
kle, that with the advent of the 
1934 selling season the dealers 
will be fully alive to their oppor- 
tunities under the code and the 
benefits it will bring them in the 
form of profits and better 
methods of doing business. 


Dealer Co-operation 


Of course, the benefits of the | 
| code and the harvest it may en- 


able dealers to reap have not 
been realized as yet, since the 
rulings have been in effect such 
a relatively short time. 

For the most part, dealers are 
eager to join in with the pro- 
visions of the code, feeling it 
contains much in theory to aid 
in improving’ business _ ethics. 
They hope it will hold the ex- 
pected promise as an economic 
measure, justifying in profits and 
other benefits the cost to them 
for its administration, including 
memberships in associations, sub- 
scriptions to the Official Used 
Car Guide and an assessment 
upon retailers of one-tenth of one 
per cent of their gross volume, 
as levied by the executive com- 
mittee of the Chicago Automobile 
Trade Assn. 


being perhaps | 


notwithstanding that Cook | 


holding meetings | 
in each | 








| operations presented 


| the public’s evident determination 





Florida Dealers 
Near 100% Mark 
In Code Signing, 


Jacksonville, Jan. 28.—The Na- 
tional Automobile Code has 
proven a great and welcome at- | 
traction to Florida dealers, ac- 
cording to Claude Nolan, chair- 
man of the Florida Automotive 
Dealers’ Assn. 

In commenting on the success 
of the code in that state, Mr. 
Nolan says: 

“Ninety-three per cent of the 
dealers in this state have signi- 
fied their intention of complying 
with the code in so far as they 
have joined Florida Auto Deal- 
ers’ Assn. and have subscribed 
for the Official Used Car Guide. 

“To date there have not been 
any complaints to reach the Ad- 
visory Committee which is the 
code authority for this state and 
while there have been some minor 
things come up within the dis- 
tricts the Executive Committees 
in the districts have been able to 
adjust these satisfactorily without 
the necessity of sending the com- 
plaint to higher authority. While 
there hasn’t been any trouble 
in this respect this is in all prob- 
ability due to the dealers not 
being in a competitive condition 





for the reason that they have 
been out of cars for approxi- 
mately the past 30 to 45 days and 
the real test will be made during 
the next 60 to 90 days. However, 
we do not anticipate any great 
amount of trouble. The dealer 


very enthusiastic over the code 
and the benefits which are accru- 


| ing to them over a ‘Pull.’ 


“Tt is a little early yet to de- 
termine how the code has helped 
to increase profits for the deal- 
ers. In three or four of the largest 
cities of this state the dealers 
were operating under a _ gentle- 
men’s agreement and had been 
operating on this plan for ap- 
proximately 60 days prior to the 
time the code went into effect. 
These dealers have reported that 
they made a gross profit on their 
used car operations for the first 
time in years and we have had 
similar reports from other deal- 
ers in the state, stating that their 
a_ brighter 
picture since the code went into 
effect than it had for some time 
in the past.” 


Show Crowds 
Amaze Dealers 


Philadelphia, Jan. 28. — The 
Philadelphia show, after six suc- 
cessful days, closed with an at- 
tendance increase over last year 
of 37 per cent. Car exhibitors re- 
port that actual sales are four 
times those of last year, namely 
791 in 1934 to 199 units in 1933. 
Some exceeded sales of any pre- 
vious year. Prospects reported 
ran from 60 per cent more to 
three times the number contacted 
last year and all are rated as 
much more likely buyers. Deal- 
ers are greatly encouraged over 


to spend money again. 


Minneapolis Auto Show 


Expected to Set Records 


Minneapolis, Jan. 28.—The Min- 
neapolis Parent-Teacher Assn., of 
over 10,000 members, will handle 
the advance ticket campaign for 
the 27th annual Northwest Auto- 
mobile Show, Home Beautiful Ex- 
position and Flower Show to be 
held March 10 to 17 at the Min- 
neapolis Auditorium, according to 
H. H. Cory, general manager of 
the show. 

In addition to the $500,000 dis- 
play of new cars, flowers and 
Home Beautiful Exposition prod- 
ucts, many entertainment fea- 
tures are being planned. A new 
car will be given away nightly, 
there will be dancing, an orches- 
tra and a stage show. 





Instead of “knees” Continental offers triangular suspension with a 
transverse spring in front. Wheel-fight is thus eliminated, they say. 


Dodge Considers Appeal 


To Senses in Truck Line 


By J. D. BURKE 
Director of Truck Sales, Dodge Brothers Corp. 


New York, Jan. 28.—Keen as is| was on the upturn. Dodge Broth- 


the public’s interest in the pas- 
senger car exhibits of this year’s 
automobile show, I notice that it 
does not diminish the interest 
taken by the business world in 
what the industry has brought 
forth in the way of commercial | 
transportation. 

Some of the factors which au- | 
gur for accelerated truck buying 
are similar to those that stimulate | 
the passenger car business. The 
millions of antiquated passenger 
ears which clutter the streets and 
highways are paralleled by hun- 
dreds of thousands of motor 
trucks so close to the utter end 
of usefulness that their continued 
operation has become wasteful- 
ness instead of being economy. 

This situation, which was ag- 
gravated by the untoward busi- 
ness conditions of the past thre> 
years, began to relieve itself in 
April and May, 1933, when busi- | 
ness took new courage and began 
to take stock of its transportation 
means. How pressing the need 
for new truck equipment was 
even then is shown by the fact 
that 1933 Dodge truck sales alone 
were four times those of 1932. 

Since then business men have 
come to realize that a delivery 
system made up of spick and | 


span, attractive commercial cars | 


has definite, calculable value as 


an advertising and good-will as- | 


set, an advantage not shared by 
the competitor satisfied to take 
his merchandise to the customer's 
residence in whatever equipment 
is left over from former transpor- 
tation investments. 

An increase in truck sales was 
anticipated when it was apparent 
that the business of the country 


Ford Sales in Detroit Area 
Total 15,852 in 1933 


Detroit, Jan. 28.—Sales of Ford | 


V-8 automobiles in the Detroit 
metropolitan area for the entire 
year of 1933 totaled 15,852 units, 
it was announced today at the 
Dearborn branch of the Ford 
Motor Co. The announcement 
was coincident with reports from 
the Detroit Automobile Show that 
visitors to the Ford display in 
Convention Hall are far in excess 
of expectations. 

The Ford sales figures showed | 
registrations in the Detroit area | 
during 1933 were at an average 
of 45 a day. 


Seattle Show Date 
Seattle, Jan. 28.—March 3-10 are | 
the dates set for the annual | 
Seattle Auto show, and the Civic | 
auditorium will again house this 
event. Fred H. Kurz, general 
chairman for the show, and presi- 
dent of the Seattle Dealers’ Assn., 
has appointed committees to 
handle the various activities. 


| 
| 





ers Corp. promptly made prepara- 
tions to meet the upswing with 
an improved line and with a num- 
ber of new models. They were 


| built to look right in front of the 


finest homes and most exclusive 
shops, and to do credit to the best 


| known names in American busi- 


ness. 


FLEXIBLE 


LIGHT WEIGHT 


BABBITT LINED 
STEEL BACKED 
ACCURATE 
DEPENDABLE 
ECONOMICAL 


Precision Type Interchangeable 


Originators 
of 
Thin Wall @ 
Bearings | 


sista 


THE NEW 
STANDARD 


Thin Wall 


MAIN BEARINGS 
AND CONNECTING 
ROD LINERS 


|For Extremely HEAVY DUTY 
| Thin Wall Steel Backed Bearings 
| Lined With LEADED BRONZE 


(Trade Name “CLEVITE’’) 


Che 
RS 
GRAPHITE BRONZE CO. 


CLEVELAND, OHIO 
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Spark Plug Makers Ending 
Sharp Practice in Code 


By E. M. 


Detroit, Jan. 28-—While the 
spark plug manufacturers of the 
country are making their code 
and incorporating for the first 
time in the history of that in- 
dustry, many important fair trade 
practices will put the industry 
in better shape. Automobile deal- 
ers, filling station men and gen- 
eral garages should be on the 
alert for some new profits by 
selling plugs this season particu- 
larly to the motorists who seem 
to be having difficulty with their 
motors. Much of the motor 
trouble can be directly attributed 
to faulty plugs. 

To the average motorist a spark 
plug is just a plain spark plug 
having apparently no other direct 
function than just igniting the 
explosive gas and air combination 
from the carburetor. Several 
important conditions and phases 
of spark plug operation are just 
coming to light however, although 
as yet, very little publicity so 
far has been given to the exhaus- 
tive motor condition study given 
the subject, by the spark plug 
manufacturers. Most dealers and 
repair men have a slight knowl- 
edge of the use of various types 
of spark plugs now being manu- 
factured, which will overcome 
many of the motor conditions and 
few seem to realize the sales pos- 
sibilities of the types which will 
give better performance than 
others. The public wants motor 
performance and a little study of 
the subject by dealers and service 


men will show that the average | 


car owner if intelligently ap- 






IN THIS 
CORNER 


(Continued from Page 4) 


for motor consumption, were re- 
quested to increase their gasoline 
prices one-half cent per gallon 
above the prices charged for the 
non-advertised products of the 
smaller and relatively unknown 
companies. In short, the Gov- 
ernment would establish price 
discrimination against the adver- 
tised products. Obviously, the 
larger companies say to them- 
selves: “If we are to be discrim- 
inated against because we adver- 
tise, we had better stop 
advertising.” 

The Washington branch of the 
Standard Oil Co. of New Jersey 
refused to raise its price, with 
the result that that company may 
be disciplined by the Government 
for standing up for what it be- 
lieves to be right. 


As I said in the beginning of 
this letter, the tendency to dis- 
criminate against concerns that 
are advertising is something that 
I think every publisher and every 
manufacturer of branded goods 





| 
| 
| 


must of necessity view with 
alarm. If concerns are forced to 
suffer price discrimination be- 


cause of their advertising, many 
millions of dollars in advertising 
appropriations will be cancelled. 

My sincere belief is that the 
advertising-merchandising method 
of marketing has developed in- 
dustry through widespread con- 
sumption of products of various 


kinds. Through mass. produc- 
tion it has lowered the cost of 
these products and brought 


them within the reach of the 
average consumer. If this method 
is to be abandoned, what would 
become of your’. advertising 
revenue and ours? , 

I believe that an aroused public 
opinion will change the trend of 
thought in Washington. If you 
agree with me, I think the edu- 
cation of your reading public 
through your own columns on this 
subject will be the best protection 
for your own business as well 
as that of all of us who are 
engaged in advertising —H. K. 
McCann, McCann-Erickson, Inc., 
New York. 





LUBECK 

proached on the subject, will be 
a ready buyer of a new set of 
plugs; even though he may get 
along for a while with plugs he 
may now have in his car. 

It has been found that various 
driving conditions call for spark 
plugs of different types. A plug 
that will work satisfactorily in 
the city may not give as good 
results when driving through hilly 





country, or at high speed over the 
average country road. Driving 
through hills or mountains or at 
high speed calls for a plug which 
will operate at cooler tempera- 
tures than the plugs which may 
give satisfactory performance in 
the city. Trucks operating with 
heavy loads should have what is 
known as “cool plugs” as the con- 
ventional type of plug burns up. 
Spark plug makers even recom- 
mend adapters which will give 
the plugs longer life than the 
plugs previously used, particularly 


|those used in truck motors. 


In cities where driving results 
in constant starting and stopping, 
there are types of plugs which 
will operate to better advantage 


land set up savings in gasoline | 


1934.. ANOTHER YEAR AND 
A PLEDGE RENEWED 





HE prediction hes teen thet the ne.t 
few years will see automctive innoveticns 
end refinements entirely Leycnd the con- 


cegtion of the average cer cwner. Partial 
revelaticn is seen in the new 1934 moecels. 


Borg-Warner we'comes the respensibilit'es 
and oppertunities which this new era of 


eutomctive developmert will tring. 


consumption. Most city drivers 
are unaware that a change of 
plugs to the type that will give 
better results may overcome the 
usual difficulties of the average 
motor which is usually blamed 
on imperfect carburetion. Short 
runs and the improper use of the 
carburetor choke affect rich mix- 
tures and requires a different plug 
than for straight country driving. 
Taxis which run under idling con- 
ditions most of the time, but 
which must have rich mixtures 
for quick starts and which may 
result in spark plug fouling 
should have plugs that run hot so 
as to burn off any soot or oil. 
The same is true with motors 
which have a tendency towards oil 
pumping. Motors which have a 
tendency to preignition or quick 
burning of the electrodes should 
have plugs which will run cooler. 

Dealers and repair men should 
take time to study the owner’s 
motor conditions. Splendid profits 
can be obtained by selling just 
the right plug. Even suggesting 
that two sets of plugs should be 
earried in the car so as to he 
able to change quickly in the 
event that the car is to be put 
through a fast run through the 
country. It is a simple matter to 
install a set of plugs and only one 
caution should be made, which is 
that the plug gaps should be ad- 
justed to the limits recommended 
by the car manufacturer for his 
particular motor. 


Hudson Adds | 


New Dealers 





Detroit, Jan. 28.—Dealers con- 
tinue to flock to Hudson accord- | 
ing to an announcement by the | 
company today. The following | 
list has been signed recently: 

California—Barnhart’s Garage, | 
Anaheim; Palomar Garage, Santa 
Cruz. 

Colorado—George 
Fort Morgan. 

Florida—.Meltzer Motor Co., Mi- 
ami. 

Georgia-—Shelton & Fitten, 
Rome. 

Illinois—T. H. Johnson 
Co., Alton; Chas. Purl 
Charleston. 

Indiana—J. M. Applegate, In- 
dianapolis; Green Motor Co., 
North Vernon; Gunyon & Wilson, 
South Bend. 

Iowa—T. A. Manuel, Anamosa; 
Frank W. Alexander, Avoca; Rob- 
inson & Dowler, Osceola; Elmer 
Snell, Snell Super Service Station, 
Sidney. 

Kansas—-Carl Dose, Pittsburg. 

Maine—Dirigo Sales Corp., Ells- 
worth. 

Massachusetts — Kendall Motor 
Sales, Reading; Automotive Main- 
tenance Co., Boston. 


W. Scanlon, 


Motor 
Garage, 





Michigan—Winningham & 


to cur customers, 
build the very best that we know how—to 


Klingensmith, Inc., Birmingham; 
Kaiser Motor Sales, Detroit; Ma- 


tick Motor Sales, Detroit; De 
Grand Motor Co., Escanaba; 
Thomsen Machine Co., Menom- 


inee. 


Missouri—Weber Garage, Ellis- 
ville; Pearman Motor Co., Key- 


tesville; Fendler Motor Car Co., 
| St. Louis. 

Nebraska—Tripe & Luther, Or- 
leans. 


New York—Robert B. Cole, Inc., 
Brooklyn; Great Neck Auto Sales 
Corp., Great Neck; Chesterfield 
Motors, New Rochelle; The Ox- 
ford Motor Co., Norwich; The 
Oxford Motor Sales Co., Oxford; 
Standard Motor Sales, Rochester; 
Shortt Motor Sales, Inc., West 
New Brighton. 


North Carolina—-Hedrick Motor 
Co., Ashboro. 


Ohio—H. J. Wagner, Clyde; 
General Service Garage, Green- 
field; McCoy & Vore, Lima; Har- 
kins Motor Sales, McArthur. 


Pennsylvania—U. V. McGinnis 


Co., Pittsburgh. 

South Dakota—Hudson Garage, 
Yankton. 

Texas—Vick Haynes, Cuero; 
Adams & Randolph, Del Rio; C. 
E. Owens, Mathis (s.s.); Brum- 
field Garage, Uvalde. 

Vermont—Fred A. & Effie M. 
Raillargeon, Burlington. 





Years of price'ess experience lie behind 
us. Years of still more valuable opportunity 
lie ahead—nct only for curselves—but for 
the entire industry. Our pledge is given— 


present and future—to 


provide the sort of service that one naturally 


expects with thet kind of merchandise. 


BORG-WARNER 


“PRODUCTS OF EXPERIENCE’ 
310 SOUTH MICHIGAN AVE., CHICAGO, ILLINOIS 


BORG-WARNER CORPORATION 


The Borg & Beck Company 


Borg-Warner 


Detroit Gear 


CONSTITUENT COMPANIES 


Chicago Long Manufacturing Company Detroit Norge Corporation - Detroit - Muskegon 
Clutzhes Windsor, Ont. Ele tric Rolletes Rebioosstons - Broilator Stoves 
: : i“ ashing Machines 
Service Parts Co. Chicago Radictens - Gailles + Cutshes se 7 
Jobter Parts Servize Marvel Carburetor Company Flint Rockford Drilling Machine Co. - Rockford 
Cnthunehase Power Clutzhes . Automctive Clutches . Drilling 
& Machine Co. Detroit . . 7 Machines 
Sinsnstetiias « Mins WiiaaMen tas Mechanics Universal Joint Co. . Rockford Wiliines Maia Memaiie yor 


Ingersoll Steel & Disc Co. 


Clutch Dises - 


Chicago 
Newcastle, Ind. 
Lamineted Stainless Stee! 


Forgings and Stampings 
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Morse Chain Company - Ithaca - 
Letchworth, Herts 


Universal Joints 


Transmissions 


Detroit 
England 


Timing Chains - Power Drives 
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Wheeler-Schedler Carburetor Co. 


. Differential Gears . Free Wheeling 


Units 
Flint 


Carbu etors 
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Code Stimulates 
Dealer Profits 
In Arkansas 


Little Rock, Ark., Jan. 28. 
eastern portion of Arkansas, con- 
stituting the majority of the 
counties east of the White River, 


are under the code supervision of | 
Memphis, says F. G. Smart, chair- | 


man of the Arkansas 
Committee. 


Advisory 


“In this state we have organized 
district associations in El Dorado, 
Ft. Smith, Texarkana, Harrison 
and in Little Rock,” he said. 
“Each of these associations is 
officered by the dealers in the 
regions covered by them and each 
association is assuming respon- 
sibility for code administration in 
the area over which it has juris- 
diction. 


“The State Advisory Commit- 
tee is composed of one repre- 
sentative from each of these 
district associations. To date we 
have obtained subscriptions to 
the NADA appraisal book from 
about 75 per cent of the dealers 
in the area over which we have 
jurisdiction. There are still a few 
dealers in these areas who have 
not subscribed. In most in- 
stances, however, they are very 
small dealers and in questionable 
financial condition. 


“The consensus among the 
dealers in this section seems to 
be that the workings of the auto- 
mobile dealers’ code will serve 
as a decided stimulant to their 
profits in 1934. We believe that 
the majority of dealers are 
conscientiously working to carry 
out all the details of the code 
and we think those elements of 
unfair competition which we all 
have had to face in the past will 
be greatly minimized during the 
current year. 


“So far, we have had no reports 
of flagrant code violations al- 
though a few petty matters have 
come up, most of which have 
been attributable to a lack of 
understanding of the proper in- 
terpretation of the code. This 
condition has also been due to 
the fact that the majority of 
the dealers are cleaning out their 
1933 stock of automobiles and 
business has really not been on 
a normal basis since the institu- 
tion of the marketing section of 
the code. We, of course, expect 
during 1934 to run into some 
cases of code violations and are 
certainly going to do our part 
to see that those dealers who are 
attempting to avoid the provisions 
of the code are made to realize 
that it will be enforced in every 
way humanly possible. 


Russell Mfg. Co. to Ask 
Discharge of Receiver 


Middletown, Conn., Jan. 28. 
The Russell Mfg. Co. will apply 
to the superior court here on Jan. 
26 for discharge of their receiver 
advising that finances have im- 
proved, it was learned today. 
Judge Ernst Inglis has been as- 
signed to hear the motion which 
was brought by William C. Fisher 
as trustee. 


It was said that labor union 
forces would meet Sunday to dis- 
cuss wages alleged to have been 
promised Russell workers, but 
which, it is alleged, were never 
received. 


Columbus Display Shows 
87% Attendance Increase 


Columbus, O., Jan. 28.—The 1934 
Columbus Automobile Show 
which closed Thursday night 
after six days showed an 87 per 
cent increase in attendance over 
the last seven years’ average, 
with tremendous customer inter- 
est and much increased buying. 
Dealers attribute the percentage 
rise in Columbus to greater pub- 
lic confidence in the immediate 
future, radical changes in cars 
and the fact that most people own 
automobiles that are much too 
aged. 


The 
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Popular Model, from Dearborn 





“Fordor” has come to mean this 


Production Sets 
New 1934 Highs 
At Chevrolet 


(Continued from Page 1) 
naries—necessary training of 
men, correlation of work through- 
out the various plants, and nu- 
merous other details incidental to 
new car presentation—were fin- 
ished relatively early, so that we 
entered 1933 already well under 
way. Considering the lateness of 
this year’s start, we have every 
reason to feel gratified at getting 
up speed so soon. 


popular model of the current line of Ford V-8 cars. 
fair to surpass its predecessors. 


Production on Jan. 24 reached 
2,141, and will go up fast from 
now on. Our payroll as of that 
day was 50,816 persons. Orders 
are arriving in volume, but with 
output climbing as it is, dealers 
will be able to make immediate 
delivery of any desired model in 
the near future.” 


Mr. Coyle cited the country’s 
response to the industry’s new 
offerings as evidence that the ex- 
pected upturn of business is actu- 
ally here. “In Chevrolet,” he 
said, “we are confident that 1934 
will be considerably better than 
1933. We expect the low-priced 
market to be especially good.” 


This one bids 


Hudson Repeats 
Business Builder 


Show at Chicago 


(Continued from Page 1) 
it is stated, for the benefit of 
automobile dealers or other busi- 
ness men interested in learning 
the details of automobile distrib- 
uting, selling and service methods. 
Its purpose is to bring dealers up 
to date on the latest methods of 
handling every department of a 
retail automobile sales business, 
including used cars, accounting, 
service sales, direct mail, prospect 








Franklin Sales 
Head Resigns 


Two Positions 


(Continued from Page 1) 

the chairmanship of Ernest B. 
Warriner, of New York, directed 
toward readjustment of the 
Franklin company finances, have 
been discontinued, coincident with 
effort along this line now being 
made with Federal agencies con- 
nected with national rehabilita- 
tion of industry.” 

At the annual meeting of stock- 
holders of Franklin Mfg. Co., F. 
T. DeLany and R. M. Tennant, 
of Syracuse were elected directors 
to succeed Mr. Williams and 
Edwin McEwen. The latter, who 
was vice-president and general 
manager, died in Cleveland, O., 
recently. Other directors were 
re-elected, and the board subse- 
quently re-elected officers. 

Successor to Mr. Williams as 
sales manager has not yet been 
chosen, nor has anyone yet been 
designated to succeed Mr. 
McEwen as general manager. 


follow-up and other pertinent de- 
tails. 

Officials of the Hudson Motor 
Car Co. declared that one of the 
most interesting developments of 
the show in the Pennsylvania 
Hotel at New York, and an im- 
portant factor in inducing the 
company to repeat at Chicago, is 
the large number of former deal- 
ers who are coming back into 
the business as well as men from 
other lines of business who ap- 
preciate possibilities in the selling 
of cars during the next few years. 
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Ohio Leaders Believe Code 


Benefit; Expect Sales Jump 


By M. H. STOCKING 


Cleveland, Jan. 28.—Automobile 
distributors and dealers through- 
out Cleveland and northern Ohio 
have entered 1934 with inventor- 
ies of both new and used cars 
at the lowest levels in years. 
Many dealers were out of new 
cars for several weeks. 

The recently adopted retailers’ 
code is receiving enthusiastic 
support from the dealers and is 
being cheerfully accepted by the 
public. 

For practically the first time in 
their history, automobile retailers 
believe, they may expect to make 
a fair profit on whatever busi- 
ness they do in 1934. Moreover, 
they expect sales to be far above 
those for 1933. Some dealers are 
confidently counting on doubling 
this year’s sales. 

These are the general conclus- 
ions of a survey covering many 
of the leading retail automobile 
distributors and dealers and most 
makes of cars. They are con- 
clusions based upon the views of 
executives who are actively in the 
business of selling motor cars 
and motor trucks. 


See Code as Benefit 

Quite a number of dealers de- 
clare they already have benefited 
by the adoption of a code al- 
though in most cases it is evident 
that not sufficient time has 
elapsed since the code became of- 
ficially effective to permit any 
material addition to profits. Yet 
with practically no exception, 
dealers agree that the code will 
help to put dollars in their pock- 
ets just as soon as the 1934 
market begins to open up. 

“While we have gathered no 
official statistics,” says Herbert 
Buckman, manager of the Cleve- 
land Automotive Trade Assn., 
“we know positively that stocks 
of cars, both new and old, are 
very, very low. Dealers are in 
an excellent liquid condition. 

“We are having wonderful co- 
operation on the code. Ninety- 
nine per cent of the dealers are 
trying earnestly to live up to its 
provisions. The only difficulties, 
practically, are technical ones in- 
volving interpretations and ap- 
plications.” 

“The code has been very good 
to us,” says Walter H. Bergholtz, 
head of Bergholtz, Inc. “I can’t 
say that we have yet profited by 
it, but I am sure we will, for it 
will stop a lot of chiseling. Deal- 
ers are for it. I have only one 
fault to find with the code, that 
is, I believe it has a tendency to 
make some salesmen lazy. They 
are altogether too willing to take 
their $17.50 a week and be con- 
tent with that, but I think they 
can be educated to get out and 
work.” 

Increase Due to Code 


H. J. Gamble, secretary of the 
Cleveland Hupmobile Co., local 
distributor, says his company 
did more business during the 
first 18 or 20 days of December 
than in all of November, a fact 
which he believes is largely due 
to the code. He reports very 
good consumer acceptance of the 
code. 

“I believe we have profited be- 
cause the code has made it easier 
to close deals,” says Mr. Gamble. 
“People do not question prices so 
much. The code is working well, 
is well supported.” 

The Cleveland Hupmobile Co. 
has only 35 used cars in stock. 
They are moving rather slowly, 
especially those priced at $300 
and up. New car stocks are low. 
Mr. Gamble looks for a very good 
increase in business in the $1,000 
car class in 1934. 

“We are practically cleaned out 
of new cars,” says the president 
of McDonough Motors, S. C. Mc- 
Donough, De Soto and Plymouth 
distributor. “Used cars represent 
about an average stock for this 
time of year and are low. 

“The code has been a great 
thing. We are for it 100 per cent. 
It is being accepted by dealers 
and by the public very well, in- 
deed. It eliminates arguments 
and bad practices. We should 


have had something like it long 
ago. Our business is ahead of 
what it was at this time last 
year.” 

Auburn stocks are lower than 
usual at this time of year, asserts 
P. R. Ward, president of Auburn 
Motor Sales. Current sales are a 
little slow. 

“The code is going to work,” 
Mr. Ward declares. “The public 
is taking to it better than I ex- 
pected and dealers are supporting 
it. I believe it will probably have 
to be policed, however. There 
has been little opportunity yet to 
test it from a profit standpoint 





ie 


but I am convinced there will be| That 1934 smile emanating from C. W. Nash, left, chairman of the board, and E. H. McCarty, presi- 
dent of Nash Motors, is the result of a new Nash production record. 


a profit in what business we do 
in the future. 
Used Car Stocks Up 

The Cadillac Motor Car Co. fac- 
tory branch here has a very small 
stock of used cars, according to 
H. W. Shephard, sales manager. 

Studebaker dealers, in common 
with Nash dealers, report recent 
increases in used car stocks be- 
cause, with new models out, 
trade-ins have been heavy on 
new car deliveries. 

“However,” says E. J. Arnstine, 
head of the E. J. Arnstine Co., 
Studebaker distributor, “our used 
car stocks are not out of propor- 
tion, and in fact are lower than a 
year ago. 

“The code is working well and 
is receiving good acceptance all 
the way around,” says Mr. Arn- 
stine. “We are looking forward 
in 1934 to the best business in 
five years. Sales for the industry 
should increase 25 to 35 per cent. 
Studebaker, basing estimates on 
results since its 1934 models have 
come out, expects to double, even 
triple, its 1933 record.” 

Dowd-Feder, Inc., Chrysler and 
Plymouth distributor, reports 
about a normal stock of used cars 
and a limited number of new cars 
on hand, with used cars not pil- 
ing up. Sales are somewhat slow, 
we are informed. 

“We are very much in favor of 
the code,” declares E. S. Dowd. 
“Its adoption was one of the 
finest things ever done. It elimi- 
nates a great many bad practices 
and gives customers the service 
they are entitled to.” 

Enthusiastic, also, is C. M. 
Fiske, manager of the Cleveland 
Packard Co. Mr. Fiske, who has 
just returned from a trip which 
put him in contact with outlying 
dealers in Painesville, Ashtabula, 
Sandusky, Canton and other Ohio 
cities, says he found dealers “100 
per cent in favor of the code” and 
earnestly attempting to live up 
to it. 

“Our used car stocks are small, 
probably less than $5,000,” says 
Mr. Fiske. “That is no greater 
than a year ago. We have no 
new ’33 models. We now have a 
full line of '34 models, a stock of 
about 24 cars.” In the Packard 
price class Mr. Fiske regards his 
inventory as very small. 

Prospects are very bright for a 
good increase in Packard sales 
next year, Mr. Fiske believes, for 
there is a good chance that divi- 
dends will begin to come back in 
1934 and that customers will be 
mentally much happier than in 
several years. 


Nash Headquarters 
At Blackstone Hotel 


Chicago, Jan. 28.—Headquarters 
of the Nash Motors Co. have been 
established at the Blackstone 
Hotel with the following repre- 
sentatives in attendance: 

E. H. McCarty, president; C. 
H. Bliss, vice-president, director 
of sales; Courtney Johnson, gen- 
eral sales manager; C. P. Turner, 
eastern sales manager; M. N. 
Larson, western sales manager; 
James T. Wilson, vice-president; 
N. E. Wahlberg, vice-president of 
engineering; Robert B. Elliott, 
vice-president of operations; 
Frank R. Babcock, advertising 
manager, Nash; Carl Bronson, 
advertising manager, LaFayette; 
Harold Salisbury, export man- 
ager. 




















CONGRESS HOTEL 


MICHIGAN BOULEVARD--CHICAGO 

















A MERRY-GO-ROUND of GAIETY 
UNDER ONE FAMOUS ROOF 
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The Congress Hotel, cosmopolitan center of Chicago’s hotel life, 
extends a cordial welcome to the Automotive Industry. Show Week 
.. or any week. The Congress offers traditionally famous service, 
and cuisine, plus an atmosphere of continental distinction to be 
found no where else in Chicago. 
There is, of course, a world of entertainment under the Congress 
roof. The new Merry-Go-Round Bar—the Famous Joseph Urban 
Room where Carlos Molina plays for supper dancing (no Cover 
or Minimum Charge)—The Pompeian Grill Room, gathering 
place for three generations of Bon Vivants. 


SINGLE Rooms with Bath. . . $3.00 and up 


DouBLeE Rooms with Bath... $5.00 and up 


PARLOR SuITEs from... $10 
(Living Room, Bedroom, and Bath) 


Early Reservations Suggested 
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Chicago Exhibit Crowds 


Are 59% Over Last Year 


(Continued from Page 1) 


plates were hundreds of cars 
parked about the Coliseum from 
neighboring states, including In- 
diana, Wisconsin and Michigan 
with many also from downstate 
Illinois. 

Most of the industry’s leaders 
who will be here to conduct meet- 
ings with their dealer and distrib- 
utor forces, including luncheons, 
have already put in their appear- 
ance. Those not yet on the scene 
will reach here in the morning, 
for tomorrow starts the round 
of functions, which will be more 
numerous than at any time in 
the past several years. 

The opening hour Saturday 
afternoon found a line waiting 
outside the Coliseum doors, but 
there was not the wild mob scene 
that characterized the New York 
show’s inaugural. Perhaps this 
was due to the fact that some of 
the makes of cars had been 
shown in Chicago since the New 
York exposition and the element 
of mystery had been removed. 

Nevertheless, the Coliseum 
show proved the magnet for first 
day visitors that had been antici- 
pated, for, after all, it is the only 
opportunity throughout the year 
to view virtually all the new cars 
under one roof. The public has 
been well educated on that score. 

The decorative and lighting 
scheme in full blast more than 
lived up to advance predictions. 
There is no question that it is 
easily the most attractive and 
practical ever conceived by Sam- 
uel Asch in his years spent at this 
work. 

The biggest surprise comes 
from a visit to the north and 
south annexes which, it will be 
recalled, were at one time more 
or less of an eyesore. Through 
some magic, these halls have been 
transformed until at the current 
show they rival in beauty the 
main auditorium. The motif of 
triumph, which. features the new 
ears, has been well carried into 
the decorative effects. 

Even the ventilation seems to 
have been vastly improved, for 
the air of stuffiness is absent and 
visitors may spend as much time 
in the show as they please in 
comfort. 

Manager Alfred Reeves had an 
early opportunity to make a pre- 
diction regarding the show, and 
he took advantage of it. Exactly 
one-half hour after the doors 
were thrown open, he appeared, 
along with other civic and trade 
celebrities, before the microphone. 
In the brief time given to him for 
his radio talk, Mr. Reeves called 
attention to the 42 per cent in- 
crease in car and truck produc- 
tion which followed the 1933 Chi- 
cago national show. And he 
added: S 

“Our manufacturers have ex- 
pended millions on these 1934 
cars, which have innovations of 
such a character that I believe 
this show will mark the beginning 
of a new era in highway trans- 
portation.” 

Also on the radio with Mr. 
Reeves were Mayor E. J. Kelly of 
Chicago; Secretary of State Ed- 
ward J. Hughes and Lieut. Gov. 
Thomas F. Donovan. They like- 
wise spoke in an optimistic vein 
on the outlook for automobile 
sales in the city, state and nation 
this year, as well as the prospects 
for improved business and em- 
ployment generally. The inau- 
gural ceremony was held on the 
show floor. 

Much that is reminiscent of the 
New York show is in evidence at 
the Coliseum. This applies par- 
ticularly to the method of pre- 
senting the cars, trucks and ac- 
cessories. Yet to the Chicago 
public and 90 per cent of the 
visitors in the trade, this is no 
deterrent, because to them the | 
show here is as much of a nov- 
elty as it was to those who saw 
it in New York. 

Everyone is agreed that the 
current edition, the 34th, is head 
and shoulders above all predeces- 
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lot to do with this. 
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weather. 


and clear as to skies. 
was cause for rejoicing on that, 
as well as every other score. 


Plan Conference 


To End Dispute 
In Truck-War 


Lincoln, Jan. 28.—Representa- 
tives from Nebraska, Kansas, 
Missouri, Colorado and Oklahoma 
will confer at Topeka, Kas., in 
the near future over enforcement 
of motor vehicle registration laws. 
The announcement of the confer- 
ence follows upon the renewal of 
the Nebraska-Kansas “truck war” 
with a Nebraska sheriff requiring 
Kansas truckers to obtain Ne- 
braska licenses in retaliation for 
a mileage tax imposed upon Ne- 
braska truckers operating in 
Kansas. Both Nebraska and 
Kansas have laws that provide 
for entering reciprocity agree- 
ments with other states regard- 
ing vehicle licenses, but Kansas 
has no provision for waiving ol 
its mileage taxes. 


Pontiac-Buick 
Luncheon Set 


For Noon Today 
(Continued from Page 3) 
manager of the Buick Motor Co., 
and A. W. L. Gilpin and W. F. 


Hufstader, general sales man- 
agers respectively for Pontiac 
and Buick. 


Also among those at the speak- 
ers’ table will be R. K. White and 
C. P. Simpson, assistant general 
sales managers for Pontiac; B. H. 
Anibal and F. A. Bower, chief 
engineers respectively for Pontiac 
and Buick; R. H. White and T. H. 
Corpe, advertising managers for 
Pontiac and Buick; and H. A. 
Wehmeier, vice-president and 
general manager of Community 
Motors, Inc., Pontiac distributors 
in Chicago. 

Buick and Pontiac dealers will 
attend the luncheon from the fol- 
lowing sales zones: Chicago, Mil- 
waukee, Minneapolis, Lincoln, 
Neb., Kansas City, St. Louis and 
Denver. 


Salesmen Cram 
In Attempt to 
Pass New Exam. 


Chicago, Jan. 28—And now 
automobile salesmen are going to 
school. 

All day yesterday and today 
officials of the De Soto Motor 
Corp. conducted a school for deal- 
ers and their salesmen here, more 
than 250 being present. 

Late Thursday the salesmen at- 


| tending the school took examina- 
| tions to prove that they were able 


to answer questions about the 
1934 Airflow cars. The salesmen 
with the highest rankings will 
staff the De Soto booth at the 
automobile show at the Coliseum 
next week. 



















sors in interest and fascination. 
There is more to talk about in the 
style and mechanism, 
more to argue about, and more 
drama injected into bringing out 
features so they may be more 
Complicated 
mechanical principles have been 
reduced to the A, B, C class, and 
those of a non-engineering turn 
of mind listen and go away, feel- 
ing that they know what it’s all 
Chassis lecturers have a 


The hope of Manager Reeves 
that good weather would smile on 
the show was realized on opening 
It was more than good 
It was ideal—comfort- 
able as to temperature and bright 
So there 





(Continued from Page 1) 


And 


in France. 


here to look over the show. 
co o OF 


DOC GILPIN, 


Pontiac newspaper 
Monday night, 


party 
being hatched properly. 
either, he says. 


the dealers. 


than any I can remember in four 
or five years. Dealers are step- 
ping up their original orders and 
at the rate the orders are coming 
in I'd hate to predict how long it 
will be before we catch up. 

K ok a 

BREEZING IN on _ Sunday 
morning, W. S. McLain who for 
five years had charge of Lennen 
& Mitchells Detroit office handl- 
ing Hupmobile publicity, told the 
commentator something about the 
Boston show and the reception 
Hupmobile got there. Eric Court- 
ney, president of the Boston Hup- 
mobile Co. and a Hupp director 
is credited with having made New 
England Hupmobile conscious. As 
a member of the Boston show 
committee Courtney helped make 
the affair an outstanding success, 
with attendance records smashed 
and sales running high. 

ok ae * 

ANOTHER SOCIAL event has 
been scheduled. Dodge coming 
along with invitations for a news- 
paper dinner at the Palmer House 
for Wednesday evening, just 
about the time when we gentle- 
men of the press will be looking 
for a little relaxation. 

Dodge by the way, has been 
smart enough to grab a front row 
position in the parking lot ad- 
jacent to ADN’s headquarters ho- 
tel, the Congress, and facing 
Michigan Avenue. Here’s a brand 
new Dodge, properly plastered 
with signs, etc., just where every 
stroller on the Boul Mich gets 
a look at it. 


Nash Schedules 
Dealers Meeting 


For Wed. Noon 


(By Teletype from Chicago) 

Chicago, Jan. 28..-Nash dealers 
and distributors from all points 
in the Middle-West will gather 
in the Congress Hotel Gold Room 
Wednesday noon for the biggest 
merchandising meeting of the 
Nash year. 

H. T. Hollingshead, president 
of Nash, Sales, Inc., will be host 
to both factory and dealer organ- 
izations, and E. H. McCarty, 
president of Nash Motor Co. will 
make the principle address. C. 
H. Bliss, sales director and Court- 
ney Johnson, newly appointed 
general sales manager, will out- 
line the year’s merchandising 
program for the dealers. 


Million Dollar AC Suit 
Dismissed by U.S. Judge 
Bay City, Jan. 28.—A million 

dollar suit brought by Motor Im- 

provements, Inc., of New York, 

against the A. C. Spark Plug Co. 
of Flint was dismissed by Federal 

District Judge Arthur J. Tuttle 

Jan. 24. Judge Tuttle ruled there 

was no equitable cause for a 

charge of unfair competition. It 

had been alleged that the A. C. 

Spark Plug Co. had failed to com- 

ply with terms of a supreme 

court injunction regarding the 
manufacture of an oil filter. 






































ganization of youngsters similar 
to the Boy Scouts of America. 
in comes Vincent Bendix 
himself and with him B. Boetto 
who is a partner of Henri Perrot 
who runs the Bendix Brake plant 
Perrot you remember 
is regarded as the father of four- 
wheel brakes and his partner is 


sales manager 
of Pontiac came in Sunday morn- 
ing. He had been here for the 
last 
but like an old 
mother hen he had to rush back 
to Pontiac to see if the eggs were 


Gilpin tells of getting 1632 re- 
tail orders in one day at the plant 
and that hasn’t been unusual 
And he continues 
in an optimistic tone to advise 
this commentator that—‘“It’s a 
question now of getting cars to 
You know this year 
is starting out more optimistically 









the 


unprecedented interest 


been arranged, 


dealers and distributors. 


Mr. Vesper. 


business. 


dealers 


by the 1934 models. The conven- 


tion will aim to bring dealers 
the latest ideas in aiding them to 
this 


roll up higher sales _ total 
year.” 


A study of the program, Mr. 
Vesper said, will indicate the 
point he makes. 
days program, with Charles E. 
Gambill, Chicago, president of the 
Gamble Motor Co., Inc., and a 


On the opening 


“We have laid out our program 
in such a manner that will be 
the most important meeting in 
the history of the association and 
the most interesting as well,” said 
“We are enthusiastic 
and certain that dealers will ap- 
preciate better than ever, as a 
result of our convention, that the 
code will hold many advantages 
for them in the conduct of their 


“Despite the major role played 
by the motor vehicle retailing 
code on our program, we are not 
losing sight of other helps to 
in taking advantage of 
the selling possibilities held out 


Sparks |Says NADA Attendance 
Will Break All Records 


(Continued from Page 1) 
to 
several factors, including the na- 
ture of the program that has 
the prominence 
which code matters have assumed 
this year, the code discussions to 
be held at the meetings and a 
well planned campaign in advance 
to stimulate the attendance of 


director and chairman of the ad- 
ministrative committee of the 
Hupp Motor Car Corp., in the 
chair, the following talks will be 
made, aside from those directly 
on the code: 

“Financing Dealer Operations” 
by L. M. Stewart of St. Louis, 
Mo., head of the company bearing 
his name; “Locating New Car 
Prospects” by E. M. Lied, Omaha, 
Neb., chairman of the Nebraska 
State Advisory Committee and 
“The Code is Not All” by Charles 
J. Gough, past president of the 
Pennsylvania Automotive Assn. 

Tuesday’s address not dealing 
exclusively with code will be on 
the subject of “Selling Used Cars” 
by Floyd A. Whitaker, of the W. 
R. Stephens Co., Minneapolis, 
Minn. Floris Nagelvoort, im- 
mediate past president of the NA 
DA and chairman of the Wash- 
ington State Advisory Committee 
will preside. An elaborate ban- 
quet meeting program has been 
arranged, with talks by Col. R. 
W. Lea, assistant Deputy Ad- 
ministrator of the NRA; Harold 
Hoffman, New Jersey Commis- 
sioner of Motor Vehicles, and 
James Dalton, editor of Motor. 

Two days of meeting for mem- 
bers of the Emergency National 
Committee, association executives 
and code enforcement officials will 
be held Wednesday and Thursday, 
following the windup of the regu- 
lar open sessions. 





LaF ayette Challenge To” 


1934, Says C. W. Nash 


New York, Jan. 28.—Nash Mo- | 
tors Company’s decision to enter 
field with 


the low priced its 
“reborn” La- 
Fayette auto- 
mobile at this 
particular time 
“was not based 
upon statistic- 
ian’s or _ busi- 
ness expert’s 
predictions, or 
the rosy prophe- 
sies of poli- 
tical leaders,” 
but “was moti- 
vated by a sim- 
ple use of facts 
and common sense.” 

Thus, today stated C. W. Nash, 
chairman of the board of the 
company which bears his name, 
a company that from the start 
placed the name of Nash as a 
leader among the various makes 
of automobiles. 

“My own company,” he said, 
“has chosen this time to bring 
out a new car line, the LaFay- 
ette, and thereby enter into the 
highly competitive low priced 
field. This, it seems to me, is 
more clearly expressive of our 
view of 1934 than any statement 
I might make. 

“It is hard to sell when there 
is too much on hand to be sold. 
Over-production for many years 
clogged sales efforts in every line 
of American business. In 1929 it 
reached the automobile industry 
as it did almost all other forms 
of business. Cars were being 
produced faster than people could 
wear them out. Sales dwindled. 
No one could tell when the de- 
mand would catch up with the 
supply, though many men pre- 
dicted the year and even the 





C. W. Nash 





month when this important event ‘and durability that we present 


would take place. 

“To my knowledge, all of these 
predictions were erroneous. Then, 
suddenly, sometime last year, 
probably late in the spring, the 
long awaited event took place— 
demand jumped ahead of supply 
and the industry began to look 
up. None of the predictors were 
on hand to herald the day, and 


so quietly did it take place that | 
| Clock Co. which has just com- 


even now few are able to say 
just when it happened. Never- 
theless, it did and production and 
sales records show it. 





“That this should take place 
was inevitable. Considering a 
new automobile as a unit, repre- 
senting a certain number of 
transportation miles, we may say 
that for several years prior to 
1929, automobile transportation 
mileage was consumed faster than 
motor car makers were building 
this mileage. 


“It was common sense then to 
reason that such a_ condition 
could not go on indefinitely, that 
at some time there had to come 
a reckoning. But there still re- 
mains a vast amount of auto- 
mobile transportation miles to be 
made up. 


“We see this deficit between 
transportation miles produced 
and transportation miles con- 
sumed on every street of every 
city in the country, in the thou- 
sands of worn out, broken down 
cars whose period of efficient 
usefulness elapsed months and 
years ago. It visibly represents 
the automotive industry’s poten- 
tial. If the industry can produce 
and sell enough cars to even up 
this deficit it will have a worth- 
while year. 


“Each of these automotive crip- 
ples represents a better informed 
automobile buyer. He has had 
experiences perhaps for the first 
time with cars in their third, 
fourth and fifth years, and when 
he starts shopping for his 1934 
car, long life built into a car is 
likely to interest him more than 
ever before. 


“It is because we believe this 
and because it has always been 
a part of our manufacturing 
practice to build our cars to a 
high standard of performance 


the LaFayette, ‘the car with the 


| jeweled movement’.” 


Safety Drives Pay 
LaSalle, Ill., Jan. 28.—Some idea 
of what can be accomplished in 
reducing plant accidents by care- 
ful supervision may be gathered 
from the report of the Western 


pleted six and a half million man 
hours without a single lost time 
accident. 


| 
| 
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New Short Coupled Truck 
Displayed by Sterling Co. 


Milwaukee, Jan. 28. 
of the Sterling Motor Truck Co., 


have designed a _ new _ short- 
coupled truck with accessibility | 
in mind. 





The Sterling Diesel powered truck, with the motor under the cab. 
The cab is hinged and can swing back to provide access to the motor, 
in case of repairs. 


been placed back of the radiator 
and between two seats; the driv- 
er’s seat being located to the left 
of the motor. An insulated hood | 
prevents heat from the engine | 
entering the cab, and provides a | 
channel to an opening in the rear | 
of the cab, permitting rapid dis- | 
sipation of heat. 
A three-hinge hood is used | 
making it possible to make ad- | 
justments and repairs readily. 
Should it be necessary to remove 


American Passenger Car Models by Price Class 








Engineers | 





The Diesel engine has | hold the cab securely in place. 


| of the cab are equipped with the 


| never be necessary because most | 
























Under $500 
AUSTIN—4-cyl. Ww. 
Bus. Coupe ......295|De Luxe ‘Coup C...--865 
Stan. Coupe ...... 345 
CONTINENTAL—4-cyl, 1012 W. B. 
Standard Models 
2-Door Sedan ..445|2-P. Bus. Coupe...425 
De Luxe Models 
4-Door Sedan ..... 495| Coupe, rumble ....485 
PLYMOUTH—6-cyl. 109 W. B. 

Bus. Coupe ....... 495| Coupe, rumble 545 
2-Door Sedan ....535|4-Door Sedan 585 
WILLYS 77 
The prices have not been announced as yet 

by the factory. 
$500-$750 
AUBURN—6-cyl. 119 W. B. 
Series 652X 
Brougham ........ —— sensneoces 795 
BOGOR cccccccccess 
CHEVROLET 
5-Win. Coupe . 565] Sedan err 
Spt. Coupe, rum...605|Town Sedan, trunk.615 
SEY cussdpnanses 585| Spt. Roadster, rum. .54% 
fCabriolet, rumble. ..66° 
CHRYSLER—6-cyl. 
Bus. Coupe 25!Coupe, Rumble THS 
Brougham ....... 55/4-Door Sedan ......795 
Cony. Coupe ....... 810) 
DODGE—6-cyl. 117 W. B. 
2-Pass. Coupe .645}4-Door Sedan ..... 745 
Coupe, rumble ....695|Conv. Coupe ...... 745 
2-Door Sedan ....695] 
FORD—8-cyl. 
Standard Models 
QOMBO ccccccvccces Bas) "Door Sedan .....585 
2-Door Sedan .. 35 
De Luxe Models 
BOP coccocecccs 575| Roadster ..........525 
ME ccccncscece 625! Phaeton .......+++-550 
Coupe, 5-win. ....555|Cabriolet ..........590 
Coupe, 3-win. ....555[Victoria ........... 610 
GRAHAM STANDARD—6-cyl. 

Bus. Coupe ....... 695 Conv. Coupe ....... 845 
Coupe, rumble ....745|4-Door Sedan ....: 745 
nuesen—s- cyl. 116 W.B. 

COUPE 2200. ccceee OG 95! 4-Pass. Coupe 745 
2-Door Sedan $251 Comp Sedan 15 
Victoria ...... 755|Conv. Coupe .......815 

5-Pass. Sedan . - 785] 
LaFAYETTE—6-cy!l. 113 W. B. 
Model 110 
2-Door Sedan ..... 645] 2-Pass, Coupe ..... 635 
Touring Sedan ....685|4-Pass. Coupe ..... 675 
4-Door Sedan - 695 
OLDSMOBILE—6-cyl. 114 W. B. 
Bus. Coupe ...... 640| 5-Pass. Touring 
5-Pass. Coupe ....670| Coupe .......+++- 700 
Spt. Coupe ....... 680} 4-Door Sedan ..... 730 
4-Door Touring 
Sedan ..cccccees 760 
PLYMOUTH 
De Luxe—il4 W. B. 
Bus. Coupe .......575]4-Door Sedan ..... 650 
2-Door Sedan 595| Conv. Coupe ...... 660 
Coupe, rumble ....615! 
PONTIAC—8-cyI. 117 W. B. 
Pe  csecehbaseas 695| 2-Door Sedan .....725 
Sport Coupe ...... 745| 2-Door Touring 
Cabriolet ......... TO OMAR. vcccccccess 765 
|4-Door Sedan ..... 785 
STUDEBAKER—6-cyl. 113 W. B. 
Dictator 
Cony. Roadster ....745| St. Regis 
2 Coupe ..........695| Brougham..... 715 
MOE vccccccess 745|5 Sedan 745 
Custom Modeis, Include Trunks 
St. Regis |5 I ae aaa 795 
Brougham....... 765 
STUDEBAKER 
Regal Models 
Cony. Reséster -775| St. Regis 
2 Coupe .. -725| Brougham. 
4 Coupe ee o0T74|5 Sedan ..eseessss 








the engine, this operation is sim- 
plified by tilting back the cab. 
It takes but a few minutes to 
remove the wing nuts used to 





The oil pan is also easily removed 
(with engine in place) without 
disturbing other units. 
Although the accompanying 
photograph illustrates a tractor 
unit which permits the tilting of 
the cab, trucks with bodies or 
tanks mounted immediately back 


same cab, which can be raised by 
removing the hinge pins. How- 
ever, the removal of the cab may 





TERRAPLANE—6-cyl, 112 W. B. 





Coupe ....200000e-565) Victoria ...-seeeces 650 
2-Door Sedan..... 590] Sedan... nescence 650 
De Luxe—!16 W. B. 
2-Door Sedan - -670| Sedan ....++--eee- 730 
$750-$1,000 
AUBURN 
Custom Models 652Y 
Brougham ........ 795| Cabriolet .......... 895 
BOGOR ccccsccccvccs 845| Phaeton Sedan - 945 
AUBURN—8-cyl. 126 W. B. 

Series 850X 
Brougham .....+.+. 945| Cabriolet ......... 1045 

BeGAM cccccscccces 995 
Custom Models 850Y 

Brougham ....... perc ET sasbtcens 1175 
ee Pree 1125| Phaeton Sedan ...1225 

DESOTO AIRFLOW—6-cyl. 

All Models 995 

DODGE—6-cy!. {21 W. B. 
5-Pass, Brougham. .835|Conv. Sedan ...... 875 

GRAHAM DE LUXE—6-cyl. 
Bus. Coupe. .....- 805|4-Door Sedan ..... 855 
Coupe, rumble ....855 

GRAHAM SPECIAL—8-cyl. 

Bus. Coupe ....... 875|Conv. Coupe ...... 995 
Coupe, rumble ....925|4-Door Sedan ..... 925 
GRAHAM STANDARD—#8-cyl. 

Bus. Coupe ....... 965| 4- Door Sedan 1015 

Coupe, rumble ...1015 
HUDSON—8- cyl. 116 W. B. 
De Luxe 
6 Conch  ncccscces 805| 5 Comp. Sedan ....895 
5 Conv. Vict. ..... Se Ge 6550460000 825 
5 Go caecsanes 865) 
HUDSON—8-cy!. 123 W. B. 
(Standard) 
Touring Sedan ..895/Tour, Comp. Sed. .925 
HUDSON—1!23 W. B. 
De Luxe 
5 Club Sedan ....995|5 Brougham ...... 1095 
HUPMOBILE 
Series 417 
4-Door Sedan ..795|Coupe, rumble . 795 
NASH—6-cyl. 116 W. B. 
Big 6 Series 
5-Pass. Sedan ..815|5-Pass. Town 
Business Coupe ...795| Sedan ........... 775 
4-Pass Coupe ..... 815| 5-Pass. Sedan- 
5-Pass Brougham..825| Brougham ,...... 865 
OLOSMOBILE—6- cyl, t19 W. B. 
Bus. Coupe ...... | 5-Pass. Touring 
Conv. Coupe ...... oes OS i RE 875 
Spt. Coupe ... 8801 4-Door Sedan ..... 925 
5-Pass. Coupe . .845| 4-Door Touring 
BeGam cccccccces 955 
REO—6-cyl. 117% W. B. 
Fiying Cloud Models 
Stan, Sedan ...... 995| Elite Sedan ...... 1090 
Stan. Coupe ...... 995! Elite Coupe ...... 1090 
St. Cony. Coupe..1045| Elite Conv. Coupe.1140 
STUDEBAKER—8-cyl, 119 W. B. 
Commander 
Cony. Roadster ...945| St. Regis 
S COMBO scascecces 895! Brougham........ 915 
@ GOMRe ncenesccce 945|5 Sedan ......... .945 
Custom Models 
St. Regis 15 Sedan ..... - 995 
Brougham 965) 
Regal Models 
Cony. Roadster ....975! St. Regis 
2 Coupe ..........925| Brougham........ 965 
4c IR a hh neat 975|5 Sedan .........- 995 
$1,000-$1,500 
AUBURN—I2-cyl. 133 W. B. 
Salon Modeis 
Brougham .-1595| Cabriolet ........- 1695 
PO cccainaneas 1645| Phaeton Sedan ...1745 
BUICK—8-cyl. 119 W. B. 
Series 51 
-112 


Buse. Coupe, deck.1045|4-Door Sedan . 
Spt. Coupe, rum.. Ryo Cony. Coupe, rum. .116 


Vict. Coupe, tk...109! 


engine repairs can be made with 
hood raised or removed. 
Has Sleeping Quarters 

Two individual comfortable 
bucket type seats and a sleeper 
compartment are provided. The 
“V” type windshield with narrow 
corner posts permit a full vision. 
Windows in doors and rear of 
cab are crank-operated. Large 
adjustable ventilators are located 
in the forward corners. All in- 
struments, such as speedometer, 
tachometer, oil gauge, air pres- 
sure gauge, etc., are of the legible 
type and mounted in one panel 
located in front of the drive, in 
such a manner that they are eas- 
ily read. 

The tractor illustrated will be 
used to haul one semi-trailer and 
one four-wheel trailer, each 
equipped with a body 14 feet six 
inches long; the overall length of 
the tractor train being 40 feet. 
When compared with the conven- 
tional type of truck, having the 
motor ahead of the dash, this 
short-coupled construction de- 
creases the overall length five 
feet 

The engine is equipped with an 
air compressor which supplies air 
for the wheel brakes and for 
operating the clutch. The clutch 
is actuated by means of a self- 
lapping piston type valve which 
is operated directly by an arm 
attached to the lower end of the 
clutch pedal. An air line from 
this valve connects with an air 
brake chamber, which is con- 
nected directly to the clutch 
throwout lever. When the clutch 
pedal is depressed, the valve is 
opened, permitting the air to op- 
erate the brake chamber, which 
in turn disengages the clutch. 
Since the clutch throwout valve 
is self-lapping, the clutch can be 
held at any point desired. Double 
de-clutching can be accomplished 
with ease since there is no lag 
either on application or release. 

















BUICK—8-cyl. 126 W. B. 
Series 61 

Coupe, rumble ...1300) Club Sedan, trunk.1365 
Vict. Coupe, tk...1315) Conv. Coupe, rum. .1395 
4-Door Sedan ....1345|Conv. Phaeton, tk.1575 

FRANKLIN—II8 W. B. 

Olympic Series 

BeGaM cccccvccsese 1458] Conv. COUPE coces 1550 
CO ccccnsocesc 1435 

GRAHAM CUSTOM—8-cyl. 

Coupe, rumble ...1295|5-Pass. Sedan ....1295 
Conv, Coupe ..... 1295| 7-Pass. Sedan ....1695 
HUPMOBILE 
Series 421j—121 W. B. 
4-Door Sedan aon rumble ...1195 

Victoria ...... -1115 
Series 427—127 W. B. 
4-Door Sedan ....1245/Coupe, rumble ....1345 
Victoria ......+.. 1265 
NASH—8-cyl. {21 W. B. 
Advanced 8 Series 
5-Pass. Sedan ...1095/5-Passenger Town 
Business Coupe ..1065| Sedan .......... 1065 
4-Pass. Coupe ....1085|5-Pass. Sedan 
5-Pass. Brougham.1115| Brougham ...... 1145 
STUDEBAKER—8-cy!. (23 W. B. 
President 
Conv. Roadster....1145]4 Coupe ......... 1145 
BS COUBO ccccceces 1095/5 Sedan ......... 1145 
Custom Models 
De . cncconsneneecdsniansterciasenees 1195 
Regal Models 
Conv. Roadster....1175| 4 Coupe .......... 1175 
PE oo ade kas Bee MRED ccccccnce 1195 
$1,500-$2,000 
BUICK—8-cy!l. 138 W. B. 
Series 91 
Spt. Coupe, rum..1745| Club Sedan, trunk.1865 
Vict. Coupe, deck.1795|Sedan ............ 1955 
Conv. Coupe, rum.1845|Conv. Phaeton, tk.2045 
4-Door Sedan ....1845|Sedan, Limousine. .2055 
LA SALLE 
Series 50—Body by Fieetwood 
a ES 1495|5-Pass. Sedan ....1595 
Conv. Coupe ..... 1594/5-P. Club Sedan. .1595 
NASH—8-cy!l, 133 W. B. 
Ambassador 8 Series 
5-Pass. Sedan 6- 5-Pass. Sedan- 
WIGOW cccccess 1575! Brougham, 4- 
door, 6-win. 
dow, with trunk.1625 
& " B. 
7-Pass. Sedan -1955] 5-Passenger 
Limousine ....... 2055| Brougham . 1820 
REO—8-cyl. 131 W. B. 
Royale Models 
Stan. Sedan .....1745| Elite Sedan ...... 1845 
Stan. Victoria ....1745! Elite Victoria . 1845 
Stan. Coupe 1745| Elite Coupe ...... 1845 
Over $2,000 
CADILLAC V-8—8-cyl. 
Series 10—Body by Fisher 
-Pass. Coupe ...2395|/5-P. Town Coupe. 2808 
2545 


» 
2-Pass. Conv. Cpe.2495!5-P. Town Sedan.. 
5-P. Conv. Sedan.2695|5-Pass. Sedan ....2495 


CADILLAC V-8—8-cyl. 


Series 30—Body by Fieetwood 
5-P. Town Sedan.3345!7-Pass. Sedan ....3445 
5-Pass. Sedan ...3295|7-Pass. Limousine.3645 
5-Pass. Cabriolet. .3695|7-P. Imp. Cab... .3845 


CADILLAC V-12—12-cyl. 
Series 40—Body by Fleetwood 
5-P. Town Sedan.4045| Sp. 5-P. Tn. Sed.. 
5 . Sedan . 








-3995| Sp. 5-P. Sedan.... 
4395'Sp. 5-Pass. Ca 











‘ 145|Sp. 7-Pass. Sedan .4595 
7-Pass. Limousine. 4345| Sp. 7-Pass. Lim...4795 
7-Pass. Cabriolet. yr Sp. 7-Pass. Cab...4995 
COMBO ncccesccees 5) 5-Pass. Coupe ....4995 
Cony. Coupe ..... i745 5-Pass. Cab. .. -6195 
Conv. Sedan ..... 4995| 7-Pass. Town Cab. .6295 
5-P. Conv. Cpe...499517-P. Lim. Br’m...6195 


Five wire wheels standard equipment. 





‘aa word in edgewise” 





(Continued from Page 4) 


paper that the proposed dealer’s 
show in Detroit be called “Na- 
tional Motor Mart” to dissociate 
it at once from any confliction in 
the mind of the public with the 
National Automobile shows. Mo- 
tor Mart may not be the best title, 
but until a better one is suggested, 
it will save confusion and pos- 
sible loss of a great good will 
value in the name automobile 
show which has come to have a 
perfectly clear meaning to the 
public. 


* * * 


THE DAILY EDITIONS of 
ADN are even more easily pro- 
curable in Chicago than in New 
York because the hotels here co- 
operate with us to the extent 
of distributing copies to the floor- 
clerk’s desks on each floor where 
floor clerk service is not available 
the hotels permit us to place 
handy stacks of papers at the 
elevator landings. In New York 
because of some policy laid down 
by the Hotel Assn. there this serv- 
ice which is so valuable to men 
attending the shows is not avail- 
able. 


* * * 


IN ANSWER to some inquisi- 
tors may we announce that the 
young lady who so cheerily an- 
swers our telephone in room G-31, 
our headquarters in the Congress 
is not, as has been suspected, a 
casual visitor, but Miss Addison 
a very efficient operator of the 
Teletype which connects us with 
the editorial office in Detroit. Her 
principal other duty is to keep 
track of the whereabouts of 
Messrs. Sinsabaugh, Adams, Black- 
well, Cotton and Yours Truly, 
which as you may suspect re- 











CADILLAC V-I6—I6-eyi. 
Series gr a Fleetwood 


















5-P. Tn. Sedan..6700| Sp. 5-P. Tn. Sed. .7350 
5-Pass. Sedan 8650 Sp. 5-Pass. Sedan.7300 
5-Pass. Cabriolet. .7050 Sp. 5-P. Imp. Cab.7700 
7-Pass. Sedan 6800| Sp. 7-Pass. Sedan.7450 
7-Pass. Lim ... 7000 Sp. 7-Pass. Lim...7650 
7-Pass. Imp. Cab..7200[Sp. 7-P. Imp, Cab.7850 
COUPE ncccccccces 7450| 5-Pass. Coupe by 
Cony. Coupe . .7600|5-P. Town Cab ‘ 
Cony Sedan eevee 7850| 7-P. Town Cab... .89! 
Cony, 5-P. Coupe.7850|7-P. Lim, Br’m...8850 
FRANKLIN 
Series 19B—132 W. B. 
5-Pass. Sedan ...2185|Club Sedan ...... 2285 
Oxford Sedan ....2245| Limousine ........ 2535 
7-Pass. Sedan ...2385 
Series 17B—144 W. B. 
5-Pass. Sedan ...2885|Club Brougham 2885 
7-Pass. Sedan ...2985?Limousine ........ 188 
LINCOLN—1I2-cyl. 136 W. B. 
Standard 
2-Pass. Coupe ...3200|Town Sedan 
Coupe, rumble ...3250) with trunk ..... 3450 
2-Pass. Conv., 7-Pass. Sedan ....3500 
rumble.......... 3400/7-Pass. Lftm. ....- 3550 
5-Pass. Sedan ...3400|/Conv. Sedan- 
5-Pass. Coupe ....3400| Phaeton......... 3900 
Chassis .ccccccees 2500 
OCuston—t3-o98 145 W. B. ee 
7-Pass. Touring ..4200| Brunn Conv. 
Le Baron Conv. Coupe..........-5600 
Roadster........ 4400] Willoughby Lim. ..5600 
7-Pass. Sedan ....4500| Dietrich Conv. 
7-Pass. Limousine 4700 Bedan..c.ccccess 5600 
Judkins 2-window [ Judkins Sedan 
Berline......... 5400 Timousine.......5700 
Judkins 3-window Brunn Brougha 6800 
Berline........- 5400|Brunn Cabriolet. ..6800 
[Chassis .....+++++ 3100 
PACKARB—8-cy8, 129 W. B. 
Series 1100 
GB BoM ore ccccccccscescesecesevwversess 2350 
PACKARD—8-cy!. 136 W. B. 
Series 1101 
9-4 COUPE .cccces 255015 Club Sedan..... 2670 
9-4 Roadster ....2580!5 Conv. Sedan... .3090 
SG cacceaxus 2640! Formal Sedan 3285 
4 Phaeton .......257017 Touring ........ 2590 
5 Sedan ........- 2585|5 Conv. Victoria. ..2980 
PACKARD—8-cyl. (41 W. B. 
Series 1102 
Me tn cod 2655|7 TAmousine ...... 2790 
PACKARD SUPER—8-cyl. 135 W. B 
B Sedan ...ccccccccccccvccsesevcessseess 2950 
PACKARD—8-cy!l. 142 W. B. 
Series 1104 
2-4 Coupe .......298015 Club Sedan.. 
§ Coupe ....... 318015 Cony. Coupe. . 
2-4 Roadster 3070|5 Formal Sedan 
4 Phaeton ... 9on'7 Touring ........3 
4 Sport Phaeton. .3350|5 Conv. Victoria... 
PACKARD—8-cy!. 147 W. B. 
Series 1105 
FT Dedem . vecciccet 3290|7 Limousine ......3480 
PACKARD—1!2-cyl. 142 W. B. 
Series 1107 
2-4 Coupe ......- 382015 Sedan ......... 960 
i aa sak noe 3990|\ Club Sedan ...... 4nan 
2-4 Roadster ..BR5015 Conv. Sedan... .4750 
4 Phaeton ....... 829015 Formal Sedan.. .4640 
4 Sport Phaeton...4190!7 Touring ........ Rae 
15 Conv. Victoria. .4590 
PACKARD—1I2-cy!l. 147 W. B. 
Series 1108 
F Bedam cccccces 4185|7 Limousine ......4385 
PACKARD SUPER—8-cyl. 147 W. B. 


Custom Models—Bodies by Dietrich 






2-4 Coupe ....... 5445! Conv. 5 Sedan. 
2-4 Cony, Run !5 Sport Sedan . 
GME cccnsseass 5365! 4 Conv. Victoria. 15345 
Le Baron Bodies 
5-7 Cabriolet ....5450!5-7 Town Sedan.. .5450 
4 Sport Phaeton. .7065) 
PACKARD SUPER—I2-cyl. 135 W. B. 
Custom Models 
BS Bport Bumabout....cccccccccccccssscces 7260 
147 W. B. 
Bodies Dietrich 
2-4 Coupe ...... 6 Cony. Sedan ... .6555 
2-4 Conv. wi 5 Sport Sedan ....7060 
rumble .....++. 6100}4 Vict. Conv......6080 


quires some ingenuity and often 
diplomacy. 
ok oe * 

IT SHOULD NOT be necessary 
to again remind our friends that 
the service we provide here at 
headquarters is completely for 
your benefit and if you do not 
avail yourself of it the fault is 
only your own. A telephone is at 
your elbow and a bit of news of 
your business published in to- 
morrow’s paper ought to be valu- 
able boosting for the product you 
are promoting here. 

of * + 

WE WILL PUBLISH three 
more Chicago Show issues, Tues- 
day, Wednesday and a review of 
the show issue on Saturday. There 
is still ample time to get your 
story or your advertising message 
across. Tell us what you want. 

—G.M:S. 


Public Interest, 


Sales Break All 
Records at Show 


Pittsburgh, Jan. 28. Attend- 
ance at the Pittsburgh Automo- 
bile Show for the first four days 
showed a 135 per cent increase 
over last year and a 17 per cent 
increase over the 1932 show. Dur- 
ing the 1932 show a car was given 
away daily. Keen public interest 
in manufacturers’ outstanding 
improvements and remarkable 
values is the sole reason for huge 
crowds this year because no 
prizes or special attractions were 
offered. 




















PIERCE-ARROW—8-cyl. 138 W. B. 
Series 840A 
: b= peopeseti sees Couns, rumble ....2895 
ub Sedan..... oadster, rumble. . 2 
5 Club Brougham 2795 - 
PIERCE-ARROW—I44 W. B. 
Series 840A 
2 wy 8200) Silver ....cccccces 3495 
7 Limousine ..... 3350/7 Brunn Brougham 4995 
PIERCE-ARROW—i2-cyl. 138 W. B. 
Series (240A 
. See. sees cours. yamite ... 20 
g an.....339% oadster, mble. . 

5 Club Brougham.3195 a 
PIERCE-ARROW—1I2-cyl. 144 W. B, 
Series (240A 
T OO scceccncs 3600] Silver Arrow ..... 3895 
7 Limousine .....3750| Brunn Brougham. .5395 
PIERCE-ARROW—1I2-cyl. 147 W. B. 

* Series 1248A 
Fee ec newasnea 4295| Brunn Brougham. .6500 
7 Limousine ..... 4495| Brunn Cabriolet...7000 
Brunn Limousine. .4495| Brunn Town Car. .6500 
STUTZ—16-valve, 8-cyl. 134% W. B. 
New Challenger Series 
©: Oe sincaneas 2495| Cabriolet ........ 2980 
MR soscevece 2780) Torpedo Spdstr. 2980 
Ce d<ccacvaas 2780| Club Sedan ...... 80 
2 Speedster ......2880 
STUTZ—32-valve, 8-cyl. 134 W. B, 
5 Coupe 3 Cabriolet ..... 3 
5 Sedan Torpedo Spdstr. 
2 Coupe .. od Club Sedan ...... 
2 Speedster ...... 3580 
STUTZ—i6-vabes, 8-cyl. 145 W. B. 
© Oe chaaca ae 245|5 Conv. Sedan 3495 
7 Limousine ..... 3445 Cabriolet ....cccce 445 
STUTZ—32-valve, 8-cyl. 145 W. B, 
© Se sciccesca 3945] 5 Conv. Sedan 4195 
7 Limousine ..... 4145| Cabriolet ......... 145 
STUTZ—I6-valve, 8-cyl. 134% W. B. 
Custom Series 
CO eae 2795] Cabriolet ........ 3295 
5 Sedan ........3095| Torpedo Spdstr. 3295 
2 Coupe .........3095|Club Sedan ...... 3195 
2 Speedster ...... 3195| 5 Weyman 
Versailles ...... 4495 
STUTZ—32-valve, 8-cyl. 13444 W. B. 
Custom Series 
rer 3495| Cabriolet ......... 3995 
© ME eccccceee 3795| Bearcat .......... 3995 
GO. cccccéase 3795) Club Sedan ...... 3895 
2 Speedster ..... 3895/5 Weyman 
Versailles ...... 5195 
STUTZ—i6-valve, 8-cyl. 145 W. B. 
Custom Series 
7 Sedan .........3560|7 Speedster ...... 3995 
7 Limousine ..... 3760| Cabriolet ........ 3760 
5 Convertible . -3810) 
Le Baron Bodies 
OO cnccsnens 4695|6 Sedan Lim. . 5095 
6 Brougham ..... 4895| 7 Sedan Lim. . 5095 
6 Brou. Lim. 5095|7 Town Car ..... 5595 
6 Sedan ......... 4895 
. Weyman Bodies 
5 Chaumont 5 Monte Carlo 
(Fabric) ....... 4845) (Alum) ....... 5995 
5 Monte Carlo 
(Fabric) ...... 4995 
STUTZ—32-valve, 8-cyl. 145 W. B. 
Custom Series 
7 Sedan ......... 4260|7 Speedster ....... 4695 
7 Limousine ..... 4460| Cabriolet ........% 60 
5 Convertible 4510 
Le Baron Bodies 
BeGae ccocccces 5305|6.Sedan ......... 





odebd 5595/6 Sedan Lim. 
johannes 5595|)7 Sedan Lim. 
Brou. Lim. ..5795|7 Town Car 


Weep. Bodies 





5 Chaumont 5 Monte Carlo 
(Fabric) ....... 5545) (Alum.) ....... 6695 
Monte Car! 
(Fabric) .....-+ 
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CHRYSLER DEALERS had a great year in 1933. And 1934 will be bigger yet! Just figure for yourself the profit opportunities in the Airflow Chryslers, the 1934 Chrysler 


Six, and the new 1934 Plymouths. Write J. W. Frazer, General Sales Manager, about the possibility of obtaining a franchise. Chrysler Sales Corporation, Detroit, Michigan. 
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